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the publisher. While every care is taken in the preparation of this publication, no responsibility can 
be accepted for any errors, however caused.

Welcome to the 2014-15 edition of the IFN Awards Guide, a bumper issue 
of deals, case studies and analysis of the top deals, transactions, movers 
and shakers of the previous year. 

The past year has been seminal for the growth and development of the industry 
worldwide, and the Shariah compliant capital markets have taken a number of 
groundbreaking strides forward supported by both the sovereign and corporate 
sectors. We have seen new regions such as Africa break into the market, and a 
study of the benchmark CFA100 billion issuance from Senegal, our winner for 
Africa Deal of the Year, can be found on page 6. 

The UK, Hong Kong and Luxembourg all entered the Islamic market in a 
concerted demonstration of support from non-Muslim majority nations, with 
issuances that should go a long way towards expanding the reach, depth and 
breadth of Shariah compliant instruments and consolidating their usage across 
the mainstream financial markets. Have a look at these deals on pages 4, 12 
and 22. 

The corporate market has been equally active, and we have seen both 
government-related entities and financial institutions step up to the plate. The 
US$100 million commodity Murabahah deal from the ICD won our Cross-Border 
Deal of the Year, while the sale of Barclays Bank’s retail business in the Middle 
East to Abu Dhabi won Corporate Finance Deal of the Year. Check them out on 
page 8 and 10. 

We also bring you a wealth of case studies, analysis and articles from leading 
players across the board to add to your enjoyment: as well as the full results for 
IFN’s Best Islamic Banks Poll 2014, Best Islamic Service Providers 2014, Islamic 
Investor Awards 2014 and Islamic Law Awards 2014. 

We congratulate all the winners of all the awards for the past year, and 
commend them for their sterling contribution towards the ongoing development 
of the industry. And of course as always, thank you to all our readers for your 
participation, dedication and collaboration. Enjoy! 
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HM Treasury UK GBP200 million 
Sovereign Sukuk

Deal of the Year, Sukuk, Sovereign & UK  
Deal of the Year

This interview was conducted with Neil D Miller, the global head 
of Islamic finance in Linklaters Dubai

What is the purpose of this transaction?
The issue of the UK Government’s Sukuk was intended to 
ensure the continuity of the city of London’s position as the 
leading hub for Shariah compliant financial and investment 
activity outside the Muslim world and more specifically in 
Europe, building on the City’s role of providing intermediation 
and supporting services to the Islamic financial services 
industry since its inception in the 1970s. 

Historically, there have been a number of stumbling blocks to 
the wider deployment of Shariah compliant modes of financing 
in the UK. In particular, a large proportion of Middle Eastern 
investment involves real property, which would have resulted 
in several stamp duty charges for any possible Ijarah-based 
product. Despite a number of developments in the early 2000s 
(including the promulgation of the Finance Act 2003) and, during 
the Labour administration, the creation of a legal regime under 
which Sukuk would be feasible (for example, the Finance Act 2009 
which implemented the architecture that would ensure, from a tax 
perspective, Sukuk could be issued by UK companies using real 
estate as the underlying asset), the global financial crisis forced 
the UK government to focus on other priorities.

By the summer of 2013, a ministerial-led ‘Task Force’ was 
mandated to re-engage with the Islamic financial services 
community. At the 9th World Islamic Economic Forum, held in 
London and for the first time outside a Muslim majority country, 
prime minister David Cameron announced on the 29th October 
2013 that the government was reconsidering the possibility of 
issuing a Sukuk.

Linklaters was appointed to advise the government and by 
the end of January 2014, work had commenced, with the 
aim of demonstrating to the market the feasibility of issuing 
Sukuk under the UK’s existing legislative, fiscal and regulatory 
frameworks and encouraging future Sukuk issuances by other 
UK-based market participants by creating a structure and 
approach that could be replicated by both governmental and 
non-governmental potential issuers alike.

Why did you use this particular Islamic structure? What 
other structures were considered?
There were three main reasons for adopting a Sukuk Ijarah 
structure. The first was the desire to utilize a well known and 
relatively vanilla Shariah compliant structure; the second 
was the fact that previous sovereign Sukuk issued in other 
jurisdictions have adopted the same approach and the third 

reason was that the alternative finance investment bonds 
legislation in Schedule 61 of the Finance Act 2009 provided 
a framework for a real property-based sale and leaseback. An 
Ijarah-based structure was therefore considered to be the most 
suitable for a debut issuance by a western sovereign.

Summary of terms & conditions
Issuer HM Treasury UK Sovereign Sukuk
Obligor The Secretary of State for Communities 

and Local Government and HM 
Treasury as co-obligor 

Issuance price GBP200,000,000 (US$307.23 million)
Purpose of issuance To support the government’s 

commitment to become the Western hub 
of Islamic finance 

Trustee See ’Issuer’
Tenor Five years 
Coupon rate/return 2.036%
Payment Semi-annually in arrears, with a long 

first coupon period 
Currency Pounds sterling 
Maturity date 22nd July 2019
Structuring advisor HSBC 
Joint lead manager(s) Barwa Bank, CIMB, National Bank of 

Abu Dhabi, Standard Chartered Bank
Principal advisor(s) N/A
Bookrunner(s) N/A
Governing law English 
Legal advisor(s)/counsel Linklaters for HM Treasury and the 

Issuer
Listing Admitted to the official list of the UK 

Listing Authority (UKLA) and to trading 
on the London Stock Exchange 

Underlying assets Three office buildings in London used 
for governmental purposes

Rating Unrated 
Shariah advisor(s) Bait Al-Mashura Finance Consultations 

Company, Shariah Committee of CIMB 
Islamic Bank, The Executive Shariah 
Committee of HSBC Saudi Arabia, 
Standard Chartered Bank Shariah 
Supervisory Committee

Structure Sukuk Ijarah 
Face value/minimum 
investment

Minimum face amounts of GBP100,000 
(US$153,613) and integral multiples 
of GBP1,000 (US$1,536.13) in excess 
thereof
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Originally, the sale of a freehold interest was considered but 
after detailed legal analysis, it was determined that the grant 
of a non-assignable 99-year leasehold interest followed by the 
grant of short tenor lease-back best suited the government’s 
requirements.

What were the challenges faced and how were they 
resolved?
The government wanted to make the instrument as gilt-like 
as possible, while following a Shariah compliant structure. 
Standard gilt documents are very short form and provide the 
holder of the gilt with direct rights against the government by 
virtue of the Crown Proceedings Act 1947. As a result, the 
standard form documentation used for typical Sukuk in the 
GCC region had to be substantially modified to achieve the 
Government’s objectives. Interestingly, under the relevant 
constitutional laws, it is difficult for HM Treasury to own 
real property, so it became necessary to introduce another 
Department of State into the transaction to act as the land 
owner and obligor under the purchase undertaking, hence the 
participation of the Secretary of State for Communities and 
Local Government. To ensure the gilt-like treatment of the 
issue, by providing certificate holders with direct rights against 
HM Treasury, a procurement undertaking was granted by HM 
Treasury in favor of the certificate holders. As this approach 
developed, it also became apparent that the role and most 
of the functions of the delegate were redundant, so they 
were largely removed from the documents, making this the 
first Sukuk to be issued without the traditional full delegate 
function. 

Geographically speaking, where did the investors come 
from?
The government embarked on a roadshow that involved 
investor presentations in various jurisdictions in the GCC and 
Asia (as well as London) as part of its campaign to demonstrate 
the UK’s commitment to the further development of the Islamic 
financial services industry in the country and the investor profile 
reflected this outreach. 

What are the unique features and highlights of this deal?
As the first issuance of sovereign Sukuk outside of the Islamic 

world, there were several unique features. The traditional suite 
of documentation was amended to address the UK tax, trust, 
companies and property law considerations. 

As mentioned above, the traditional role of the delegate was 
removed and replaced with an exercise agent, appointed solely 
to issue an exercise notice on the scheduled dissolution date in 
certain limited circumstances. 
 
Instead of the traditional rights of action for non-payment against 
the trustee, or against the obligor through the trustee, investors 
have a gilt-like right of action directly against HM Treasury. The 
procurement undertaking (a new document created for the 
purposes of this transaction) was used instead of a guarantee 
structure to ensure that HM Treasury’s obligation to procure 
payment to investors was a primary rather than a secondary 
obligation, enhancing the rights of such investors and presenting 
HM Treasury as the main credit for the certificates.

Interestingly, HM Treasury’s prime concern was that none of 
the mechanisms in the structure would interfere with its ability 
to make sure (i.e. procure) that the payment obligations under 
the Sukuk would be settled on time, having never missed a 
payment on the UK government debt for over 450 years.

What is the importance of this transaction to the global 
Islamic finance industry?
The UK Sukuk has now demonstrated that Sukuk outside 
the Muslim world can also be structured, issued and will be 
acquired by investors. Following on from the success of the 
UK issuance, other European countries have explored Shariah 
compliant finance and investment, most notably, the Grand 
Duchy of Luxembourg in October 2014.

It remains to be seen how many European governments are 
willing and able to create the same broad enabling environment 
that now exists in the UK. It might only take a few more 
European Sukuk issues to encourage other governments in 
a larger number of European countries to look more seriously 
at Islamic finance, with a view to enabling the industry and 
unlocking the potential benefits that encouraging Shariah 
compliant investment activity may offer their jurisdictions.www.IslamicFinanceConsulting.com
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Senegal Sukuk: A strong statement for 
Islamic finance in WAEMU

Africa Deal of the Year

on the 18th July 2014, the Senegalese government 
successfully concluded its long-awaited sovereign Sukuk 
— beating regional economic powerhouse South Africa and 
Kenya in tapping the 2014 Islamic sovereign debt liquidity 
pool. Although not the first sovereign Sukuk to be issued by 
a sub-Saharan nation, the CFA100 billion (US$204 million) 
facility was nonetheless hailed as a landmark issuance, 
despite being overshadowed by the hype generated from 
the UK Sukuk issued the same time — as it becomes the 
largest Sukuk issue out of the continent and galvanizes 
Africa’s position and ambition in the eyes of Shariah-
inclined investors.

Carrying a profit rate of 6.25%, the four-year facility was lead 
managed by the ICD and Citibank under the advice of Clifford 
Chance and Etude Maitre Cheikh Fall (state) as well as Hogan 
Lovells (Middle East) and FDKA. The Islamic program was 
designed based on the Ijarah concept — a straightforward and 
popular contract suitable for the country’s maiden issuance, and 
utilizes the usufruct of three building complexes. 

Targeting banks and institutional investors of the West African 
Economic and Monetary Union (WAEMU), the Sukuk was well-
received with half of the offering being taken up on the first day 
of subscription on the 25th June. Although the eight-member 
WAEMU was the sovereign’s primary investor target, the Sukuk 
was nonetheless opened to other international investors as well.

“The Sukuk provides the government of Senegal with access 
to a more diversified investor base and is likely to encourage a 
number of other African sovereigns to look more closely at this 
alternative funding source,” said Qudeer Latif, the global head 
of Islamic finance at Clifford Chance, to Islamic Finance news 
(IFN). 

While it is clear that the reason for the Senegal’s Sukuk issuance 
is to tap Shariah compliant liquidity in order to fund infrastructure 

projects in line with the country’s annual economic average 
growth target of 7.1% for 2014-18 under its Emerging Senegal 
Plan, the program also serves a wider Islamic finance objective 
as suggested by Qudeer.

“Issuing this Sukuk is also one way of accelerating the legal 
changes needed through the Central Bank of West Africa States 
to allow the full deployment of Islamic finance in the WAEMU,” 
commented Mouhamadou Lamine Mbacke, CEO of African 
Institute of Islamic Finance, to IFN. 

The catalyst effect hoped for from this Sukuk issue is timely 
as recently appointed prime minister, Mohamed Ben Abdallah 
Dionne, lays out massive infrastructure plans of which the 
government hopes to fund a significant portion through Shariah 
compliant capital using private-public partnerships, sovereign 
Sukuk and other Islamic instruments. It seems as if in one swift 
motion, the Senegalese government has raised the capital it 
needed while simultaneously setting in motion for greater Islamic 
finance development not only in the republic, but also the wider 
WAEMU region.www.IslamicFinanceConsulting.com
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Summary of terms & conditions
Issuer FCTC Sukuk Etat Du Senegal 6.25% 

2014-2018

obligor State of Senegal

Issuance price 6.25%

Purpose of issuance General

trustee N/A

tenor Four years

Coupon rate/ return 6.25%

Payment Semi-annual

Currency CFA

Maturity date 18th July 2018

Lead manager(s) Islamic Corporation for the Development 
of the Private Sector, Citibank

Governing law Laws of the State of Senegal

Legal advisor(s) / 
Counsel

Advisors to the State of Senegal: Clifford 
Chance and Etude Maitre Cheikh Fall

Advisors to the arrangers: Hogan Lovells 
(Middle East) and FDKA

Underlying assets Usufruct in three building complexes

Rating Unrated

Structure Ijarah

Face value/minimum 
investment

CFA100 billion (US$204 million) 
face amount of issuance CFA10,000 
(US$20.4) par value per part
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A first for BTMU Malaysia
Cross-Border Deal of the Year

the Malaysian operations of Japanese banking 
conglomerate Bank of tokyo-Mitsubishi UFJ (BtMU) 
provided a US$100 million Shariah compliant financing 
facility to the Islamic Corporation for the development of 
the Private Sector (ICd). Signed on the 8th of September 
2014, NABILAh ANNUAR takes a closer look at the 
transaction.

Carving a mark in history, BTMU Malaysia is the first Japanese 
commercial bank to collaborate with the ICD and this is the 
first transaction executed by BTMU Malaysia with a multilateral 
international financial institution. Carrying a tenor of three years, 
the financing package conforms to the principles of commodity 
Murabahah. The financing proceeds will be used as working 
capital to assist and support ICD’s business investment and 
financing projects which in turn will be deployed to private 
sector economic development projects. 

Speaking to Islamic Finance news, Naoki Nishida, CEO of 
BTMU Malaysia, said: “CMF-i is an ideal financing solution for 
ICD since this product is suitable for working capital purposes, 
which aims to provide customer who do not have any underlying 
assets, with cash.” Governed by English Law, the facility is 
denominated in US dollars and will be repaid by bullet payment 
at maturity.

The financing scheme was contracted pursuant to an MoU 
forming a joint strategic collaboration that was agreed by both 
parties earlier in April 2014. With a view to establish stronger 
and deeper ties with non-traditional partners from Asia Pacific, 
the ICD also sees the facility as a tool to promote cross-border 
investment in ICD member countries as well as to open up new 

opportunities for scaling up ICD financing in its member states.

According to Nishida, the collaboration with the ICD enables 
BTMU Malaysia to leverage on ICD’s strengths and extensive 
network in addition to expanding its range of Islamic finance 
activities and encouraging knowledge sharing between the 
two organizations. “Overall, this deal promotes cross-border 
investment and represents the commitment of Japan to 
reinforce bilateral ties with ICD member countries especially 
within the Middle East, Africa and Southeast Asia region,” he 
expounded. 

Testament to the bank’s strength and capabilities, BTMU 
Malaysia’s financial institution rating has been affirmed at ‘AAA/
Stable/P1’ by Malaysian ratings agency, RAM Ratings.

Summary of terms & conditions
Customer Islamic Corporation for the Development 

of the Private Sector 
Financier Bank of Tokyo-Mitsubishi UFJ (Malaysia) 
Facility & limit CMF-I in the sum of US$100 million only
Purpose of facility For ICD’s corporate purposes
Signing date 8th September 2014
Governing law English Law
Structure Commodity Murabahah
tenor Three years
Legal advisor/ 
counsel

Dentons

Currency US dollar
Payment Bullet payment at maturity
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Abu Dhabi Islamic Bank (ADIB) and 
Barclays sign agreement over UAE 

retail banking operations
Corporate Finance Deal of the Year

on the 6th April 2014, Abu dhabi Islamic Bank (AdIB) 
announced that it had signed an agreement to acquire the 
retail banking business of Barclays Bank in the UAE. 

Tirad Al Mahmoud, CEO of ADIB, said: “ADIB is one of the 
leading retail banking operations in the UAE and this transaction 
is a perfect fit for our strategy as we expand into the expatriate 
market segment without disrupting our loyal existing customer 
base. Once completed, Barclays’s customers will enjoy access 
to one of the three largest branch networks in the country along 
with an enhanced range of market-leading financial solutions 
backed by ADIB’s number one rated customer service. Our 
shared goal, with Barclays, is to ensure that the transition is as 
smooth and easy and we look forward to welcoming everyone 
to ADIB.”

“The decision to exit the UAE retail banking space, while 
not taken lightly, allowed us to focus on our businesses in 
corporate and investment banking and wealth and investment 
management. These businesses are strong, performing well, 
and have significant future growth potential. The strong interest 
in Barclays’s UAE retail business was a testament to the 
high quality of our business, portfolio and talent. We remain 
committed to fully servicing our clients,” said John Vitalo, CEO 
of MENA, Barclays.

After completion, Barclays’s customers were able to access 
ADIB’s growing network of 80 branches, 600 ATMs and the 
UAE’s top-rated internet and mobile banking platform. They will 

benefit from a product suite that ranges from current accounts 
to home finance, personal finance, car finance, education and 
travel finance and award-winning co-branded cards with Etihad 
and Etisalat. They will also enjoy enhanced benefits such as 
sign-up rewards and higher limits.

This groundbreaking transaction was the first acquisition in the 
UAE by an Islamic bank of a conventional retail banking 
portfolio. The conversion process for each financial product 
was unique and specifically tailored for the idiosyncrasies of 
each product and thus each conversion process was incredibly 
complex and will likely serve as a model in the market for future 
merger and acquisition (M&A) transactions in the Middle East 
and around the globe. All future M&A transactions that involve 
the conversion of conventional financial products into Shariah 
compliant financial products will look to this transaction as the 
benchmark. 

ADIB is one of the largest retail banks in the UAE and its 
600,000 customers benefit from a network of nearly 80 
branches and 590 ATMs, as well as online, mobile and 
phone banking, providing them access to their accounts 
24 hours a day. ADIB has been named as the UAE’s best 
bank in customer service for three years in a row by Ethos 
Consultancy and continues with its rich innovation track 
record in banking services that includes the award-winning 
Ghina savings account, award-winning co-branded cards 
with Etihad and Etisalat and a range of financing products. 
The bank has increased its asset base over the past five 
years and is continuing to build its presence internationally in 
countries such as Egypt, in which it has 70 branches, as well 
as Kingdom of Saudi Arabia, the UK, Sudan, Iraq and Qatar.

For media information, please visit www.adib.ae or contact:
ADIB
Lamia Hariz
Head of Corporate 
Communications & PR
Email: Lamia.Hariz@adib.
com

Brunswick Group
Rachael Hawkins
Account Director
Email: ADIB@
brunswickgroup.com
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Hong Kong sovereign Sukuk: Evidence 
of a Sukuk-friendly environment

Sovereign Deal of the Year

What structure was used for this transaction? Why did you 
use this particular Islamic structure? What other structures 
were considered?
The issuance was based on the Ijarah structure (sale and lease 
back of fixed assets). This particular structure was used since it 
is the most common and widely accepted Sukuk structure and 
has also been used by majority of sovereign issuers.  

What is the purpose of this transaction? 
Through this inaugural Sukuk issue, the government was 
looking to promote the development of the Sukuk market in 
Hong Kong and demonstrate that the legal, regulatory and 
taxation frameworks in Hong Kong can accommodate Sukuk 
and Islamic issuances, and therefore attract more international 
and local investors and enhance Hong Kong’s profile in the 
international Islamic financial markets.

The landmark transaction set a key government and pricing 
benchmark and encourages other private and public sector 
entities in Hong Kong to issue Sukuk in the future.
 
What were the challenges faced and how were they 
resolved?
Several issuers (including sovereigns) were looking to access 
the debt capital markets during the same pricing period i.e. 
September 2014. However, thanks to the constructive global 
roadshow (Riyadh, Dubai, Abu Dhabi, Doha, Kuala Lumpur, 
Hong Kong, Singapore, London and New York) to market 
the Obligor’s unique and high quality credit profile, the Sukuk 
offering attracted strong investor demand within the first hour 
of the bookbuilding process. The offering was exceptionally 
well-received by the market, with the orderbook reaching US$4 
billion by Asia close.  

The overwhelming response from Middle Eastern and Islamic 
as well as global investors allowed the final pricing (US 
Treasury + 23bps) to tighten 7bps from an initial price guidance 
of US Treasury + 30bps. Despite the significant price guidance 
tightening, the momentum continued and facilitated the 
orderbook to eventually grow to US$4.7 billion, representing 
4.7 times oversubscription.

Geographically speaking, where did the investors come 
from?
The strong quality of investors as well as the robust participation 
by Middle Eastern and Islamic accounts allowed for 36% of the 
transaction to be allocated to Middle East, contributing to the 
Obligor’s goal of investor diversification into the Middle East 
and Islamic investor base, with the remaining 47% of the Sukuk 
allocated to Asia, 6% to Europe and 11% to the U.S. 

Summary of terms & conditions
Issuer Hong Kong Sukuk 2014 Limited
obligor The Government of the Hong Kong 

Special Administrative Region of the 
People’s Republic of China

Issuance Price 100%
Purpose of issuance Promote the development of the Sukuk 

market in Hong Kong
delegate DB Trustees (Hong Kong) Limited
tenor 5 years
Coupon rate / return 2.005%
Payment Semi-annually
Currency US$
Maturity date 18th September 2019
Global Coordinators HSBC & Standard Chartered Bank
Lead Manager(s)/ 
Bookrunner(s)

CIMB, HSBC, National Bank of Abu Dhabi 
& Standard Chartered Bank

Governing Law English / Hong Kong 
Legal Advisor(s) / 
Counsel

Norton Rose Fulbright Hong Kong (Legal 
Advisor of the Issuer and Government)
Allen & Overy 
( Legal Advisor to the Joint Global 
Coordinators and the Arrangers) 

Listing Hong Kong Stock Exchange, Bursa 
Malaysia (Exempt Regime) and NASDAQ 
Dubai

Underlying Assets Properties owned by the Financial 
Secretary Incorporated and used by 
various government departments as 
offices

Issue Rating Aa1 stable / AAA stable (Moody’s / S&P) 
Shariah Advisor(s) Standard Chartered Bank Shariah 

Supervisory Committee; The Executive 
Shariah Committee of HSBC Saudi 
Arabia Limited; CIMB Islamic Bank 
Berhad and Sheikh Nedham Mohamed 
Saleh Abdulrahman Yaqobi (on behalf of 
National Bank of Abu Dhabi PJSC)

Structure Ijarah
tradability Yes
Investor breakdown ME: 36%

Asia: 47%
Europe: 6%
U.S.: 11%

Face value / 
minimum investment

US$200,000
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The Sukuk was also allocated to a wide variety of high-quality 
investor accounts, with 11% to fund managers, 56% to banks/
private banks, 30% to public sector and 3% to insurance 
companies.

What are the unique features and highlights of this deal?
As an international financial centre striving to promote the 
development of the Sukuk market, HKSAR Government’s 
debut Sukuk transaction achieved multiple highlights.

The landmark transaction represented the first USD-
denominated Sukuk issued by a non-Islamic government and 
the first USD-denominated AAA-rated government Sukuk. 
It also achieved the largest orderbook for a non-Islamic 
government Sukuk and the tightest pricing (on a spread over 
US Treasury basis) for an Asian government to date. 

What is the importance of this transaction to the global 
Islamic finance industry?
The transaction represented a groundbreaking milestone in 
the development of Islamic capital markets globally as the 
first USD-Sukuk transaction from a non-Islamic government, 
helping pave the way for other governments to consider the 
Sukuk market as well as diversifying investment opportunities 
for Islamic-focused investors.

Was this deal rated? If not, explain why
The Sukuk issuance was rated by both Moody’s (Aa1 stable) 
and S&P (AAA stable) - same rating applies to the Obligor as 
well.

Is this deal part of a program or series? If so please provide 
details.
The Sukuk transaction was a single debut issuance by the 
Obligor and was not part of a program.

What other Islamic financing deals has the company been 
involved in and how does this compare?
This landmark transaction was the first Islamic transaction by 
the government of Hong Kong. It sets a benchmark for other 
quasi-sovereign and corporate issuers in Hong Kong to 
consider Sukuk as an alternative financing tool to raise funds 
and to diversify their investor base.

saadiq

This interview was conducted with Standard Chartered 
Saadiq
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An exchangeable Sukuk with a hybrid 
structure: Cahaya Capital

Hybrid Deal of the Year

Khazanah Nasional on the 18th September 2014 via 
its Labuan-incorporated SPv Cahaya Capital, has 
successfully auctioned a US$500 million Sukuk. the 
instrument was unique bearing an amalgamation of the 
Mudarabah and Murabahah structure. Speaking to Chin 
Sook Kwan, partner at Zaid Ibrahim & Co who worked on 
the deal, NABILAh ANNUAR has the exclusive.

Exchangeable into Tenaga Nasional’s ordinary shares, 
Malaysia’s electricity utility company, the Sukuk was priced 
through an accelerated book-building process drawing a 
demand of 1.6 times the book size, arriving at a -5bps yield 
to maturity and a 15% exchange premium. Said to be a novel 
structure, the Sukuk is the first exchangeable Sukuk based on 
the combined Islamic principles of Mudarabah and Murabahah. 
The Sukuk was issued in line with Khazanah’s fund raising 
strategy and long-term commitment towards progressive 
divestments of its investments. Proceeds from the auction will 
be used for additional working capital and for other general 
corporate purposes relating to the obligor’s principal business 
activities which are Shariah compliant.

“The transaction sets a benchmark for future issuers of 
exchangeable Sukuk to access a wider pool of investors. It also 
supports the Malaysia International Islamic Financial Center’s 
initiative and reinforces Malaysia’s status as an international 
marketplace for Sukuk offerings and leader of Islamic finance. 
It is the first seven-year put four exchangeable Sukuk priced 
at negative yield,” said Chin. One of the main challenges 
faced in the deal was combining the two Islamic principles of 
Mudarabah and Murabahah and incorporating the exchange 
feature into the structure. 

With investors originating from outside of Malaysia, the unrated 
paper is listed on the Singapore Exchange, Bursa Malaysia 
(under the exempt regime) and the Labuan International 
Financial Exchange. The issuance is believed to provide future 
issuers with greater options to access a wider pool of investors. 
Arrangers and bookrunners for the deal were CIMB Bank, 
Deutsche Bank Singapore branch and Standard Chartered 
Bank Singapore branch.

Summary of terms & conditions
Issuer Cahaya Capital
obligor Khazanah Nasional 
Issuance price US$500 million
Purpose of issuance Additional working capital and for other 

general corporate purposes relating to the 
obligor’s principal business activities which 
are Shariah compliant

trustee The Bank of New York Mellon, London 
Branch

tenor Seven years
Pricing -5bps
Maturity date 18th September 2021
Arrangers and 
bookrunners

CIMB Bank, Deutsche Bank Singapore 
branch, Standard Chartered Bank 
Singapore branch 

Legal counsel Issuer: CIMB Bank, Deutsche Bank 
Singapore branch, Standard Chartered 
Bank Singapore branch

Arrangers:  Linklaters Singapore as 
English law counsel and Zaid Ibrahim & Co 
as Malaysian law counsel

Rating Unrated
Shariah advisor(s) CIMB Islamic Bank, the Shariah advisor of 

Deutsche Bank, the Shairah supervisory 
committee of Standard Chartered Bank

Structure Mudarabah-Murabahah exchangeable 
Sukuk 

Listing Singapore Exchange and Bursa Malaysia
Investors Outside Malaysia
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Anatomy of a successful Sukuk: DIFC 
Investments’ triumphant return to the 

capital markets 
Ijarah Deal of the Year

DIFC Investments (DIFCI), rated ‘BBB-‘ (stable) by Standard 
& Poor’s, successfully priced a US$700 million 10-year Sukuk 
issued at par with a 4.325% profit rate on the 4th November 
2014. The transaction, which marks DIFCI’s first activity in the 
debt capital markets since its US$1.25 billion Sukuk issuance in 
July 2007, was priced at a spread over US dollar mid swaps of 
185 bps. Dubai Islamic Bank, Emirates NBD Capital, Noor Bank 
and Standard Chartered Bank acted as joint lead managers. 

H.E. Essa Kazim, Governor of Dubai International Financial 
Center and Chairman of DIFC Investments said: “DIFCI’s return 
to the international debt capital markets symbolizes several 
elements that are important to the company and the Emirate 
of Dubai. To the company, the Sukuk marks a positive turning 
point in DIFCI’s credit history. Having been through the troughs 
of the financial crisis, DIFCI’s Sukuk issuance re-established 
our position in the international fixed income markets and 
reopened the Sukuk market for the company as a source of 
potential future funding. 

To Dubai, the Sukuk demonstrates the Emirate’s remarkable 
ability to attract investors and the comfort investors took 
with the Emirate’s credit story as a whole. The DIFC story is 
ultimately linked to that of Dubai, and our ability to raise long 
term financing is a reflection of the continued prosperity of the 
Emirate.” 

“It was only natural for us to opt for a Sukuk transaction and 
ensure that DIFCI itself plays a role in promoting Islamic finance 
in Dubai” - H.E. Essa Kazim

DIFCI’s transaction was the first US dollar-denominated 
benchmark issuance by a regional corporate since July 2014. 
“DIFCI’s Sukuk effectively re-opened the debt capital markets 
for regional corporate issuers… Our ability to execute this 
Sukuk issuance after the bout of market volatility is a testament 
to the confidence that investors have in the DIFCI business 
model. Since the pricing of our transaction, a few transactions 
have been announced, and we would expect a few more to 
be executed before the year end. Our ability to raise long-term 
financing at attractive rates is bound to provide an impetus to 
other issuers from the region,” added H.E. Essa Kazim.

Repositioning And Credit Rating 

Ahead of the Sukuk issuance, DIFCI was assigned a ‘BBB-‘ 
issuer credit rating by S&P. Rajesh Pareek, the chief financial 
officer for DIFCI, explained: “DIFCI undertook a successful 
credit repositioning strategy with Standard & Poor’s. Following 

the withdrawal of DIFCI’s rating by S&P in 2012 (which stood at 
B+ at that time), DIFCI went through a major transformation in 
its business by focusing on its core business (i.e. the ownership, 
operation and development of its properties) and moved away 
from ancillary businesses (which included investments in non-
real estate assets outside the DIFC). 

In recent months, DIFCI reengaged Standard & Poor’s and 
appropriately demonstrated its strengthened capital structure 
with limited real estate development risk and highlighted the 
diversified & stable rental cash flows. This established the 
stable business model of the company and its competitive 
advantages (resulting in the standalone rating improving from 
‘ccc-’ at the time of withdrawal to ‘bb-’ currently). Further, 
DIFCI successfully communicated DIFC’s importance to the 
Government of Dubai, resulting in a three notch uplift from the 
standalone rating.” 

Shortly after receiving its credit rating, DIFCI undertook an 
extensive marketing strategy covering Abu Dhabi, Dubai, 
Hong Kong, Singapore, and London. The main aim of the 
roadshow, during which DIFCI met with over 50 fixed income 
investors, was to highlight to investors DIFCI’s improved credit 
fundamentals and robust business model.

“Our ability to execute this Sukuk issuance after the bout of 
market volatility is a testament to the confidence that investors 
have in the DIFCI business model” - H.E. Essa Kazim

The Right Focus, The Right Business Model 

Commenting on investor questions during the roadshow 

Summary of terms & conditions
Issuer and trustee DIFC Sukuk 
Servicing agent, 
buyer, seller of the 
underlying assets 

DIFC Investments 

Periodic distribution 
rate 

Fixed/semi-annual payment dates 

Joint lead managers Dubai Islamic Bank, Emirates NBD Capi-
tal, Noor Bank, Standard Chartered Bank 

Trustee DIFC Sukuk 
Delegate BNY Mellon Corporate Trustee Services 

Limited 
Principal Paying Agent Bank of New York Mellon, London Branch 
Governing law English law 
Wakala asset obligor DIFC Investments 
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regarding DIFCI’s investment securities portfolio, Saleh Al 
Akrabi, the deputy CEO & head of investments at DIFCI, said: 
“DIFCI’s focus is now on developing the financial center; the 
previous strategy of managing a large portfolio of securities 
was a deviation from our core business. A number of these 
investments did not perform as per the expectations, which 
therefore hindered our overall financial profile. Credit investors 
have a preference for a simple ‘boring’ business model. So a 
number of investors wanted to understand where we stood on 
these legacy investments.

“We intend to maintain our focus on divesting from our 
investment securities; this strategy was initiated in 2011. We 
have only two material investment securities and would expect 
to monetize these in due course, although it should be noted 
that we are not under any financial pressure to sell these.” 

A Successful Sale 

The orderbook opened on the 3rd November 2014, during 
London morning, with initial profit talk set at US dollar mid 
swaps plus ‘very low 200s’ for a 10-year benchmark-sized 
Sukuk. It quickly gained momentum and was in excess of 
US$1.9 billion by London close of business. The strong investor 
interest was sustained throughout Asia open and the orderbook 
grew to approximately US$3 billion. Thereafter, DIFCI launched 
and priced the Sukuk following one additional iteration to 
price guidance with the orderbook closing circa US$3 billion, 
representing approximately 4.3 times oversubscription. 
The Regulation S only trust certificates were issued under 
standalone documentation and were listed on NASDAQ Dubai.
 
Rajesh Pareek commented: “The strong investor traction 
garnered during the roadshow enabled DIFCI to price its Sukuk 
c. 20bps inside initial price talk (final pricing was 185bps when 
compared to initial profit talk of ‘very low 200s’). Moreover, 
DIFCI’s Sukuk issuance was priced inside higher rated Dubai 
credits, namely Emaar Malls (‘Baa2’ by Moody’s and ‘BBB-‘ 
by S&P) and Majid Al Futtaim (‘BBB’ by Fitch and S&P). The 
success of the issuance can be attributed to the effective 
market timing, strong technicals (i.e. limited supply and strong 
liquidity with regional investors) as well as the effective credit 
positioning undertaken by the team. 

Welcomed By Investors 

“The fixed income investor community was receptive to the 
Sukuk due to the strong credit fundamentals of DIFCI and 
the effective marketing strategy that was undertaken (which 
included investor meetings in all the key Reg S financial 
centers, namely, Hong Kong, Singapore, London and the UAE). 
This was further supported by conducive market conditions 
which were characterized by (a) limited Sukuk supply from 
regional corporate entities (b) high levels of liquidity amongst 
the regional investor base (c) positive risk sentiment from 
the European and Asian investor bases and (d) limited rates 
volatility in the market. 

“Investor demand was well balanced, with particular interest 
from regional banks and Asian fund managers. In terms of 
final allocations, 34% of final allocations went to international 
investors in Europe and Asia, with 66% going to Middle Eastern 

accounts, 41% of which were UAE investors. In terms of investor 
type, 39% of accounts were banks, 32% were fund managers, 
20% were supranational organizations/central banks and the 
remaining 9% split between insurance companies and private 
banks.” 

Commenting on the success of the issuance, H.E. Essa Kazim 
noted that it ‘highlights the strong credit fundamentals and robust 
business profile of DIFCI’. He added, “This was evident by the 
large orderbook that reached over US$3 billion for a US$700 
million transaction (representing 4.3 times oversubscription, a 
level which is remarkable in this market environment). 

The Natural Choice 

“We are very proud of what we have achieved from an 
operational perspective over recent years, in terms of creating 
one the leading financial centers in the world; being a financial 
center, the fixed income investors are not only our creditors (on 
the back of the Sukuk) but are also our clients in terms of setting 
up operations in the DIFC. The success of the Sukuk provides 
positive reinforcement in the sense that credit investors have 
provided a vote of confidence in terms of the sustainability of 
our business model (particularly given the long tenor on the 
Sukuk).” 

On the choice of an Islamic instrument rather than a conventional 
bond, H.E. Essa Kazim said, “As the only financial centre in 
Dubai, DIFC is critical to promoting and implementing the 

Source: Standard & Poor’s Rating Services

Sukuk structure

Notes
a. Proceeds
b. Wakalah assets
c. Return on Wakalah assets
d. Exercise price/cancellation of certificates
e. Rentals
f. Certificates
g. Period distribution amounts and dissolution distribution 
amounts
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overall vision of the Emirate as set by H.H. Sheikh Mohammed; 
we house one of the largest exchanges for Sukuk in the form of 
NASDAQ Dubai. DIFC also has the infrastructure to establish 
Special Purpose Vehicles to accommodate Sukuk structuring 
requirements. Our regulatory and legal regimes provide a 
conducive framework for the creation and enforceability of 
Sukuk. Therefore, with all the resources at our disposal, it was 
only natural for us to opt for a Sukuk transaction and ensure 
that DIFCI itself plays a role in promoting Islamic finance in 
Dubai.”

The transaction involves a special-purpose company 
incorporated in accordance with the laws of the Dubai 
International Financial Centre for issuing rated Sukuk trust 
certificates, DIFC Sukuk. The issuance was made via a Wakalah 
contract. The underlying Wakalah assets are real estate assets 
owned by DIFCI. Under the transaction, DIFCI sold a portfolio 
of real estate assets to DIFC Sukuk. These assets are either 
leased by external parties or will be leased to DIFCI. DIFCI 
is obliged to collect leasing payments, the Wakalah assets’ 
revenues that underpin the periodic distribution amount 
payment due to certificate holders. 

This structure was chosen because the majority of assets were 
already leased to third parties. Rajesh Pareek explained, “We 
wanted to limit the use of land, providing us with maximum 
flexibility to implement future developments. The Sukuk 
structure was based on a hybrid of the Wakalah and Ijarah 
principles, whereby the Sukuk proceeds were used to purchase 
a portfolio of certain real estate assets within the DIFC. 

These assets were either already leased to external parties 
(where the related businesses were Shariah compliant) or 
were leased to DIFCI under an Ijarah arrangement. DIFCI (as 
Servicing Agent) would collect the aggregate lease returns 
generated from the portfolio to fund the periodic distribution 
amounts due under the Sukuk. At maturity or upon a dissolution 
event, DIFCI shall purchase the portfolio of real estate assets 
at an Exercise Price equivalent to the redemption amount.”

Evolution Of DIFCI

DIFCI has gone through a major transformation in its business by 
re-focusing on its core competency (primarily the development 
and leasing of its investment properties) and moving away from 
ancillary businesses (which included investments in non-real 
estate assets outside the DIFC).

“Our investment grade rating and the success of the Sukuk 
transaction reflect our focus on our core business and we 
intend to deliver on the commitments we have made to rating 
agencies and the fixed income community,” said H.E. Essa 
Kazim. “With a solid financial base and capital structure, DIFCI 
will continue to focus on developing new investment properties 
within the DIFC based on demand, and more broadly, 
promoting the DIFC as the financial center of choice in the 
region, and ultimately, globally. In addition to developing our 
hard infrastructure, DIFC will continue to focus on ensuring that 
our soft infrastructure (legal and regulatory regimes) provides 
a conducive environment for our companies to remain in the 
DIFC.” 

Detailing future plans, Saleh Al Akrabi, said, “Our intention is 
to undertake two developments in the coming two to three 
years; namely one office building with 109,000 square feet 
and the retail spine, which will provide 310,000 square feet of 
retail space. These developments are based on pre-identified 
demand and we are confident of seeing these become 
EBITDA accretive as early as 2017. In addition, the retail spine 
in particular is expected to serve an added commercial role, 
given that it will essentially link up all DIFC developments and 
enhance overall connectivity and value of the commercial 
space as well.

“At this stage, and given the two developments that DIFCI has 
as well as the third party properties, we believe that there is no 
merit in further developing the land in the immediate future; 
having said that, we have a master plan and we will gradually 
develop it based on identifiable demand. We currently have a 
plan all the way up to 2035, so our objective is to build in a 
commercially-viable manner and with a view of achieving the 
long term objectives of the financial center, in line with the 
strategic initiative of the Government of Dubai.”

this article was contributed by dIFC Investments 

DIFC Investments, part of DIFC Authority (DIFCA), is the 
developer and commercial operator of Dubai International 
Financial Centre (DIFC), the financial free zone administered 
by the Dubai Government and the leading financial hub 
in MENASA (Middle East, North Africa, and South Asia). 
DIFCI plays a significant role in the Dubai economy as the 
infrastructure provider of the DIFC, which accounts for some 
four per cent of Dubai’s GDP. 

DIFCI owns, leases, and develops a portfolio of prime 
quality income-producing office assets and manages 
revenue-generating operations. The DIFC’s regulatory 
framework provides the group’s assets with a high degree of 
attractiveness for potential tenants, including an international 
legal system, 100 per cent foreign ownership, zero tax rate 
on income and profits for 50 years from inception, and 
freedom to repatriate capital and profits without restrictions. 
No tenant represents more than 2.5 per cent of DIFCI’s total 
lease revenue. 

DIFCI’s portfolio is estimated to be worth about US$2.4 billion, 
about two-thirds of which comprise three large blocks of high 
quality offices and community retail of 1,316,000 square feet 
of leasable area. The remaining third consists of 12 plots of 
land earmarked for the group’s future accretive development 
projects (approximately 60 per cent of the master plan has 
been constructed to date, 40 per cent of this plan is vacant 
land). 
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Indonesian innovation
Indonesia Deal of the Year

the Indonesian government recently issued US$1.5 billion 
in US dollar-denominated Sukuk. despite the relatively low 
yield, the transaction witnessed a demand reaching almost 
seven times its offer with bids amounting to US$10.2 
billion. the orderbook was the largest ever achieved by 
a sovereign Sukuk issuance in Southeast Asia. NABILAh 
ANNUAR reports.

Due to mature on the 10th September 2024, the Sukuk carry 
a return of 4.35% and are part of the government’s Trust 
Certificate Issuance Program set up on the 5th November 2012. 

Speaking to IFN, Robert Pakpahan, Indonesia’s director general 
of debt management, said that the proceeds from the issuance 
would be channeled to meet the country’s general financing 
requirements. “The proceeds will be applied by the issuer for 
the purchase of the Ijarah assets and project assets from the 
Republic of Indonesia, and the Republic of Indonesia will use 
the proceeds received to meet part of its general financing 
requirements.” 

Indonesia’s Trust Certificate Issuance Program was initially 
set up at US$3 billion in November 2012. Through an SPV, 
Perusahaan Penerbit SBSN Indonesia III, the first drawdown 
was trust certificates worth US$1 billion due in 2022. In 
September 2013, the Republic of Indonesia subsequently 
upsized the program to US$5 billion and auctioned US$1.5 
billion trust certificates due 2019. The country regularly issues 
local currency Islamic paper including: Islamic fixed rate bonds, 
project-based Sukuk and retail Sukuk, all of which utilizes the 
Ijarah structure. 

The issuance incorporates the Wakalah principle, a structure 
that effectively utilized the government’s existing assets, and 
which afforded it the flexibility to use future infrastructure 
assets. “We worked hard to ensure that the innovation 
introduced, i.e. infrastructure projects under construction 
and/or to be constructed to be part of the underlying assets, 
met all requirements from the Shariah, legal and accounting 

perspectives. It was a thorough exercise that understandably 
took some time to conclude, but the result is a unique structure 
that allows us to access a new pool of assets for our Shariah 
compliant fund-raising exercises,” explained Pakpahan. 

The paper is listed on the Singapore Stock Exchange due to 
its efficiency and because all Indonesia’s Sukuk and global 
bonds have been listed there. Additionally the Singapore Stock 
Exchange provides the most active trading in the region.

The transaction achieved several milestones in the Sukuk 
space: the issuance is the largest single-tranche Sukuk 
issuance in 2014, it is the largest sovereign Sukuk in 2014 and 
the paper captured the largest orderbook for a Southeast Asian 
sovereign Sukuk to date. 

In terms of geographical distribution, the fund-raising exercise 
attracted investors from the Middle East (35%), Asia (30%), US 
(20%), Europe (15%). As for investor type, the Sukuk was taken 
up by: fund managers (57%), banks (28%), central banks/
sovereign wealth funds/supranational institutions (13%), others 
(2%).

Summary of terms & conditions
Issuer Perusahaan Penerbit SBSN Indonesia III
obligor Republic of Indonesia
Issuance price 100%
Purpose of issuance General financing requirements
trustee Bank of New York Mellon
tenor 10 years
Coupon rate/return 4.35%
Payment Semi-annual
Currency US dollar
Maturity date 10th September 2024
Lead managers, 
bookrunners and 
Shariah advisors

CIMB Investment Bank, Emirates NBD 
Capital, The Hong Kong and Shanghai 
Banking Corporation and Standard 
Chartered Bank 

Governing law English Law 
Indonesian law

Legal advisors/
counsel

Allen & Overy , White & Case

Listing Singapore Stock Exchange
Underlying assets 51% Ijarah assets, 49% project assets
Rating ‘Baa3’ Stable (Moody's), ‘BB+’ Stable 

(S&P), ‘BBB-‘ Stable (Fitch)
Structure Wakalah
tradability 144A/Reg S transaction, with access 

to the US investor base (QIBs), as well 
as Asian, European, Middle Eastern 
investors

Face value/minimum 
investment

US$200,000 and integral multiples of 
US$1,000 in excess thereof

It was a thorough exercise 
that understandably took 
some time to conclude, but 

the result is a unique structure 
that allows us to access a new 
pool of assets for our Shariah 
compliant fund raising 
exercises
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First sovereign euro-denominated 
Sukuk: Luxembourg

Luxembourg Deal of the Year

After much anticipation from the global Islamic markets, 
Luxembourg successfully priced its Sukuk on the 7th 
october 2014. NABILAh ANNUAR speaks to Rami Falah, 
the head of Islamic banking at BNP Paribas Najmah Middle 
East, lead arranger for the issuance, for an insight into this 
historic deal.

The Grand Duchy launched its EUR200 million (US$253.87 
million) Sukuk on the 30th September 2014 at the tight end 
of initial price guidance of 0-2bps below midswaps. The five-
year paper finally priced 0.436% attracting over EUR500 million 
(US$634.68 million) in orders and was twice oversubscribed. Due 
to mature on the 7th October 2019, payments to Sukukholders 
will be made on an annual basis. Luxembourg’s Sukuk achieved 
several milestones: namely (1) the first sovereign Sukuk from 
a Eurozone country; (2) the first sovereign euro-denominated 
Sukuk; (3) the first Sukuk launched by a European sovereign 
Sukuk issuer with ‘AAA’ rating; and (4) attaining a profit rate 
between 0 and 2bps below the benchmark mid swap. 

Structured in line with the principles of Ijarah, Rami explained 
that three factors were taken into consideration in selecting the 
appropriate structure: (1) it is the most acceptable structure 
among Shariah scholars; (2) the majority of investors are familiar 
with the Ijarah structure; (3) all sovereigns use Ijarah structure 
for their debut Sukuk. The paper is issued by the Luxembourg 
Treasury Securities with the Luxembourg government as its 
obligor with its proceeds believed to be used for the country’s 
general budgetary purposes. 

As with all issuances, challenges are inevitable. Commenting 
on this, Falah explained: “There are two main challenges 
for a sovereign, when issuing a Sukuk for the first time. One 
would be in regards to the drafting and approval of the Sukuk 
law and secondly, the identification of suitable assets for the 
Sukuk structure. Nonetheless, commitment, dedication and 
cooperation between the sovereign, appointed joint lead banks 

and legal counsels are key to overcome these challenges and 
issue a Sukuk in a successful manner.” 

A diverse range of investors took up the inaugural deal. In terms 
of geographic distribution, investors hailed from the MENA 
region (61%), Europe (20%) and Asia (19%). By investor type, 
the investors were central banks and official institutions (50%), 
banks (40%) and asset managers (10%).

Summary of terms & conditions
Issuer Luxembourg Treasury Securities
Obligor The Grand Duchy of Luxembourg
Issuance price 100%
Purpose of issuance The proceeds will be paid to the seller as 

the purchase price of the leased assets
Trustee Luxembourg Treasury Securities S
Tenor Five years
Profit rate 0.436%
Payment Annual
Currency Euro
Maturity date 7th October 2019
Lead managers, 
structuring advisors 
and bookrunners

BNP Paribas, HSBC

Governing law Transaction documents governed by 
Luxembourg law. The certificates and the 
declaration of trust governed by English 
law

Legal advisors Linklaters to the managers & delegate. 
Allen & Overy to the issuer & Luxembourg

Listing Euro MTF (Luxembourg Stock Exchange)
Rating ‘Aaa’ (Moody’s)

‘AAA’ (S&P)
Shariah advisors Shariah advisors of BNP Paribas & HSBC 
Structure Sukuk Al Ijarah
Tradability Yes
Face value/minimum 
investment

Minimum face amounts of EUR100,000 
(US$126,936) and integral multiples of 
EUR1,000 (US$1,269.36)
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KLCC REIT’s ‘AAA/P1’-rated Sukuk 
Murabahah programs

Malaysia & Real Estate Deal of the Year

the issuance under the Sukuk Murabahah programs are the 
first ‘AAA/P1’-rated issuance by a real estate investment 
trust (REIt) issuer in Malaysia. AmInvestment Bank, CIMB 
Investment Bank and Maybank Investment Bank served as 
inter alia, the joint lead arrangers for the establishment of 
the Sukuk Murabahah programs. Advising the joint lead 
arrangers was Adnan Sundra & Low. 

KLCC REIT, Malaysia’s largest REIT, is an Islamic REIT formed 
to invest directly and indirectly in Shariah compliant portfolios of 
income-producing real estate in Malaysia and overseas, used 
primarily for office and retail purposes as well as real estate-
related assets. KLCC REIT is managed internally by KLCC REIT 
Management (manager). The manager is focused on active 
asset management and acquisition growth strategy to provide 
regular and stable distributions to unitholders and ensure capital 
growth and improved returns from its property portfolio. 

KLCC REIT is stapled to the shares of KLCC Property 
Holdings whose property portfolio comprises three unique 
prime commercial assets with strong stable performances: the 
iconic Petroliam Nasional (PETRONAS) Twin Towers, Menara 
ExxonMobil and Menara 3 PETRONAS. The properties are 
located within the Kuala Lumpur City Center, popularly known 
as KLCC, the new central business district of the bustling 
Kuala Lumpur city. The properties have a combined net lettable 
area (NLA) of over 4.54 million sq. ft. within the 100-acres 
KLCC development which ranks among the largest real-estate 
developments in the world. KLCC is designed as a place where 
people can work, live, shop, meet, relax, eat and enjoy the leisure 
and cultural activities in a convenient and pleasant environment. 
The integrated commercial development is a landmark of prime 
A-Class offices, premier retail, four to five-star hotels, high-
end residential, M.I.C.E (meeting, incentives, convention and 
exhibition facilities) and world-class entertainment fronting a lush 
KLCC Park.

KLCC REIT had previously issued Islamic medium-term notes 
held by PETRONAS under a Sukuk Musharakah program with 
an outstanding value of RM880 million (US$245.59 million) 
which was due to mature on various dates in October 2014. 
A decision was made by KLCC REIT to redeem early the said 
notes prior to their respective maturity dates. By redeeming 
these notes early, KLCC REIT would be able to streamline its 
financing payment and cashflow profile. To facilitate the early 
redemption of the existing Islamic medium-term notes under the 
Sukuk Musharakah program from PETRONAS, a one-off early 
redemption payment is necessary to ensure that PETRONAS 
is fairly compensated for the potential loss of income and break-
funding costs associated with PETRONAS’s funding for the 
subscription of the existing Islamic medium-term notes. 

Summary of terms & conditions

Issuer Midciti Sukuk 

Instrument Islamic commercial papers under an 
Islamic commercial paper program 
of up to RM500 million (US$139.54 
million) in nominal value (ICP program) 
and Islamic medium-term notes under 
an Islamic medium-term note program 
of RM3 billion (US$837.22 million) in 
nominal value (IMTN program), subject 
to a combined limit of RM3 billion in 
nominal value (The ICP program and the 
IMTN program are collectively referred 
to as ‘Sukuk Murabahah Programs’ 
and the Islamic commercial papers and 
the Islamic medium-term notes issued 
under the Sukuk Murabahah programs 
are collectively referred to as ‘Sukuk 
Murabahah).

Islamic principle Murabahah via a Tawarruq arrangement

Issuer principal 
activities

The issuer is a special purpose vehicle 
which has been incorporated with the 
purpose of undertaking Islamic financing 
including to issue Sukuk for which the 
proceeds are to be utilized for Shariah 
compliant purposes only and such other 
transactions as may be necessary, 
incidental or conductive pursuant to the 
said Islamic financing.

Size of first issuance RM1.55 billion (US$432.57 million)

Date of first 
issuance

25th April 2014

Joint principal 
advisors, joint lead 
arrangers and joint 
lead managers

AmInvestment Bank, CIMB Investment 
Bank and Maybank Investment Bank 

Legal counsel 
for joint principal 
advisors and joint 
lead arrangers 

Adnan Sundra & Low 

Joint Shariah 
advisors 

CIMB Islamic Bank, Dr Aznan Hasan and 
Maybank Islamic 

Rating An initial short-term rating of ‘P1’ for the 
ICP program, and an initial long-term 
rating of ‘AAA’ for the IMTN program.
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In April 2014, KLCC REIT, via Midciti Sukuk, an entity that is 
beneficially-owned by KLCC REIT whose issued and paid-up 
capital shares are registered in the name of Maybank Trustees 
as trustee of KLCC REIT, established the Sukuk Murabahah 
programs. The inaugural issuance of RM1.55 billion under 
the Sukuk Murabahah Programs took place in four series with 
pricing ranging from 3.9% to 4.8% and tenure ranging from three 
years to 10 years. 

Pursuant to an inter-company structure, part of the proceeds 
from the issuance of the Sukuk Murabahah were flowed by 
the issuer to KLCC REIT for its own purposes and part of the 
proceeds were utilized for the redemption of Islamic medium-
term notes under its existing Sukuk Musharakah program as well 
as for capital expenditure, acquisitions and working capital. 

The sources of repayment of the Sukuk Murabahah proceeds 
include internally generated funds by KLCC REIT which among 
others, would be rental cash flow generated from the properties 
owned, financing procured from financiers and/or Islamic capital 
markets and if any, proceeds from placement of additional REIT 
units. The inter-company structure essentially facilitates the flow-
back of the funds for the repayment of the Sukuk Murabahah 
from KLCC REIT to the issuer to enable the issuer to make such 
repayment to the holders of the Sukuk Murabahah. 

The Islamic structure 

The issuance of Sukuk Murabahah under the Sukuk Murabahah 
programs for each tranche is effected as follows: 

1. Pursuant to a service agency agreement, the trustee of 
the Sukuk Murabahah (on behalf of the Sukukholders) 
shall appoint the issuer as the agent of the Sukukhold-
ers for the purchase and sale of certain commodities. 
Pursuant to a sub-agency agreement, the issuer as agent 
will then appoint the facility agent as the sub-agent for 
the purchase and sale of commodities under the Sukuk 
Murabahah.

2. Pursuant to a commodities Murabahah master agree-
ment, the issuer in the capacity as the purchaser issues a 
purchase order to the agent and subsequently thereafter, 
the agent issues the purchase order to the sub-agent. In 
the purchase order, the issuer, acting as purchaser for 
itself will request the agent, and subsequently, the agent 
will request the sub-agent to purchase the commodities. 
The purchaser will irrevocably undertake to purchase 
the commodities from the sub-agent (acting on behalf of 
the agent as agent of the Sukukholders) at a deferred 
sale price which shall be the purchase price of the Sukuk 
Murabahah plus the profit margin.

3. The sub-agent, pursuant to the CTP purchase agree-
ment, will appoint the commodity trading participant to 
purchase on a spot basis the commodities from commod-
ity vendor(s) in the Bursa Suq Al-Sila’ commodity market 
at a purchase price which shall be an amount equivalent 
to the Sukuk Murabahah proceeds.

4. The issuer shall issue Sukuk Murabahah to the Sukuk-
holders whereby the proceeds shall be used to pay for 

the purchase price of the commodities. The Sukuk Mu-
rabahah shall evidence, among others, the Sukukholders’ 
ownership of the commodities and subsequently, once 
the commodities are sold to the issuer, as the purchaser 
for itself, the entitlement to receive the deferred sale 
price. 

5. Thereafter, pursuant to the undertaking under the pur-
chase order, the sub-agent (acting on behalf of the agent 
as agent of the Sukukholders) shall sell the commodities 
to the issuer (acting as purchaser for itself) at the de-
ferred sale price under the sale and purchase agreement.

6. Subsequently thereafter, the issuer, pursuant to the CTP 
sale agreement entered into between Midciti and the 
commodity trading participant, shall appoint the commod-
ity trading participant to sell the commodities to Bursa 
Malaysia Islamic Services on a spot basis for an amount 
equal to the purchase price. The CTP sale agreement will 
provide for the commodity trading participant to directly 
sell the commodities to the commodity buyer upon notice 
by the purchaser that the sale and purchase agreement 
has been completed and executed and receipt of the sale 
instruction by the purchaser. 

7. During the tenure of the Sukuk Murabahah, the issuer, in 
its capacity as the purchaser, as part of its obligation to 
pay the deferred sale price shall make periodic profit pay-
ments to the Sukukholders. 

Unless the Sukuk Murabahah are earlier redeemed: 
i) on its respective maturity date(s), or
ii) upon the declaration of an event of default, 

the issuer, in its capacity as the purchaser shall pay all amounts 
outstanding in respect of the deferred sale price of the relevant 
Sukuk Murabahah, subject to rebate (Ibra), upon which the 
relevant Sukuk Murabahah will be cancelled. 

The Sukuk Murabahah programs have a well-structured common 
security package that included an assignment and charge over 
finance service accounts and revenue accounts. 

Conclusion 

The Sukuk Murabahah programs were undoubtedly a landmark 
transaction in the Malaysian real estate sector, which not only 
allowed KLCC REIT to refinance a then-existing obligation but 
also provided KLCC REIT with an opportunity to put in place 
a 30-year capital structure to ensure stable and sustainable 
cashflow for KLCC REIT. www.IslamicFinanceConsulting.com
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AdnAn SundrA & Low
This case study was written by Gan Kok Ling, a partner, and 
Goh Chai Ling, a legal associate at Adnan Sundra & Low. They 
can be contacted at kokling.gan@asl.com.my and chailing.
goh@asl.com.my respectively. 

Menara Olympia, 8, Jalan Raja Chulan, 55100 Kuala Lumpur, 
Wilayah Persekutuan, Malaysia
Tel: 603-2070 0466
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Debt equity conversion: An award-
winning deal strategy

Most Innovative Deal of the Year

The Q&A was conducted with Naim Azad Din, the head of the 
asset management division of Sidra Capital

What structure was used for this transaction and why did 
you use this particular Islamic structure? 
The transaction was based on a Mudarabah structure enabling 
pooling of funds from Rab-ul Mal and an Istisnah structure to 
part finance the construction of the housing units. The primary 
structure is imperative to the transaction due to the nature of the 
investments, which does not necessarily have a fixed drawdown 
schedule. Hence, without a full control of the funds provided by 
the Rab-ul Mal, this could cause delays and other operational 
issues to the Mudarib. This is also one of the reasons why a 
Wakalah arrangement was not used for this transaction. 

What is the purpose of this transaction? 
The purpose of this transaction is to provide financing to Opes 
Holding (Cote d’Ivoire) for the development of social and 
up-market housing units in Abidjan to cater for the growing 
educated middle class seeking access to ownership. The 
housing market in the country is grossly underserviced and with 
this program, the government together with the private sector 
will aim to provide 60,000 units of housing which will also allow 
the private sector to benefit from various incentives offered 
by the government under the program. Opes Holding (Cote 
d’Ivoire) is the only national company among the authorized 
developers including LaFarge, ADB Companies, Addoha Group 
and Henan-Guoji. 

What were the challenges faced and how were they 
resolved? 
None that we are aware to date.

Geographically speaking, where did the investors come 
from? 
All of the investors originated from the GCC. 

What are the unique features and highlights of this deal? 
Debt Equity Conversion (DECO) is another strategy which 
is the natural progression from the award-winning Sidra – 
Ancile Global Structured Trade Finance Investment Fund, 
which provides investors with a suitable platform to progress 
their involvement from financing to Early Stage Private Equity 
(ESPE), while, along the process, enabling them to assess 
their target companies in a much more robust manner resulting 
from early involvement. 

Overview of DECO Concept: DECO has embedded within it 
a convertible element, which can either be exercised at the 
option of the investors or the option can be repurchased by 
the beneficiary at a pre-agreed price. For the investors, the 
conversion option allows them to benefit from two (2) fronts; 

namely (i) Profit rate of the funding provided prior to any 
exercise of option during the financing tenure; and (ii) Equity 
Conversion Right Kicker, in non-conversion event or Value 
of shareholding in conversion event (if deemed as a suitable 
candidate for ESPE).

DECO appeals to the selected beneficiary due to its ‘activist’ 
involvement by the investors in supporting the business to 
grow as and when required compared to a typical non-activist 
investor. This could be viewed as the driving motivation for 
both the investors and beneficiary as both will stand to benefit 
from positive business progress. This is demonstrated in a 
transaction, which was recently concluded in Cote d’Ivoire with 
Opes Holdings. For this particular transaction, the beneficiary 

Summary of terms & conditions
Investment advisor 
and Investment 
manager

Sidra Capital and INOKS Capital

Obligor Opes Holding
Facility amount EUR7.5 million (US$8.53 million)
Purpose of issuance To part finance the development of social 

and up-market housing units under a 
regulated government program

Trustee / Custodian / 
Escrow Agent

UBP (Geneva)

UBP (Geneva) One year revolving facility up to three 
years availability period

Coupon rate/return 12% per annum
Payment Quarterly 
Convertibility Yes, into equity of the obligor at the option 

of the financier
Currency EUR
Maturity date Up to three years from initial drawdown
Lead manager INOKS Capital
Principal advisor Sidra Capital
Governing law Laws of Switzerland 
Legal advisor(s)/
counsel

In-house legal counsel within INOKS 
Capital

Listing N/A
Underlying assets Developable land and all properties under 

construction
Rating N/A
Shariah advisor(s) Shura Shariah Consultancy, Kuwait
Structure Mudarabah with an underlying Istisnah
Tradability N/A
Investor breakdown GCC
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will also benefit from the wide sector/industry knowledge and 
experience of the arrangers; namely Sidra Capital and INOKS 
Capital, which would otherwise be costly to be procured. 

What is the importance of this transaction to the global 
Islamic finance industry? 
In our view, the importance of this transaction lies in the 
geography it was transacted as it will inevitably introduce 
Islamic finance to Abidjan, Cote d’Ivoire in particular and West 
Africa in general. We believe that this is the only real estate 
development which is funded Islamically and despite the fact 
that Opes Holding is a newly established SPV and despite the 
nature of the transaction and its self-liquidating structure, the 
credit strength of the beneficiary is becoming less important to 
the funding decision. All houses would have been earmarked 
for sale to targeted clients with various financial support 
prior to construction allowing the transaction to be de-risked 
substantially. Furthermore, the beneficiary is becoming more 
adept with the financing documentation, its operations, etc 
which could perform as efficiently as conventional financing. 
Premised on the above, Islamic finance is poised for further 
growth in this region. 

Was this deal rated? If not, explain why. 
No, the deal was not rated and it was arranged and placed with 
the investors privately underpinned primarily on relationships.

Is this deal part of a program or series? If so, please 
provide details. 
It is not a program or series per se but the size of the funding 
could be increased due to Opes Holding’s responsibility to 
deliver 7,200 units whereas the current funding is adequate 
to only build 1,400 units. Alternatively, the availability period 
for revolving the funding could be extended beyond the initial 
three-year period. 

What other Islamic financing deals has the company been 
involved in and how does this compare? The principal of Opes 
Holding is also actively involved in soft commodity trade, 
some transactions of which are funded by INOKS Capital and 
Sidra Capital. Depending on the nature of the transaction, it 
frequently utilizes either Mudarabah, Murabahah, Wakalah and 
Istisnah to fund its operations and is jointly managed by INOKS 
Capital and Sidra Capital. However, this is the first real estate 
transaction undertaken by the principal to date. www.IslamicFinanceConsulting.com
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World’s first US dollar-denominated 
Sukuk to be issued by an export-

import bank
Murabahah & Trade Finance Deal of the Year

Making its mark in history, the Export-Import Bank of 
Malaysia (MEXIM), successfully auctioned a US$300 million 
Sukuk Wakalah on the 10th February. Issued via an SPv, the 
debentures hold a tenor of five years, due to mature on the 
19th February 2019.  Proceeds from the Sukuk issuance will 
be utilized for Shariah compliant banking and financing 
activities as well as for other Shariah compliant corporate 
purposes.

In an exclusive interview with Islamic Finance news, Adissadikin 
Ali, the president and CEO of MEXIM, explained the workings 
of its inaugural US-denominated Sukuk issuance. Highlighting 
the distinct features of the deal, Adissadikin pointed out: “This 
is the first US dollar-denominated Sukuk issued by an export-
import bank, globally. It was oversubscribed by 11 times. The 
strong investor participation led to the tightening of its final 
pricing by 25bps from the initial pricing estimation.” The Sukuk 
was issued at 140bps from an initial price guidance of 165bps 
over US Treasuries, reaping an ‘all-in’ yield of 2.87% per year.

The certificates are issued under the principle of Wakalah. 
In this instance, the Sukuk trustee, acting on behalf of the 
Sukukholders, appoints a Wakeel to invest in Sukuk proceeds 
and manage the Wakalah portfolio that consists of both tangible 
and non-tangible assets. Commenting on the structure, 
Adissadikin said: “This is an optimal and flexible structure 
considering the business model of MEXIM and is widely 
accepted by investors within the international capital market.”

The main challenge faced during the process of the issuance 
was the widespread effect of the US Federal Reserve’s 
tapering program. “Market conditions were volatile on renewed 
concerns on emerging markets as the US Federal Reserve 
decided to taper in its December meeting. Subsequent to the 
7th February 2014 (non-farm payroll data being a non-event), 
MEXIM announced a five-year benchmark size transaction. 
With an ideal market back-drop and the lack of any competing 
supply, the deal attracted phenomenal investor response,” he 
explained. With an oversubscription of 11 times, the Sukuk bid 
attracted US$3.2 billion from 185 investors for a capped deal 
of US$300 million. Investors comprised of asset managers 
(42%); banks (30%); central banks/sovereign wealth funds 
(16%); insurance and pension funds (10%); others (2%). In 
terms of geographical distribution it was well spread globally: 
Asia, excluding Malaysia (50%); Malaysia (15%); Middle East 
(19%); Europe (16%). The Sukuk are set to be listed on the 
Labuan International Financial Exchange and the Singapore 
Exchange.www.IslamicFinanceConsulting.com
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Summary of terms & conditions
Issuer Exim Sukuk Malaysia
obligor Export-Import Bank of Malaysia
Purpose of issuance Proceeds from the Sukuk will be used for 

Shariah compliant banking and financing 
activities as well as for other Shariah 
compliant corporate purposes.

trustee EXIM Sukuk Malaysia
tenor Five years
Coupon rate / return 2.87%
Payment Bullet
Currency US dollars
Maturity date 19th February 2019
Lead manager(s) BNP Paribas, CIMB, HSBC, Maybank
Principal advisor(s) BNP Paribas Malaysia, CIMB Investment 

Bank, HSBC Amanah Malaysia and 
Maybank Investment Bank

Bookrunner(s) BNP Paribas (B&D), CIMB, HSBC, 
Maybank

Governing law English & Malaysian law
Legal advisor(s)/
Counsel

Clifford Chance (issuer international 
counsel)
Linklaters (arrangers international counsel)
Wong & Partners (issuer domestic 
counsel)
Zaid Ibrahim & Co (arrangers domestic 
counsel)

Listing SGX-ST and LFX
Underlying assets A portfolio of Ijarah contracts, qualifying 

Sukuk and commodity Murabahah 
investment.

Rating A3/A- (Moody’s / Fitch)
Shariah advisor(s) The Shariah Supervisory Committee of 

BNP Paribas, CIMB Islamic Bank, HSBC 
Amanah Malaysia and Maybank Islamic

Structure Wakalah
tradability Yes. Eligible tangible assets in the 

Wakalah portfolio shall be equal to no 
less than 33% of the value of the Wakalah 
venture.

Investor breakdown By geography: Asia ex-Malaysia 50%, 
Malaysia 15%, Middle-East 19% and 
Europe 16%
By investor type: Asset managers 42%, 
banks/PBs 30%, central banks / SWFs 
16%, insurance / pension 10% and others 
2%

Face value/minimum 
investment

US$200,000 and integral multiples of 
US$1,000 in excess thereof
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Perpetual, Regulatory Capital & UAE  
Deal of the Year

The Q&A was conducted with Lim Say Cheong, the executive vice 
president within the investment banking group of Al Hilal Bank.

What structure was used for this transaction? Why did you 
use this particular Islamic structure? 
After looking at various alternatives, the bank decided to opt for the 
Mudarabah structure as it fit well with its objectives and is familiar 
to the global investor fraternity. The structure is an NC5 with a 
dividend stopper as well as a regulatory call option in line with 
other Tier 1 Sukuk transactions by our peers. The only difference 
between Al Hilal Bank’s Tier 1 and the other Tier 1 Sukuk is that it 
includes a contingent PONV which means that if the UAE Central 
Bank decides to implement Basel III then when a Non-viability 
Event occurs, the Certificates can be permanently written down.

What is the purpose of this transaction? 
Since inception, the bank has shown positive growth. In order 
to support our strong growth as well as maintain a capital 
adequacy ratio in line with regional peers, the bank decided to 
embark on a capital raising exercise.

What were the challenges faced and how were they 
resolved?
There were a number of challenges during this transaction 
however the biggest challenge was getting regulatory approval 
within a very tight timeline.  Following extremely positive 
discussions with the regulator on a number of key points, we 
were able to complete this transaction in under 12 weeks.

Geographically speaking, where did the investors come 
from?
The orderbook was circa US$4.5 billion representing an 
oversubscription rate of 9x with orders from over 200 accounts. 
The distribution was as follows:

• Distribution by Geography: 
29% Europe, 40% MENA, 31% Asia
• distribution by Investor type: 
31% Fund Managers, 30% Private Banks, 29% Banks, 8% 
Pension Funds

What are the unique features and highlights of this deal?
I am pleased to highlight  that the transaction marked a number 
of industry firsts including:

1. First ever Additional Tier 1 (AT1) instrument by a MENA 
bank to include contingent point of non-viability;

2. First ever fully compliant AT1 instrument with Basel III, on 
a pre-emptive basis, from MENA;

3. Lowest coupon ever achieved by a bank on a fully Basel III 
compliant RegS USD-denominated AT1 Sukuk instrument; 

What is the importance of this transaction to the global 
Islamic finance industry?
This transaction marked the first ever Basel III Sukuk, on a pre-
emptive basis by a GCC FI. This highly successful transaction has 
set a benchmark in terms of structure for other issuers to follow if 
and when they consider issuing capital raising transaction.

Was this deal rated? If not, explain why
In line with other similar AT1 transactions from the region, this 
transaction was not rated.

Is this deal part of a program or series? If so please provide 
details
No, this was on a standalone basis.

What other Islamic financing deals has the company been 
involved in and how does this compare?
The bank has also completed a senior transaction in 2013. I feel 
proud to admit that both transactions were extremely successful 
and have performed well in the secondary market.www.IslamicFinanceConsulting.com
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Al Hilal Bank: US$500 million
5.5% Trust Certificates, Perpetual NC5

Summary of terms & conditions
Issuer AHB Tier 1 Sukuk Limited
Obligor Al Hilal Bank
Issuance Price 100
Purpose of issuance Improve CAR
Trustee Deutsche
Tenor Perpetual
Coupon rate / return 5.5%
Payment Semi-annual
Currency US dollar
Maturity date Perpetual
Lead manager(s) Al Hilal Bank, Citi Bank, Emirates NBD, 

HSBC, National Bank of Abu Dhabi, Stan-
dard Chartered Bank, Abu Dhabi Islamic 
Bank, Sharjah Islamic Bank, Al Rayan 
Investment

Bookrunner(s) Al Hilal Bank, Citi Bank, Emirates NBD, 
HSBC, National Bank of Abu Dhabi, Stan-
dard Chartered Bank

Governing Law English Law (Except the Mudarabah 
Agreement which is under Abu Dhabi and 
UAE law)

Legal Advisor(s) / 
Counsel

Allen & Overy, Linklaters, Maples and 
Calder

Listing Irish Stock Exchange
Rating ‘A1’ (Moody) / ‘A+’ (Fitch)
Shariah Advisor(s) Internal Shariah, SCB, HSBC
Structure Sukuk al Mudarabah
Tradability Yes
Investor breakdown 31% Fund Managers, 30% Private Banks, 

29% Banks, 
8% Pension Funds

Face value / minimum 
investment

100%
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Saudi Telecom’s inaugural riyal issuance
Saudi Arabia Deal of the Year

What structure was used for this transaction? Why did you 
use this particular Islamic structure? What other structures 
were considered?
The structure of the Saudi Telecom Company Sukuk programme 
is based on a combination of Mudarabah and Murabahah. It 
allows the client to rely on an asset light structure and does not 
require any regulatory approval (which may have been required 
under other structures such as airtime).
 
What is the purpose of this transaction? 
The debut Sukuk issuance was part of the company’s strategy 
to diversify its sources of funding and increase the tenor of its 
financings.

What were the challenges faced and how were they 
resolved?
To accommodate the different requirements raised by the issuer’s 
Shariah advisors, the lead managers worked closely with STC to 
refine the Mudarabah-Murabahah Sukuk structure generally used 
by other Saudi issuers. The STC Sukuk structure relies on the 
Mudarabah investment to generate the profit payment (coupon) 
as opposed to using the Murabahah to cover both profit and 
principal amounts. This structure was an improvement on the 
previous structures and was therefore accepted by even the most 
strict Shariah practicing banks in Saudi Arabia.

Geographically speaking, where did the investors come 
from?
As the transaction was a local Sukuk issuance, all subscribers 
were from Saudi Arabia.

What are the unique features and highlights of this deal?
The inaugural Sukuk issuance by STC was a landmark success 
in the domestic market as it achieved several firsts as it was 
the first Saudi telecommunications company to access debt 
capital markets. STC issuance was the first debut Saudi Riyal 
issuance to access the 10-year maturity and has achieved the 
tightest pricing ever achieved by a Saudi corporate entity in 
the 10-year tenor. The transaction saw strong investor interest 
on the back of an effectively implemented marketing strategy 
and the Company’s strong credit profile. The transaction closed 
with an orderbook size of SAR4 billion (US$1.07 billion), which 
represents a 2.0x oversubscription rate. The communication 
strategy employed with regards to pricing was driven by direct 
investor feedback, particularly from government investors 
and banks. This enabled the Company to release initial price 
guidance to the market at a level that attracted large ticket 
sizes [greater than SAR200 million (US$53.29 billion)] from key 
government accounts and banks. As a result, the momentum 
built during the book building process allowed the Company 
to revise final pricing tighter to 70bps, which was inside all 
Saudi corporate issuances. STC’s strong market presence, 
perception with investors and relationship with financial markets 
was instrumental to secure strong demand and tight pricing for 
this inaugural Sukuk.

What is the importance of this transaction to the global 
Islamic finance industry?
The transaction represented a groundbreaking milestone in the 
development of Islamic capital markets in Saudi Arabia as STC 
was the first Saudi telecommunications company to access debt 
capital markets. This landmark transaction will encourage other 
Corporates to consider Sukuk as a key solution to diversify their 
sources of funding.

Is this deal part of a program or series? If so please provide 
details
The transaction was the first drawdown under STC’s newly 
established SAR 5 billion Sukuk programme and represented 
the company’s debut debt capital markets issuance.

saadiq
This interview was conducted with Standard Chartered 
Saadiq

Summary of terms & conditions
Issuer / Obligor Saudi Telecom Company (“STC”)
Issuance price 100%
Purpose of issuance General corporate purposes
Sukuk holder’s agent Saudi Fransi Capital
Tenor 10 years
Coupon rate / return 3M SAIBOR + 70bps
Payment Quarterly
Currency SAR
Maturity date June 2024
Lead manager(s) /  
Bookrunner(s)

JP Morgan Saudi Arabia, NCB Capital 
Company, Standard Chartered Capital 
Saudi Arabia

Governing law Laws of the Kingdom of Saudi Arabia
Legal advisor(s) / 
Counsel

Allen & Overy (Legal Adisor of the Issuer) 
and  Clifford Chance ( Legal Advisor. of the 
Arrangers)

Listing Not listed
Underlying assets Combination of Mudaraba investment and 

Shariah compliant commodities
Issuer ratings A1 / Stable (Moody’s), A+ / Stable 

(Standard & Poor’s)
Shariah advisor(s) Al-Awael Economic Consultation Center 

(as Shariah Advisors to the Issuer); NCB 
Capital Company Shariah Committee; 
Standard Chartered Bank Shariah 
Supervisory Committee; J.P. Morgan Saudi 
Arabia Shariah Advisors

Structure Mudarabah/Murabahah
Tradability Yes
Investor breakdown 67% Banks; 30% GREs; 3% Insurance
Face value / minimum 
investment

SAR1,000,000 (US$266,466)
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IFFIm: Sukuk for a charitable purpose
Social Impact Deal of the Year

Making a debut on the 4th december 2014, the International 
Finance Facility for Immunization Company (IFFIm) 
successfully priced its inaugural US$500 million Sukuk 
Murabahah offering at 15bps over the three-month LIBoR, 
at the tight end of the initial pricing range. Speaking to 
Michael Bennett, the head of derivatives and structured 
finance at the World Bank, NABILAH ANNUAR studies in 
detail this historical transaction. 

The IFFIm is an organization dedicated to rapidly accelerate 
the availability and predictability of funds for immunization. 
Resources raised by IFFIm are used by the Gavi, the Vaccine 
Alliance, a public-private partnership, which provides funds to 
purchase and deliver life-saving vaccines and strengthen health 
services in the world’s poorest countries. With the World Bank 
as its treasury manager, the Sukuk is believed to have signified 
a renewed interest from the World Bank and its subsidiaries in 
leveraging the Islamic market. 

Auctioned to raise funding for IFFIm’s immunization efforts, 
the Sukuk is structured based on the principles of Murabahah. 
Acording to Bennett, various structures were considered but due 
to the nature of IFFIm’s activities and its lack of physical assets, 
the commodity Murabahah was deemed most appropriate for 
the fund-raising exercise. Proceeds for the Sukuk will also be 
channeled towards vaccine procurement and strengthening 
health systems and programs in many of the poorest countries 
in the world. 

“IFFIm was an unfamiliar name for most Sukuk investors, and 
therefore we took time to visit as many investors as possible 
during both a non-deal roadshow in September and a deal 
roadshow immediately before pricing,” commented Bennett on 
the challenges faced in the issuance process. IFFIm marketed 
their Sukuk to investors in the UAE, Qatar, Saudi Arabia, 
Malaysia, Brunei, UK and Jordan, to a fruitful response. The 
philanthropic entity’s paper was heavily subscribed with a large 
investor base from the Middle East (68%), followed by Asia 

(21%) and Europe at (11%). In terms of investor type the Sukuk 
was distributed to banks (74%) as well as central banks and 
official institutions (26%).

Pointing out the unique features of the Sukuk, Bennett 
highlighted: The profit rate is paid on a floating rate basis which 
makes it one of the few, if only, highly rated floating rate Sukuk to 
be issued in recent years.” He further added that the issuance is 
the first Sukuk to channel its proceeds for a charitable purpose 
— savings childrens’ lives in the poorest countries of the world. 
Moreover, the paper is the largest debut Sukuk by a supra-
national, signifying an impressive achievement considering the 
fact that IFFIm is one of the newest and smallest supranationals 
in the world.

The Sukuk was rated ‘Aa1’ by Moody’s, and the obligor carries 
a ‘AA+/Aa1/AA’ rating by Fitch, Moody’s and S&P, respectively. 
The issuance is hoped to encourage other supranationals and 
corporates to similarly tap socially responsible investments and 
utilize Sukuk as a tool to facilitate the purpose.

Summary of terms & conditions
Issuer IFFIm Sukuk Company
obligor International Finance Facility for 

Immunization Company (IFFIm)
Issuance price 100%
Amount US$500 million
tenor Three years
Profit rate Three-month LIBOR+15 bps
Status Senior, unsecured trust certificates
Sukuk structure Murabahah
Format Regulation S
Currency US dollar
Issue date 4th December 2014
Maturity date 4th December 2017
Global coordinator Standard Chartered Bank
Joint lead managers Standard Chartered Bank, Barwa Bank, 

CIMB, National Bank of Abu Dhabi, NCB 
Capital

Co-Lead managers Bank Islam Brunei Darussalam and Union 
National Bank

Governing law English
Legal advisors To issuer on Cayman Islands’ law:

Maples & Calder
To obligor on English law: 
Slaughter & May
To joint lead managers:
Allen & Overy

Listing None
Rating ‘Aa1’ by Moody’s
Investor breakdown
(geographic)

Middle East (68%) 
Asia (21%)  
Europe (11%)

Investor breakdown
(by type)

Banks (74%)
Central banks/Official institutions (26%)

delegate Citicorp Trustee Company
ISIN XS1143356654
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Turkiye Finan’s Malaysian Sukuk 
debut

Turkey Deal of the Year

turkish participation bank turkiye Finans (tFKB) 
successfully tapped the Malaysian Sukuk market on the 
30th June 2014 with an RM800 million (US$244.7 million) 
Sukuk issuance, which marks the first Malaysian ringgit 
Sukuk program to be established by a turkish issuer. 
Speaking to Sami Bozdag, vice-president and head of 
financial institutions at TFKB, NABILAH ANNUAR explores 
this historical deal. 

As the first tranche of its RM3 billion (US$919.28 million) 
Islamic medium-term notes program, the paper carries a tenor 
of five years at a return of 6% per annum and was issued by TF 
Varlik Kiralama, TFKB’s wholly-owned asset leasing company. 
Proceeds will be used by the bank primarily for general corporate 
and funding purposes and working capital requirements that 
are Shariah compliant. The Sukuk was structured based on the 
Murabahah principle (via a Tawarruq arrangement). 

“The issuance was the first of its kind in Turkey. So TFKB 
had to go through a process which was rather unknown then. 
So the biggest challenge was the issuance itself being an 
issuance never experienced before, and dealing with a whole 
new of procedures both in Malaysia and Turkey,” said Bozdag. 
Comprising of Malaysian investors, the paper was taken up by: 
fund managers (68%), banks (26%) and others (6%).

According to Bozdag, the deal struck several milestones: (1) 
first ever Malaysian ringgit Sukuk program to be established 

by a Turkish issuer and the first issuance by a Turkish issuer 
of Malaysian ringgit-denominated Sukuk in the Malaysian 
debt capital market to date; (2) largest ever senior single 
tranche issuance by any foreign financial institution in the 
ringgit-denominated debt market to date; (3) first ever ringgit-
denominated Sukuk issued by a foreign fully-fledged Shariah 
compliant bank in the Malaysian ringgit market to date; (4) 
largest ever issuance by a ‘AA3’-rated foreign issuer in the 
Malaysian ringgit market to date; (5) largest ever issuance 
from the MENA/European region in the Malaysian ringgit debt 
market to date; and (6) largest ever issuance by foreign issuer 
in Malaysian ringgit market in 2014 to date.

TFKB has other internationally and locally outstanding Sukuk 
issuances. The ringgit issuance stands out as it was the first 
Sukuk ever issued by a Turkish entity in Malaysia. “The ringgit 
Sukuk has become a milestone in the Turkish participation 
banking industry and will pave the way for other issuers from 
Turkey to diversify their funding into the Malaysian Islamic 
markets,” affirmed Bozdag.

Summary of terms & conditions
Issuer TF Varlık Kiralama
Obligor Türkiye Finans Katılım Bankası
Purpose of issuance Shariah compliant SME financing and 

trade finance purposes
Trustee Malaysian Trustees
Tenor 5 years
Coupon rate/return 6% per annum (Ringgit)
Payment Semi-annual
Currency Malaysian ringgit
Maturity date 28th June 2019
Lead managers, 
principal advisors and 
bookrunners

HSBC Amanah Malaysia
Standard Chartered Saadiq

Governing law Malaysian Law
Legal advisors Zico Law Office

Paksoy Law Office
Adnan Sundra & Low Law Office

Listing Not Listed
Underlying Assets Shariah Compliant Commodities
Rating ‘AA3/Stable/P1’ (RAM Ratings)
Shariah advisors Joint Shariah advisors of HSBC Amanah 

Malaysia and Standard Chartered Saadiq
Structure Murabahah
Tradability Tradable
Investor breakdown 68% Fund managers

26% Banks
6% Others

Face value/minimum 
investment

RM800 million 
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Tun Razak Exchange to link up 
markets, talents 

It is a symbolic building. tabung haji houses the pilgrimage 
fund board involved in facilitating thousands of Muslim 
pilgrims’ travel to the Holy Land since 1962, and was the 
prelude for the growth of a vibrant Islamic financing model. 

Malaysia’s vision was clear. Capitalizing on the Tabung Haji 
success story, the government wanted to make Kuala Lumpur a 
powerful Islamic financial marketplace. 

After decades of continuous effort, Malaysia is now globally 
known for its thriving Islamic financial sector. 

Nearly a fifth of domestic banking business are Shariah-based, 
operating comfortably along conventional banks and it captured  
63% or RM133 billion (US$37.12 billion)-worth of global Sukuk 
issuance in the first half of 2014, according to reports.  

Now, protagonists are eyeing bigger dreams. A financial district 
-- the Tun Razak Exchange (TRX) – 3km from the Tabung Haji 
complex -- is being planned to further spur the local economy 
and financial sector. 

The proposed TRX has been dubbed the ‘Wall Street of Malaysia’, 
and will be a big boost for the country as it will consolidate its 
position as global Islamic finance leader.

“Malaysia is banking on TRX to be a dedicated international 

financial hub, promoting Kuala Lumpur as a new nucleus of 
global economic growth,” Dr Nafis Alam, the director of the Center 
for Islamic Business and Finance Research, at Nottingham 
University (Malaysian campus) told The Malaysian Reserve. 

The government is turning 70 acres of idle land into a financial 
and business township, boasting 25 buildings, five-star hotels 
and residential towers -- with gross development value of RM26 
billion (US$7.25 billion). 

The proposed financial district is seen as a next stage of 
infrastructure development, after the government established 
dozens of institutions nationwide aimed at developing Islamic 
finance, from setting up regulating bodies to opening up 
education institutes to produce both talent and research for 
innovative products. 

Talent

Bank Negara Malaysia has been busy spearheading multiple 
initiatives such as The International Center for Educational in 
Islamic Finance (INCEIF), the Malaysia International Islamic 
Finance Center (MIFC), the International Shariah Research 
Academy for Islamic Finance (ISRA) and the Islamic Financial 
Services Board to set global industry standards based in Kuala 
Lumpur, and has created market linkages and professionals for 
the fast growing industry. 

special awards repOrT
feaTure
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The MIFC projects that about 22,000 professional will be needed 
between 2011-20 to serve the domestic Islamic financial industry.  

INCEIF, meanwhile, provides a bedrock for Islamic finance 
education in the country, nurturing academics and researchers 
alike to supply the much needed quality human capital. 

Along with BNP Paribas Malaysia, INCEIF recently established 
the Center of Islamic Wealth Management, to focus on the 
growing wealth sector, asset management and capital market – 
aimed at moulding talents for the industry.

With TRX on the horizon, the demand for such talent will be 
even stronger. In turn, having a dedicated financial hub can help 
further catalyze the depth and field of talent in Islamic finance. 

The so-called cluster effect of having companies from the same 
industry or similar profile operating next to each other cannot be 
discounted, although how successful TRX will be in translating 
this into reality remains a question. 

The right mix of global brands operating side by side with 
supporting businesses such as Shariah law firms, and maybe 
even regulators, is needed to create a conducive business 
environment not just for operations, but also for innovation. 

This set-up can be attractive for a mobile talent pool

“TRX is a good platform for players to interact with each other 
better … It will bring all stakeholders and players and existing 
infrastructure in one centralized location, easing interaction,” 
said Prof Dr Mohamad Akram Laldin, the executive director of 
ISRA. “There are Malaysians and foreigners who studied and 
trained here, but [are] working outside Malaysia. If there is [the] 
right environment, they may prefer to come back.” 

Malaysia is currently home to two of the top five global Islamic 
banks: namely Al Rajhi Bank and Kuwait Finance House. The 
government continues to woo more foreign financial institutions 
into the country, Islamic or otherwise.

TRX, for example, has announced incentives for both developers 
and tenants, with a strong focus for spurring Islamic finance 
industry. 

According to its website, incentives will be offered to qualifying 
TRX marquee status companies operating in financial services 
sub-sectors: such as retail and merchant banking, insurance, 
Islamic banking, Takaful operators and capital markets services. 

Product and market

Certainly, Malaysia has all the ingredients to be a leader in 
the US$1 trillion Shariah banking industry and dominates key 
sectors in the worldwide Islamic economy, for instance in Halal 
food, pharmaceutical and cosmetics and financing.
  
Track records are impressive. The 2014-15 Global Islamic 
Economy Indicator Report revealed Malaysia, the UAE and 
Bahrain as “having the healthiest Islamic economy ecosystem[s]” 
among 70 countries surveyed.

 “[A] strong Islamic finance regulatory framework and experience 
of over 30 years in Islamic banking gives Malaysia an edge to 
sustain its position at the top. Compared to regional financial 
centers such as Hong Kong, Luxembourg and Singapore, 
Malaysia is placed at zenith when it comes to Islamic finance,” 
said Nafis. 

Competition though is on the rise, and Malaysia needs to be 
more innovative to remain the leader. 

While Sukuk is an important growth sector for Islamic finance, 
the industry should focus on business design and regulatory 
enablement for key growth opportunities – such as Takaful, 
Zakat, Waqf and private equity – in order to create a truly global 
demonstration effect, said Iqbal Ahmad Khan, a prominent 
banker and CEO of Fajr Capital Group based in Dubai.

“I would also like to see greater efforts to create new products 
focused on savings and investments, which could lead to the 
democratisation of wealth.”

“Malaysia can play an important role in positioning Islamic finance 
as a new model for financial inclusion by developing a robust 
grassroots retail proposition. Another area where Malaysia can 
play a leading role is in asset management in the real economy,” 
Khan said.

The report, published by Thomson Reuters last December, 
showed Malaysia was far ahead as the most developed Islamic 
economy scoring 116.5 points, only trailed by UAE (71.6) and 
Bahrain (64.8). 

Again, in the Islamic finance sector, Malaysia easily outclassed 
others, with 162.2 points, followed by Bahrain (94.7) and the 
UAE (80.9).

A dedicated financial hub, one that caters strongly to Islamic 
finance, can bolster Malaysia’s future success and rival reputable 
financial centers such as Dubai, Mannan (Bahrain), Doha, 
and Riyadh, as well as emerging non-traditional cities such as 
London or Luxembourg. www.IslamicFinanceConsulting.com

www.IslamicFinanceEvents.com

www.IslamicFinanceNews.com

www.IslamicFinanceTraining.com

www.MIFforum.com

www.MIFmonthly.com

www.MIFtraining.com

www.REDmoneyBooks.com

consulting

Malaysia can play 
an important role in 

positioning Islamic finance 
as a new model for financial 
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grassroots retail proposition. 
Another area where Malaysia 
can play a leading role is in asset 
management in the real 
economy
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how does Path Solutions contribute to the development of 
the Islamic finance industry? 

Since its inception in 1992, Path Solutions has developed a 
truly comprehensive software suite that caters to the specific 
requirements of Islamic banks and financial institutions world-
wide. The system, which was architected from the ground up, 
has become the benchmark in Islamic financial technologies.
 
Our portfolio encompasses a wide range of scalable and mod-
ular Shariah compliant software applications covering core 
banking, CSM, retail and corporate banking, portfolio and fund 
management, mobile and internet banking, treasury and trad-
ing in GCC and global capital markets. 

Designed to meet the needs of modern Islamic banking, our 
turnkey solutions are based on an open, flexible architecture 
and an established deployment methodology. They have been 
tested and implemented at some of the world’s most sophisti-
cated Islamic banks, Islamic banking windows as well as con-
ventional banks converting into Islamic banking operations.

What are the unique features of your Islamic banking and 
investment system?

Growth of any new business model in financial services is 
heavily dependent on the availability of the right technology to 
meet customer service expectations and needs. Path Solutions 
has been a pioneer in launching an enterprise Islamic banking 
and investment system that supports a variety of models, al-
lows for quick time-to-market, while also addressing risk man-
agement and compliance under Shariah law across various 
geographies.

Our multi-award winning Islamic banking solution includes the 
following requisites:

• Full compliance with Shariah rules, as well as AAOIFI stan-
dards and IFSB guidelines

• Coverage for all lines of business such as investment, 
financing, payments, treasury management, e-banking, 
trade finance, BI and risk management, and regulatory 
reporting 

• Availability of a profit distribution engine that provides flex-
ibility in pool definition, profit-sharing schemes, revenue 
reserves allocation and distribution, alongside the ability 
to perform ‘what if’ scenarios

• Support for various Islamic instruments such as Muraba-
hah, Musharakah, Mudarabah, Istisnah, Ijarah, Wakalah, 
Salam, real estate funds, in addition to highly complex 
and customized products such as Sukuk, commodity and 

reverse commodity Murabahah, and structured products
• Ability to launch new Islamic banking products in a timely 

and efficient manner
• Allowing Zakat calculation as it is mandatory under Islamic 

law.

We believe that for the industry to reach its full potential, it must 
first ensure that it invests substantially in industry-specific tech-
nology in order to keep pace with an increasingly complex mar-
ketplace. 

In September 2014, you announced that Path Solutions had 
its Islamic banking software system reviewed by deloitte. 
What does that mean?

That is true. First, in 2008, Path Solutions’s Islamic banking 
software solutions was certified by AAOIFI (The Accounting 
and Auditing Organization for Islamic Financial Institutions). We 
approached AAOIFI at that time and that was a one-of-a-kind 
initiative. The AAOIFI software certification confirmed that our 
software is fully compliant with Shariah law. None of the IT ven-
dors has done it before, paving the way for others to imitate us! 

Last year, we went with another strategic initiative, and had our 
software applications reviewed by Deloitte to ensure their com-
pliance with Shariah rules and principles and AAOIFI stand-
ards.

Following a rigorous, phased approach project that entailed ex-
amination sessions with unprecedented collaboration between 
our Product Management team and Deloitte’s Islamic finance 
and Shariah professionals, the Deloitte Islamic Finance Knowl-
edge Center has reported no exceptions on the compliance of 
iMAL Islamic core banking system with Shariah principles, and 
the Shariah and accounting standards issued by AAOIFI.

Interview with Mohammed Kateeb, 
the group chairman and CEO of 

Path Solutions 

Growth of any new 
business model in financial 

services is heavily dependent 
on the availability of the right 
technology to meet customer 
service expectations and 
needs
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As such, Deloitte results confirmed once again that Path So-
lutions’s iMAL, Islamic business processes (procedures and 
workflows), contracts and related accounting entries are in full 
compliance with the provisions of Shariah, and this increases 
Islamic banks’ confidence while opting for our best-in-class Is-
lamic software solutions and services.

This global review of compliance from Deloitte further strength-
ens our position and places us years ahead of our competitors 
who are simply unable to launch such pioneering initiatives, 
which represent an important high-value addition to the con-
stant strategic initiatives undertaken by Path Solutions. We 
consider it a great responsibility to provide our clients with truly 
Shariah compliant software solutions and services, and strive 
to ensure this by meeting the soundest industry standards.

In your opinion, how widespread is Islamic finance glo-
bally?

Islamic finance has registered tremendous growth during the 
last decade in both Islamic and non-Islamic countries. While 
the asset size of the industry globally reached US$1.8 trillion in 
2013, according to some estimates, it is likely to hit the US$5 
trillion mark by 2020. 

The 2009 financial crisis emphasized more on the importance 
of Islamic finance as the conventional banking system encoun-
tered serious problems. This increased the widespread use and 
acceptance of asset-based/backed Islamic financial products 
in non-Islamic countries, either through fully-fledged Islamic fi-
nancial institutions or Islamic windows of conventional banks. 

The industry is expected to hugely benefit the global economy 
by unlocking trillions of dollars of funds lying idle with high-net-
worth individuals and corporates, who follow Shariah law in 
their day-to-day business activities and thus would not partici-
pate in doubtful financial operations.

On the other hand, awareness and understanding of Islamic 
finance by both the public and regulators will strengthen the 

demand for and supply of Islamic financial services. Given its 
ethical orientation and potential performance, Islamic finance 
may not remain a niche industry only for Muslims; it is highly 
capable of attracting customers of other faiths, a phenomenon 
currently observed in the UK. 

Let’s talk about the potential of Islamic finance in Africa. 
Is there proper regulation and a regulatory framework for 
Islamic finance across the African continent?

According to the results of a survey released last September by 
the Dubai Chamber of Commerce and Industry, Gulf business-
es have invested at least US$30 billion in Shariah compliant 
infrastructure projects in Africa over the past decade. Within the 
continent, Islamic finance has seen considerable development. 
This growth was mainly fostered by some innovative aspects 
of Islamic finance, and new reforms in regulatory and taxation 
frameworks aimed at accommodating Islamic financial activi-
ties to attract foreign investments from cash-rich Gulf inves-
tors. So, we are seeing various changes in regulations. In some 
African countries, central banks even went as far as driving 
everything with a deadline in hand and pushing Islamic banks 
to adopt dedicated Shariah compliant core banking systems by 
a certain date for example. 

What makes Africa an interesting market for Path Solu-
tions, and what are your key offerings for this vast con-
tinent?

We have multiple offerings geared towards the African market. 
Our iMAL Islamic banking and investment system is a global 
product running successfully in more than 100 Islamic banks 
worldwide. As I said before, iMAL was reviewed in 2014 by 
Deloitte to ensure its compliance with Shariah principles and 
AAOIFI standards, and thus all activities undertaken by an Is-
lamic bank using iMAL adhere 100% to Shariah law.

In and around our Islamic core banking system, we have a com-
plete strategy to manage financial inclusion through branchless 
banking. With technology penetration growing fast on the Afri-
can continent, branchless banking and mobile banking allow 
for a much faster inclusion of rural and unbanked populations. 
 
Another immensely successful product of ours is the 
iShRAQ*Microfinance solution. This is an Islamic microfi-
nance solution which received a lot of acceptance in Africa, 
which is looking for ways for social sustainability and poverty 
alleviation. The solution allows microfinance institutions in Af-
rica to offer convenient and innovative Shariah compliant serv-
ices to their customers. www.IslamicFinanceConsulting.com

www.IslamicFinanceEvents.com

www.IslamicFinanceNews.com

www.IslamicFinanceTraining.com

www.MIFforum.com

www.MIFmonthly.com

www.MIFtraining.com

www.REDmoneyBooks.com

consulting

Powering Islamic Financial Markets

Web: www.path-solutions.com
Email: info@path-solutions.com

The industry is expected to 
hugely benefit the global 

economy by unlocking trillions 
of dollars of funds lying idle with 
high-net-worth individuals and 
corporates, who follow Shariah 
law in their day-to-day business 
activities and thus would not 
participate in doubtful 
financial operations
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the winner of the IFN Islamic Investor Award 
for Most Innovative Asset Management Firm in 
2014, Arabesque Asset Management is one of 
the most exciting new firms to enter the market 
in recent years.  The Barclay’s Management 
Buy-out uses quantitative models to combine 
Islamic and ESG values with best in class 
portfolio technology. the London based fund 
manager has stormed ahead in the past 12 
months to head the converging trend of socially 
responsible and Shariah compliant investment 
firms, now ranking among the top 10% of all 
global equity funds in terms of performance.  
IFN speaks to CEo oMAR SELIM to gauge his 
thoughts on the firm’s success and explore his 
plans for 2015. 
 
What differentiates Arabesque from other asset 
management firms and how do you feel this contributed 
to your win?

The global investment landscape is shifting. More than ever 
before, sustainability is a core strategy that is shaping the very 
future of asset management. 

Arabesque has been created as a next generation response to 
this changing world, where investors everywhere increasingly 
seek socially responsible strategies that can still deliver strong 
performance. 

Established in 2013 following a management buy-out from 
Barclays Bank PLC, Arabesque is the first ever asset manager 
to bring a cutting-edge, quantitative concept into the world of 
sustainability and values-based investment. 

Forged in co-operation with leading professors from the 
universities of Stanford, Oxford, Cambridge, Maastricht and 
the German Fraunhofer Society, Arabesque is unique in 
combining the twin elements of Shariah compliant and ESG 
(Environmental, Social and Governance) based investment 
with an advanced quantitative model. 

It’s very foundations lie in the concept that sustainability can 
power outperformance. 

Arabesque offers an innovative service that combines state-of-
the-art portfolio management technology with the values of the 

United Nation Global Compact, the United Nations Principles 
of Responsible Investment and AAOIFI Sharia standards, 
together with advanced balance sheet and business activities 
screening.

As an overview, Arabesque’s investment process is split into 
two distinct parts. The first is a rigorous stock selection using 
our proprietary Arabesque Sustainability process. This is based 
on extensive academic research that we have researched in 
partnership with the University of Oxford showing that extra 
financial, ESG information has a financially positive impact on 
both corporate performance and investment return.  

A liquid universe of 1,250 stocks is identified by screening and 
filtering through over 200 ESG indicators, leveraging world 
leading data providers with our unique in-house research. The 
result is the Arabesque Prime League, a portfolio that acts as 
the basis for all of Arabesque’s flagship funds. 

The second part of the investment journey applies highly 
sophisticated systematic processes for fundamental company 
analysis as well as risk and investment management. 

Our flagship product, the Arabesque Systematic fund, selects 
around 100 equities using state of the art quantitative portfolio 
and risk management technology whilst applying rigorous 
portfolio guidelines to manage downside risk. The allocation to 

Breaking the mold: Arabesque 
pushes the boundaries in Islamic 

asset management
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each equity is about 1% of the portfolio NAV and is fully Sharia 
compliant - there is no leverage, shorting or hedging. 

In the first six months from launch, the fund has outperformed 
its benchmark, the MSCI All Country World Index, by more 
than 5 percentage points. During this time the Arabesque 
Systematic ranks in the top 10 percent within its European peer 
group, according to a Morningstar analysis. 

We are excited in being able to show for the very first time 
how a quantitative, alpha concept can be combined with 
sustainability to successfully deliver performance, and are 
very grateful for the recognition we have received so far. This 
includes Arabesque being featured as a new MBA case study 
at Harvard Business School in 2015. 

Arabesque won the most innovative award - what new 
innovations are you planning and how do you think this 
will increase your returns and attract investors?

Arabesque was founded on principles of innovation and we 
are constantly refining and enhancing our products to offer the 
investor the best possible long-term value.  

Our latest innovation is the application of a highly sophisticated 
fundamental stock selection approach - rated five stars by 
Morningstar - in our stock selection process. The strategy aims 
to outperform passive global equity indices by 5% per annum 
over the medium to long term. 

This sophisticated fundamental investment technology drives 
the MIZAN fund, one of the world’s best performing Islamic 
equity funds, and was developed by Lightstone Capital 
Management in 1999 and employed to manage over $1bn at 
van Kampen (Morgan Stanley), Invesco, and Lightstone Capital 
Management. 

We were delighted to acquire Lightstone Capital Management in 
2014, and invite its founder and President, Dr John Lightstone, 
to the Arabesque advisory board as Head of Fundamental 
Research. 

What do you think are the key issues in Islamic asset 
management at the moment and what are the challenges 
that we should be looking out for in 2015?

The key issue in Islamic asset management at the moment is 
where and how it chooses to go forward in a current climate that 
is rife with scarcity and supply issues. The time has come for 
the industry to step back and scrutinize itself on its commitment 
to true ethical and socially responsible investment values. 

A key challenge across the industry is how to integrate these 
values into investment strategies that deliver outperformance, 
as ultimately that is what the investor demands. 

And whilst I believe that Arabesque is currently ahead of the 
curve in that respect – as we see with Arabesque Systematic 
currently sitting within the top ten percent of best performing 
global equity funds – there are others who are now helping to 
evolve the industry.  
 

Europe is growing as a center for Islamic finance, with 
new hubs such as dublin and Luxembourg coming up 
to challenge London. Where do you think are the biggest 
areas of promise and why?

The Arabesque funds are domiciled in Luxembourg and 
comply with UCITS IV rules and regulations. The Luxembourg 
environment offers a legislative framework which places the 
interests of the investor first and foremost and allows asset 
managers easy access to various world-class service providers. 
I believe the biggest areas of promise lie with governments and 
regulators that show their firm commitment to promote Islamic 
finance and asset management within their jurisdictions.
 

What investment trends are you anticipating for this year 
and where do you identify the key areas of opportunity? 

With significant advancement in technology, the traditional 
investment approach is fast becoming obsolete. We believe 
the investment trend anticipated for 2015 and beyond is 
the development of systematic computer models based on 
algorithmic trading technology that are able to systematically 
allocate investment assets using significant amounts of 
information and variables. The landscape is changing fast. 

Arabesque has spent years of research in this area and we are 
confident that we are ahead of the pack in this regard.
 
What is your outlook for 2015 overall - what are you most 
excited about?

The debate is no longer about when sustainable, ESG based 
investment will arrive into the mainstream. That day I believe 
is already here, and for that reason this is a very dynamic time 
across the global investment industry. 

The incorporation of sustainability into the investment process 
is no longer just an optional ‘extra’, but mandatory. 

But this trend will only last if sustainability is matched by 
performance, and that is what I am most excited about in 
the year ahead. Having seen the strong outperformance of 
Arabesque’s funds in the first six months of launch, I expect 
much more to come. www.IslamicFinanceConsulting.com

www.IslamicFinanceEvents.com

www.IslamicFinanceNews.com

www.IslamicFinanceTraining.com

www.MIFforum.com

www.MIFmonthly.com

www.MIFtraining.com

www.REDmoneyBooks.com

consulting

Sustainable, responsible 
and Islamic investment 

values are all based on financial 
moderation and common sense — 
valid across regions, cultures and 
faiths.” – Omar Selim
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In a landmark year for Islamic finance, 2014 saw a 
consistent conveyor belt of innovative, benchmark 
and groundbreaking new deals from a variety of new 
markets, participants and sectors: supported by a stout 
base performance as volumes rose and the Islamic debt 
capital markets demonstrated their continued resilience 
and strong growth prospects. In our inaugural issue 
for 2015, the illustrious IFN doty Awards Board brings 
you the best deals of the last 12 months, selected via 
a rigorous and robust judging process based on peer 
nominations and expert independent industry analysis. 
For a comprehensive review of the prestigious IFN deals 
of the year (doty) winners for 2014, we leave you in their 
capable hands…

2014 was one of those years that brought forth unexpectedly 
interesting and diverse deal flows. Many economists and 
analysts anticipated that the combined effect of US dollar 
tightening and declining petroleum prices would put a damper 
on the Islamic capital markets. Add to the mix various surprising 
political developments which froze any evolution in markets 
like Libya and Iraq, and the pessimistic view seems to have 
been borne out. The global banks are steadily reducing their 
footprints, and the Islamic financial sectors are eagerly stepping 
into their shoes. Yet 2014 saw a widening and a deepening 
of the Islamic capital market. As a result, 2014 production is 
estimated to top out just above 2013 production. 

The three pillars of the Islamic capital market remain Malaysia, 
the UAE and Saudi Arabia. Not only are these three markets 
important centers for transacting, but their market players are 
carrying the message and practice of Islamic finance globally. 
UAE players are key to opening up Egypt and picking up the 
surprising slack in the overbanked Kuwait market. Malaysian 
leaders show on all landmark transactions and are making 
an impression in the United Kingdom, Luxembourg and Hong 
Kong.

This year, Malaysia and the UAE ran neck and neck in 
the number of submissions. Dealmakers in both markets 
submitted over 80 transactions each. And there was plenty of 
cross-fertilization between the two markets with UAE issuers 
and bankers active in Malaysia, and Malaysian bankers active 
in the UAE. Saudi deals represented just under 50 of the 
universe. The key trend in these markets is the importance 
of local currency issuances and cross border issuers taking 
advantage of the favorable swap rates and local market 
issuers preferring local currency obligations. 

Important markers were laid down by London, Luxembourg and 
Hong Kong to consolidate their roles and to open new frontiers 
for the issuers, underwriters and investors. Senegal joined the 
UK and Luxembourg in establishing a sovereign benchmark 
for the domestic Islamic finance industry. Pakistan, Indonesia 
and Africa are continuing their expansion of Islamic markets 
regulation and activity. All of these markets saw new sovereign 
benchmarks. And many saw a powerful contribution from the 
IDB. Growth, however, is in fits and starts. 2013 newcomers 
Nigeria and Oman had no follow-up deals. Nominations for 
private equity deals faltered, but real estate kept its historical 
pace. 

2014 nominations were on par with 2013. However, categories 
changed as we saw more banks come to market to bolster 
their regulatory capital. We also saw the hybrid structure 
pioneered by Malaysia in 2011 grow in popularity and undergo 
many interesting adaptations. 2014 is also the first year that 
you brought forward nominations in the new Social Impact 
Category and the new Regulatory Capital Category.

The 2014 nominations reversed 2013 in composition. If 2013 
was the year of the tried and true, then 2014 was the year of 
the newly tried. Innovation, localization and globalization are 
the watchwords emerging from last year’s DOTY. 

IFN Deals of the Year 2014: 
A momentous moment for Islamic 

finance
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CoRPoRATE FINANCE: BARCLAyS BANK’S DISPoSAL oF CERTAIN RETAIL AND BUSINESS BANKING PRoDUCTS To ABU 
dhABI ISLAMIC BANK

Size:  AED650 million (US$177 million)
Seller: Barclays Bank
Acquirer: Abu Dhabi Islamic Bank
Lawyers: Latham & Watkins (Legal counsel to acquirer), Linklaters and Al Tamimi & Co (Legal counsels to seller)
Date Closed: April 2014
Shariah Advisor: Abu Dhabi Islamic Bank

The 2014 corporate finance market was rife with companies going private, acquisitions, and plain vanilla corporate deals. 
Abu Dhabi Islamic Bank (ADIB) made its second acquisition in the conventional market. Unlike its 2007 acquisition of Egypt’s 
National Bank for Development, ADIB acquired the UAE conventional retail banking portfolio of a global bank. This is the 
first time that an Islamic bank in the UAE acquired conventional banking assets with the intention of retaining the customers, 
converting the business platform, and expanding ADIB’s own footprint across the UAE. The transaction required the sale 
and purchase agreement to be structured in a 100% Shariah compliant manner and thus represented one of the few Shariah 
compliant sale and purchase agreements ever crafted and used on a transaction of this scale.  
Many of the important challenges of the deal are post closing. ADIB has acquired a robust portfolio of retail credit cards, retail 
deposits, retail mortgages and personal loans. These are now undergoing conversion to Shariah compliant retail banking 
relationships.   

Honorable Mention: Axiom Telecom, SapuraKencana Petroleum, Cherat Cement Company, and Saudi Aerospace Engineering 
Industries (SAEI).

CRoSS-BoRdER: ICd US$100 MILLIoN CoMModIty MURABAhAh
Size: US$100 million
Issuer: The Islamic Corporate for the Development
Arrangers: Bank of Tokyo-Mitsubishi UFJ (Malaysia) (BTMU)
Lawyer: Dentons for BTMU
Rating: Unrated bilateral transaction
Date Closed: September 2014
Shariah Advisor: ICD

The purpose of this deal was to fund the ICD’s multi-jurisdictional Islamic financing activities. As the ICD provides deep support 
to IDB Group member countries in the development of Islamic finance, it has needed to diversify its sources of funding. The 
Japanese banks have been slowly flirting with Islamic finance. As the first facility is the first agreement to be contracted by 
BTMU with a multilateral international financial entity, this is a landmark transaction. Operating from the Malaysian International 
Islamic Finance Center, the BTMU deal achieved three milestones:

• The first Islamic financing deal with a multilateral international financial institution provided by a Japanese bank;
• The first cross-border transaction to an Islamic multilateral international financial institution by a Japanese bank.
The base structure is a simple commodity Murabahah which helps to mitigate challenges of dealing between Malaysia and Saudi 
Arabia, and overcomes the need for specific underliers required for an Ijarah. Moreover, the deal utilized Bursa Malaysia’s Suq Al 
Sila for the execution of the Tawarruq steps. 

Honorable Mention: OPES Holding, Param Mitra Coal Resources, Sonatrach, and JANY Sukuk Company.
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MoSt INNovAtIvE: oPES hoLdING EUR7.5 MILLIoN dEBt-EQUIty CoNvERSIoN 
Size: EUR7.5 million (US$9 million)
Issuer: OPES Holding
Arrangers: INOKS Capital & Sidra Capital
Lawyers: Not disclosed
Rating: Unrated, privately placed
Date Closed: 17th January 2014
Shariah Advisor: Sidra Capital

OPES Holding (OPES) is a privately-owned real estate developer and contractor. OPES is one of five developers/contractors 
that have been licensed/authorized under the Priority Presidential Bill for Social Housing (the Bill) by the government of the 
Ivory Coast and are expected to supply the social housing market with 50,000 units. OPES is contracted to build 2,320 units of 
houses under the Bill with 482 to be delivered in Abidjan. This transaction covers the first 441. Unit buyers are either financed 
by retail banks and/or guaranteed by the respective corporate employers of the buyers.

Sidra Capital and INOKS Capital are the joint arrangers for the Mudarabah. The investors are GCC-based private family 
offices. INOKS Capital is the Mudarib and responsible for the Istisnah project financing to OPES. 

The investment is secured by pledges and assignments of shares, bank accounts, receivables from sales of housing units, 
land and offtake proceeds. INOKS Capital will continue to monitor the investment progress as the Mudarib. Sidra Capital, on 
the other hand continues its role as the investment advisor to the Arbab ul Mal of the Mudarabah. 

The essence of the deal is to allow debt to equity conversion aligning risk and reward between the Mudarabah and the finance 
beneficiary OPES. Although secured by offtakes, the completed Istisnah results in equity risk for housing units that are not 
taken up or for which payments and collateral are insufficient.

The transaction is structured as a Mudarabah at investor level and Istisnah at project finance. This facilitates flow of capital 
from Shariah compliant Middle Eastern investors to non-traditional real estate investment destination of Cote d’Ivoire. 

Honorable Mention: Ley Choon Group Holdings; Gatehouse Bank Sigma Capital Joint Venture; DSI Sukuk Limited; and Amlak 
Finance.

EQUIty: MESAIEEd PEtRoChEMICAL hoLdING CoMPANy IPo
Size: QAR3.2 billion (US$900 million) initial public offering (IPO) of shares in Mesaieed Petrochemical Holding Company 

(MPHC). The offer price was QAR10 (US$2.7) per share plus offering and listing costs of QAR0.2 (US$0.05) per share. 
Financial Advisors: QNB Capital (lead financial advisor) and Deutsche Bank 
Lawyers: Latham & Watkins
Rating: Unrated
Date: 21st January 2014 with listing on the 26th February 2014
Shariah: The shares pass Shariah screens provided by AAOIFI, IdealRatings, FTSE, and MSCI.

The first IPO in Qatar since 2010, the shares were five times oversubscribed.  This is the first IPO under the current listing rules 
of the Qatar Financial Markets Authority (QFMA) and the first since Qatar was upgraded from ‘frontier’ to ‘emerging’ market 
status by MSCI in 2013.  The IPO incorporates an innovative incentive share scheme designed to encourage the development 
of a personal savings culture in Qatar. 
IPO investors who retain at least 50% of their IPO shares also purchased the right to receive two sets of additional shares — at 
no further cost — in five and 10 years’ time (provided they hold 50% of their original shares by that time). 

The Qatari government also announced it would buy 750 shares in MPHC as a gift to each disadvantaged Qatari citizen and 
those with special needs. While the MPHC IPO was only open to Qatari nationals, foreigners can invest in the secondary 
market subject to foreign ownership restrictions imposed by law and MPHC’s Articles of Association.

Honorable Mention: Gatehouse Bank Sigma Capital Joint Venture; OPES Holding; Boustead Plantations; and Emirates REIT 
(CEIC).
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IJARAh: dIFC SUKUK LIMItEd US$700 MILLIoN MUShARAKA FIXEd RAtE tRUSt CERtIFICAtES
Deal Size: US$700 million
Issuer: DIFC Investments
Arrangers: Dubai Islamic Bank, Emirates NBD, Noor Bank, Standard Chartered Bank
Rating: ‘BBB-’
Legal Counsel: Allen & Overy for the arrangers and Linklaters for the issuer
Date: 12th November 2014
Shariah Advisors: Dar Al Sharia (DIB) and Standard Chartered Bank

The Sukuk structure required the use of assets, which were already utilized in connection with the 2012 refinancing. In order 
to use these assets for this Sukuk, consideration had to be given to the timing of release of the relevant assets from the 2012 
refinancing and certain consents were required to be obtained from the financiers under the 2012 refinancing. 
This transaction was innovative because it provided DIFCI with the flexibility to utilize assets which, at the time of the issuance, 
were not leased to third parties (and therefore were not income generating), but were rather used by DIFCI for its own benefit, i.e. 
‘self-use assets’. The issuer SPV acquired the usufruct of the self-use assets and leased them back to DIFCI which generated 
a rental income stream, thus allowing the self-use assets (in addition to the other assets leased to third parties) to form part of a 
Wakalah portfolio for the Sukuk. 

Honorable Mention: Dubai International Real Estate; TNB Western Energy; Emirates National Factory for Plastic Industries; and 
Wa’ad Al- Shamal Phosphate Project.

MUdARABAh: EMPoWER US$127.8 MILLIoN MUdARABAh FACILIty
Deal Size: US$127.8 million
Issuer: Emirates Central Cooling Systems Corporation (EMPOWER)
Rab al Mal: Dubai Islamic Bank
Lawyers: Clifford Chance for the Mudarib and Pinsent Masons for the Rab al Mal
Rating: Unrated bilateral transaction
Date: 26th August 2014
Shariah Advisors: Dar Al Sharia

In 2014, Mudarabah structures were less common than 2013. This is explained as many products migrated to Wakalah structures. 
Nonetheless, the application for Tier 1 capital, utilities and project development continued with a number of very attractive deals 
delivered in the market. 

EMPOWER, the world’s largest district cooling company, sought funding for their Business Bay district cooling network. Dubai’s 
Business Bay area requires 350,000 refrigeration tons worth of capacity for business, retail and residential buildings as the area 
is built out. Dubai Islamic Bank, as part of its commitment to supporting the growth and improvement of Dubai’s infrastructure, 
delivered a five-year Mudarabah on an amortizing basis. Each amortization is a semi-annual constructive liquidation. Mudarabah 
structures work well with utilities that have stable or rising tariffs or increasing user uptake. Although Dubai Islamic Bank sought 
to reduce many of its risks in the Mudarabah, an interesting feature of the deal is that EMPOWER’s purchase undertakings are 
not at a fixed price. 

Honorable Mention: Alsa Engineering & Construction Co.; AHB Tier 1 Sukuk, Al- Hilal Bank; and OPES Holding.
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MUSHARAKAH: LALPIR PoWER PKR2 BILLIoN SHoRT‐TERM CP SUKUK
Deal Size: PKR2 billion (US$19.54 million)
Issuer: Lalpir Power
Arranger: Meezan Bank
Rating: Unrated
Date: August 2014
Shariah Advisor: Meezan Bank

The Musharakah category was once again well-contested. As in 2013, the category included perpetuals and corporate 
financings of medium-term durations. 

The concept of unrated Islamic commercial paper with short-term durations up to six months is novel. Rarely tried, the concept 
puts the Sukukholders into a profit and loss sharing arrangement. This can work well with power companies as they often enjoy 
fixed or protected tariffs. Meezan Bank advised and arranged short-term Musharakah Sukuk of PKR2 billion for Lalpir Power as 
an Islamic alternative to commercial paper. 

The proceeds were used to meet Lalpir’s short-term working capital requirements.  

The Sukuk are based on Musharakah under Shirkat‐ul‐Aqd. As a result, the Sukukholders do not co-own assets. Rather they 
share operational performance risk and reward. The upside is capped in reference to the six-month KIBOR.  

The deal was well received by Pakistan’s Islamic mutual funds. They have long sought short-term tradable investments. Indeed 
the certificates were over-subscribed by investors with a substantial showing from the mutual funds. 

Honorable Mention: Malaysia Airports Holdings, Kesas, and Bumitama Agri.

CoMModIty MURABAhAh: dSI SUKUK LIMItEd US$120 MILLIoN SENIoR UNSECUREd 5-yEAR CERtIFICAtES 
Deal Size: US$120 million
Issuer: Drake & Scull International
Arrangers: Al Hilal Bank, Emirates NBD Capital, Mashreqbank and Noor Bank
Lawyers: Simmons & Simmons Middle East for the issuer; and King & Spalding for the arrangers
Rating: Unrated
Date: 12th November 2014
Shariah Advisors: Emirates Islamic

Tawarruq, often termed commodity Murabahah, is the process of generating cash or financing from a series of sales transactions, 
typically involving four counterparties. 

Despite theoretical opposition and Shariah limitations, the tool has proven highly useful for businesses like Drake & Scull 
International (DSI), which are often ‘asset light’ but able to generate strong cash flows from their core integrated design, 
engineering and general contracting activities. DSI was able to privately place unrated senior unsecured Sukuk. The structure 
allowed floating quarterly profit payments and bullet dissolution payment at maturity. 

Following Bursa Malaysia’s example of Suq’ Al Sila, more regulated environments like the NASDAQ Dubai are creating 
platforms for transparent Tawarruq execution. 

This is the first Sukuk based on Murabahah trades of Shariah compliant certificates on the NASDAQ Dubai Murabaha Platform, 
which was recently established by NASDAQ Dubai in collaboration with Emirates Islamic and Emirates Islamic Financial 
Brokerage (Emirates NBD’s wholly owned subsidiaries). 

Honorable Mention: Saudi Arabian National Shipping Company (BAHRI); the ICD; Battersea Phase 3 Holding Company; and 
Projek Lintasan Kota Holdings.
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INFRAStRUCtURE & PRoJECt FINANCE: AL ShARKIyA SUGAR MANUFACtURING CoMPANy (ASSM) (AL NoURAN SUGAR)
Deal Size:  Senior Islamic long-term syndicated facility of up to EGP1.5 billion (US$208.9 million) equal to 60% of total investment; 

subordinated Islamic finance for US$31 million (equivalent to EGP219 million) equal to 9% of total investment is 
provided by multilaterals; and equity EGP 391million (equivalent to US$56 million) being 31% of the total investment.

Issuer: Al Nouran Group - Al Sharkiya Sugar Manufacturing Company
Arrangers: Abu Dhabi Islamic Bank Egypt, Audi Egypt & Banque Misr
Lawyers: Baker MacKenzie for the obligor and Clifford Chance and Maatouk Bassiouny legal consultants
Rating: Unrated
Date: April 2014
Shariah Advisors: Abu Dhabi Islamic Bank Egypt

With so many emerging markets improving and expanding their infrastructure, project finance remains a well contested 
category every year. Al Sharkiya Sugar Manufacturing Company (ASSM) stands out because all three arrangers (Banque 
Audi, ADIB Egypt & Banque Misr) once again pulled together a novel transaction giving proof of concept to new methods in the 
Egyptian market. ADIB Egypt’s role was on the drafting of the transaction while Banque Audi was the founder, Shariah provider 
in addition to being the intercreditor agent in the deal. ASSM was established for the purpose of the construction and operation 
of a beet sugar production facility, sugar refining, molasses manufacturing, ethanol and byproduct production in the Al Sharkiya 
governorate. ASSM’s shareholding includes Al Nouran Multithreading Company (34%); the Arab Fund for Economic and Social
Development (26%); the Islamic Corporation for the Development of the Private Sector (26%); and the Egyptian Sugar and 
Integrated Industries Company (ESIIC) (14%). 

The 600,000 ton capacity plant is meant to address Egypt’s widening sugar defi cit and reduce dependence on sugar imports. 
The financial structure introduces Istisnah — forward Ijarah to the Egyptian market. In this structure, the financiers entered 
into an Istisnah with ASSM to procure the plant, and executed a forward lease for the plant with ASSM. The method pushes 
construction risk to ASSM and its choice of contractors while giving the financiers control over the property and plant.

The 8.5-year ASSM deal is not only a landmark for Islamic financing in Egypt, but is also an excellent case study on cooperation 
with conventional banks and corporates. Companies in Egypt are now recognizing Islamic finance as an efficient and safe 
vehicle for financing. 

Honorable Mention: TNB Western Energy; Safi IPP; Wa’ad Al- Shamal Phosphate Project; and SABIC & Exxon Mobil (KEMYA).

REAL EStAtE: MIdCItI RM1.555 BILLIoN SUKUK MURABAhAh
Size: RM1.555 billion (US$442 million) issued in RM3 billion (US$852.7 million) program
Issuer: KLCC REIT
Joint Lead Managers/
Joint Lead Arrangers/
Joint Principal 
Advisors: 

Maybank Investment Bank, AmInvestment Bank and CIMB Investment Bank

Arrangers: AmInvestment Bank, Maybank Investment Bank
Legal Counsel: Adnan Sundra & Low for the arrangers
Rating:  ‘AAA’
Date: 24th April 2014
Shariah Advisors: CIMB Islamic, Maybank Islamic and Dr Aznan Hasan

The transaction is the first ‘AAA/P1’ rated REIT Sukuk Murabahah program in Malaysia. The funds from the first issuance 
were raised to refinance/redeem Midciti and KLCC Real Estate Investment Trust (KLCC REIT)’s existing/future financings, to 
finance KLCC REIT’s capital expenditure, acquisitions and working capital requirements and to defray any expenses relating 
to the Sukuk Murabahah programs. The key driver behind the rating’s success was to ensure KLCC REIT and KLCC Property 
Holdings, whose units and shares are stapled together and listed on the Bursa Malaysia stock exchange (KLCC Stapled Group), 
were viewed as a single economic entity. Combining KLCC Stapled Group’s strong parental linkage to Petroliam Nasional with 
KLCC REIT’s superior financial profile, portfolio of exceptional quality properties and longer-than-industry average lease term, 
resulted in RAM according the first corporate ‘AAA’ rating to a REIT.

Honorable Mention: Gatehouse Bank Sigma Capital Joint Venture; OPES Holding; Boustead Plantations; and Limitless.
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SovEREIGN: hM tREASURy UK GBP200 MILLIoN SovEREIGN SUKUK 
Size: GBP200 million (US$306.5 million)
Issuer: HM Treasury UK
Joint Lead Managers: Barwa Bank, CIMB Bank, HSBC, National Bank of Abu Dhabi, and Standard Chartered Bank
Lawyers: Linklaters for the issuer and Clifford Chance for the arrangers
Rating: Unrated, implied sovereign rating
Date Closed: 25th June 2014
Shariah Advisors: Bait Al-Mashura Finance Consultation Company; CIMB Islamic Bank; HSBC Saudi Arabia and Standard Chartered 

Bank

Following the UK’s 2009 enabling legislation, the inaugural issuance gave proof of concept. The transaction validates the role of 
the UK as a key hub for the Islamic markets. The transaction also serves a number of ancillary benefits including providing high 
quality instruments for the investment by the UK’s domestic Islamic banks and sets a benchmark for the domestic banks, allowing 
them to be more efficient in pricing their liabilities and credit transactions. Because the UK maiden launch ticks all of these boxes, 
it jumps ahead of a very notable pool of candidates for sovereign of the year. 

Honorable Mention: Grand Duchy of Luxembourg; Hong Kong Sukuk 2014; Perusahaan Penerbit SBSN Indonesia III (Republic 
of Indonesia); and Republic of Senegal.

StRUCtUREd FINANCE: FAWAZ ABdULAZIZ AL hoKAIR & Co US$190 MILLIoN MURABAhAh FINANCING 
Deal Size: US$190 million
Issuer: Fawaz Abdulaziz Al Hokair & Co
Arranger: Societe Generale
Lawyers: Latham & Watkins (English law) and Law Offices of Salman Al Sudairi in association with Latham & Watkins (Saudi law) for 

the obligor; and King & Spalding (English law) and Law Offices of Mohammed Al Ammar in affiliation with King & Spalding
Rating: Unrated
Date: 26th October 2014
Shariah Advisors: Shariah Board of Societe Generale

Shariah compliant Murabahah financing with operational control over point of Sale (POS) terminal receivables. The result is a 
synthetic compliant credit receivable securitization by Fawaz Abdulaziz AL Hokair & Co — possibly the largest Saudi Arabian retail 
operator. The structure utilized key quasi security and operational control structuring features to enable the cash flows generated 
by the identified point of sale terminals within the Kingdom of Saudi Arabia and in the UK. This structure provides the ability to 
monetize future cash flows generated by such point of sale terminals and providing an element of certainty for payments to the 
financiers. Al Hokair proposes to use the proceeds to fund certain international acquisitions of leading apparel brands.

Honorable Mention: Engro Foods; OPES Holding and Malaysia Airports Holdings.

SUKUK: hM tREASURy UK GBP200 MILLIoN SovEREIGN SUKUK 
Size: GBP200 million (US$306.5 million)
Issuer: HM Treasury UK
Joint Lead Managers: Barwa Bank, CIMB Bank, HSBC, National Bank of Abu Dhabi, and Standard Chartered Bank
Lawyers: Linklaters for the issuer and Clifford Chance for the arrangers
Rating: Unrated, implied sovereign rating
Date Closed: 25th June 2014
Shariah Advisors: Bait Al-Mashura Finance Consultation Company; CIMB Islamic Bank; HSBC Saudi Arabia and Standard Chartered Bank

This is the first Sukuk to implement the UK’s 2009 enabling legislation. The Sukuk uses an Ijarah structure and is employed 
by HM Treasury UK Sovereign Sukuk, a special purpose vehicle. Because of specific limitations relating to the movement 
of land and the role of the treasury as a prospective, tenant, the transaction deployed a head lease/sublease structure. This 
was legally perfected and registered at HM Land Registry, making it one of the most legally robust Sukuk in the international 
markets. Unlike many English Law deals, this transaction has no delegate, thereby giving direct rights against HMT in the event 
of non-payment. 

Honorable Mention: Varlik Kiralama Anonim Sirketi; Bank of Tokyo-Mitsubishi UFJ (Malaysia); International Finance Facility for 
Immunization Company (IFFIm); and Al Hilal Bank.
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MURABAhAh & tRAdE FINANCE: EXIM SUKUK MALAySIA FoR EXPoRt-IMPoRt BANK oF MALAySIA
Deal Size: US$300 million
Issuer: Export-Import Bank of Malaysia 
Arrangers: HSBC Amanah, BNP Paribas Malaysia, CIMB Investment Bank, Maybank Investment Bank

Lawyers: Wong & Partners and Clifford Chance (Hong Kong) for the issuer and Zaid Ibrahim & Co., Linklaters Singapore, and 
Linklater (Dubai) for the arrangers

Date: February 2014
Rating:  ‘A3’ (Moody’s), ‘A-‘ (Fitch)
Shariah Advisors: Shariah Board of HSBC Amanah, BNP Paribas Malaysia, CIMB Islamic Bank, Maybank Islamic

Perhaps reflecting the concerns of many OIC central bankers about the shortage of Islamic trade finance, 2014 yielded fewer 
than expected trade finance or true supply chain Murabahah deals (although Meezan’s Engro was an excellent example of the 
latter). Count on Malaysia to do something. 

The Export-Import Bank of Malaysia (MEXIM) was the first export-import bank to issue US dollar-denominated Sukuk. It was 
also the first US dollar-denominated Sukuk for 2014, making it the second consecutive year running where a Malaysian issuer 
has opened the year for international Sukuk issuance. 

The proceeds of the Wakalah Sukuk will be applied to MEXIM’s Shariah compliant working capital, general banking and 
financing activities as well as for other Shariah compliant corporate purposes. A key benefit of the transaction to MEXIM was 
the diversification of its investor base. Compared to MEXIM’s earlier capital markets efforts, which only attracted 5% of the 
investors from the Middle East, the 2014 Wakalah Sukuk drew 19% of its investors from the Middle East. 

Honorable Mention: Engro Foods and Etihad Etisalat Company (MOBILY).

SyNdICAtEd: APICoRP SyNdICAtEd MURABAhAh FINANCING
Deal Size: Tranche 1: SAR3 billion (US$798.97 million)

Tranche 2: US$150 million
Issuer: Arab Petroleum Investments Corporation (APICORP)
Lead Arrangers: Tranche 1: The Saudi British Bank, National Commercial Bank, Samba Financial Group, Riyad Bank and Banque Saudi 

Fransi
Tranche 2: First Gulf Bank, HSBC Bank Middle East and National Bank of Abu Dhabi

Date: December 2014
Lawyers: Latham & Watkins for the obligor and Allen & Overy for the arrangers
Rating: ‘Aa3’
Shariah Advisor: Abu Dhabi Islamic Bank

As always, the syndication market was active across the Islamic markets. Syndication allows obligors to enjoy discretion and 
financiers to test new markets or manage complex situations. APICORP has been a regular participant in the global syndicated 
markets since its inception. Historically, APICORP has been a conventional financier and investor. Therefore, APICORP did not 
previously approach the markets for a Shariah compliant syndication. But, over the past 10 years, management and customer 
demand have changed the nature of APICORP’s business. Today, the portfolio is substantially Shariah compliant with clients 
wishing to know if the sources of finds are also compliant. Hence, APICORP’s 2014 balance sheet management exercise is a 
dual-tranche syndication. APICORP has also been proactive in the management of its financial obligations, stretching tenors, 
taking advantage of positive price movements and tapping liquidity from new providers. 

Honorable Mention: Twin Start Mauritius Holdings; United Arab Shipping; Garuda Indonesia (Persero) TBK; and SABIC & Exxon 
Mobil (KEMYA).
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REStRUCtURING: AMLAK FINANCE US$2.7 BILLIoN REStRUCtURING
Deal Size: US$2.7 billion
Issuer Amlak Finance
Lawyer: Clifford Chance for the issuer; Maples & Calder for the Cayman Law & Allen & Overy for the creditors
Shariah Advisors: Each of the creditors and obligors

A sign of Dubai’s robust real estate revival is the successful restructuring of Amlak. A leading provider of Shariah compliant 
housing finance, Amlak needed to resolve the claims of nearly 30 commercial counterparties. This led to the restructuring of 
a variety of different Islamic financing and deposit structures including Murabahahs, Mudarabahs and bilateral and syndicated 
Wakalahs. The restructured facilities are regulated and coordinated through a common terms agreement and an inter-creditor 
agreement and benefit from an enhanced security package.

One of the challenges of the restructuring was the need to right size the balance sheet of Amlak Finance to reduce the total debt. 
This was achieved through the participants converting part of their debt into a convertible contingent instrument. The instrument is 
tied to a Mudarabah arrangement whereby the participants will benefit from realized value growth in Amlak’s underlying property 
portfolio over the life of the instrument. Any amount of the instrument which has not been redeemed by maturity can be converted 
into equity. The instrument is an innovative and bespoke feature of this transaction.

Honorable Mention: STC Axis and Limitless.

hyBRId: CAhAyA CAPItAL US$500 MILLIoN EXChANGEABLE SUKUK
Deal Size: US$500 million
Issuer: Khazanah Nasional
Lead Manager CIMB Investment Bank, Deutsche Bank (Singapore Branch), Standard Chartered Bank (Singapore Branch)
Lawyers: Allen & Overy (English law counsel) and Adnan Sundra & Low (Malaysian law counsel) for the issuer and Linklaters 

Singapore (English law counsel) and Zaid Ibrahim & Co (Malaysian law counsel) for the arrangers
Date: 18th September 2014
Shariah Advisors: CIMB Islamic Bank, the Shariah advisor of Deutsche Bank and the Shariah Supervisory Committee of Standard 

Chartered Bank

This was the first exchangeable Sukuk structure based on the Islamic principles of Mudarabah and Murabahah. This sixth Khazanah 
issuance is exchangeable into ordinary shares of Tenaga Nasional (TNB), which is the largest electric utility company in Malaysia 
and also the largest power company in Southeast Asia. Cahaya Capital (the issuer) is a Labuan-incorporated independent special 
purpose company specially incorporated for the purposes of this transaction. Khazanah was appointed as the Mudarib to perform 
certain duties in respect of the Mudarabah investments. The Mudarib invested 51% of the proceeds of the issue in shares in TNB 
with the remaining 49% of the proceeds of the issue invested by the issuer in a commodity Murabahah investment. As with the 
previous Khazanah exchangeable, this transaction was priced with a negative yield.

Honorable Mention: Mumtalakat Sukuk Holding Company; Abu Dhabi Islamic Bank; Saudi Telecom Company; and Ma’aden 
Wa’ad Al Shamal Phosphate Project.
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PERPEtUAL: AL hILAL BANK US$500 MILLIoN ShARIAh CoMPLIANt AddItIoNAL tIER 1 CAPItAL CERtIFICAtES
Deal Size: US$500 million
Issuer: Al Hilal Bank
Joint Lead Managers: Abu Dhabi Islamic Bank, Al Rayan Investment, Sharjah Islamic Bank, HSBC, Al Hilal Bank, Citigroup, Emirates NBD 

Capital, National Bank of Abu Dhabi and Standard Chartered Bank
Lawyers: Allen & Overy, Maples & Calder (Cayman Law) for the issuer and Linklaters for the managers
Date: 24th June 2014
Rating: Unrated
Shariah Advisors: Shariah supervisory boards of joint lead managers

The pace of new perpetuals slowed down in 2014. Al Hilal went to market with a Basel III-compliant offering. The first of its 
kind in the UAE, the deal incorporated loss-absorption and non-viability features. The certificates will be classified as deeply 
subordinated and are callable in 2019. 

The certificates provide for the full and permanent write-down of the certificates if a non-viability event (being the earlier of: (1) 
a decision that a write-off is necessary and (2) the decision to make a public sector injection of capital, or equivalent support, in 
each case, without which the bank would have become non-viable, as determined by the UAE central bank) occurs. 

The proceeds of the issuance of the certificates will be contributed by the trustee (as Rab al Maal) to the Mudarib (Al Hilal) 
and shall form the Mudarabah capital which will be invested in an unrestricted co-mingling Mudarabah basis by Al Hilal in its 
general business activities. 

The Mudarib shall distribute the profit to both the Trustee and the Mudarib in accordance with the profit sharing ratio 99% 
to the trustee (as Rab al Mal) and 1% to the Mudarib. The trustee shall apply its share of the profit (if any) generated by the 
Mudarabah on each periodic distribution date to pay the expected periodic distribution amount to the certificate holders.

Honorable Mention: Malaysian Airport Holdings and Morgan Stanley Islamic Finance.

REGULAtoRy CAPItAL:  AL hILAL BANK US$500 MILLIoN ShARIAh-CoMPLIANt AddItIoNAL tIER 1 CAPItAL CERtIFICAtES
Deal Size: US$500 million
Issuer: Al Hilal Bank
Joint Lead Managers: Abu Dhabi Islamic Bank, Al Rayan Investment, Sharjah Islamic Bank, HSBC, Al Hilal Bank, Citigroup, Emirates NBD 

Capital, National Bank of Abu Dhabi and Standard Chartered Bank
Lawyers: Allen & Overy, Maples & Calder (Cayman Law) for the issuer and Linklaters for the managers
Date: 24th June 2014
Rating: Unrated
Shariah Advisors: Shariah supervisory boards of joint lead managers

In 2014, banks continued to use favorable market conditions to boost their regulatory capital. Intriguingly, several banks choose 
issuances that bolstered Tier II capital. Al Hilal focused on Tier I with the first Basel III compliant offering in the UAE. The 
transaction follows regulatory capital Sukuk issues by Dubai Islamic Bank and Abu Dhabi Islamic Bank, both of which used 
similar Mudarabah structures. 

The key challenges on the transaction included documenting the write-down feature in accordance with UAE central bank 
requirements and ensuring that the Shariah structure complied with the requirements of the Shariah committees of AHB and 
certain managers, while also adhering to international prudential requirements. 

The Mudarabah is a perpetual arrangement with no fixed end date. Al Hilal (as Mudarib) may elect to liquidate the Mudarabah, 
in whole but not in part, on the basis of a final constructive liquidation of the Mudarabah in the following circumstances: 
i. On the first call date or any periodic distribution date thereafter;
ii. On any date on or after the issue date, upon the occurrence of a tax event or a capital event. 

For regulatory purposes, any liquidation of the Mudarabah and redemption of the securities requires both central bank approval 
and replacement by a similar type of perpetual. 

Honorable Mention: Maybank Islamic; AmIslamic Bank; Abu Dhabi Islamic Bank; and Morgan Stanley Islamic Finance.
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SoCIAL IMPACt: IFFIM US$500 MILLIoN SUKUK
Deal Size: US$500 million
Issuer: International Finance Facility for Immunization Company (IFFIm)
Arrangers: Barwa Bank, CIMB Investment Bank, National Bank of Abu Dhabi, NCB Capital and Standard Chartered
Lawyers: Slaughter & May, Maples & Calder and Zaid Ibrahim for the issuer and Allen & Overy for the arrangers
Date: November 2014
Rating: ‘AA+’ (S&P) and ‘AAA’ (MARC)
Shariah Advisors: JLM Shariah counsel

Given the misguided efforts of extremists in Pakistan and Nigeria to stop vaccinations, the global Islamic finance community 
fought back supporting funding for children’s immunization in the world’s poorest countries through Gavi, the Vaccine Alliance. 

Over 85% of the order book was from uniquely Islamic investors. The support for the Tawarruq-based transaction was strong. 
This is the first charity driven Sukuk transaction in the Islamic capital market. 

This transaction marks the largest Sukuk Murabahah issuance in the public markets and is also the largest inaugural Sukuk 
offering from a supranational. This transaction also involved complex UK tax issues, which required formal clearance from HM 
Revenue & Customs. The tax clearance that was obtained on this transaction paves the way for future transactions involving 
the private placement of Sukuk by UK-based entities using a Murabahah structure.

It provides institutional investors with a socially responsible investment that will help protect tens of millions of children against 
preventable diseases. 

Honorable Mention: OPES Holding; Oceanpick Private; DanaInfra Nasional and Abu Dhabi Islamic Bank acquisition of Barclays 
UAE branches.

Country deals 
(Please note that to win a country DOTY the nation in question must have transacted a minimum of three deals 
during the relevant 12-month period)

AFRICA: REPUBLIC oF SENEGAL XoF100 BILLIoN SUKUK
Deal Size: CFA100 billion (US$182 million)
Lead Arranger: ICD and Citibank Senegal
Lawyers: Clifford Chance for the issuer and Hogan Lovells (Middle East), FDKA for the arrangers
Rating: ‘A’ (Agusto & Co)
Date: June 2014
Shariah Advisors: Shariah Advisory Boards of Islamic Development Bank and Citibank

Islamic finance activity is evolving slowly but surely in Africa. In some years, multiple transactions dot North Africa. With new 
laws in place and players taking root, key markets like Egypt, Nigeria and Morocco are expected to take off. Yet none of the 
key OIC countries in Africa has a sovereign benchmark, until now. 

The Sukuk issuance was structured as an amortizing Sukuk Ijarah whereby the Republic of Senegal granted a 99-year usufruct 
over certain assets and agreed to lease them back in return for making rental payments to investors. The transaction was 
guaranteed by the Republic of Senegal. 

The purpose of the transaction is to: “Finance projects of economic and social development”. This was the first major Sukuk 
issuance by a sovereign in Africa, followed by the Republic of South Africa Sukuk. The first of its kind deal intends to enable 
Senegal to attract new funding using Shariah compliant principles and setting a benchmark for domestic and regional CFA 
transactions. 

Honorable Mention: Al- Sharkiya Sugar Manufacturing Company; Safi IPP; Republic of South Africa and OPES Holding.
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EMERGING ASIA: hoNG KoNG US$1 BILLIoN SUKUK IJARAh
Deal Size: US$1 billion
Issuer: Hong Kong Sukuk 2014 Limited
Joint Global 
Coordinators:

HSBC and Standard Chartered Bank

Joint Lead Managers: CIMB Investment Bank & National Bank of Abu Dhabi
Lawyers: Allen & Overy for the arrangers and Norton Rose Fulbright for the issuer
Date: 18th September 2014
Rating:  ‘AAA’
Shariah Advisors: The Executive Shariah Committee of HSBC Saudi Arabia, Standard Chartered Bank, CIMB Islamic Bank and Shaikh 

Nedham Mohamed Saleh Abdulrahman Yaqobi

The inaugural US$1 billion Sukuk was issued from Hong Kong by Hong Kong Sukuk 2014, a special purpose vehicle incorporated 
for the purpose of the issue by the government of the Hong Kong Special Administrative Region of the People’s Republic of 
China (HKSARG), which also acts as the guarantor. The HKSARG chose an Ijarah structure for its inaugural Sukuk issuance. 
The deal was the world’s first US dollar-denominated Sukuk originated by an ‘AAA’-government. The issuance was the first to 
test the amendments to Hong Kong’s tax laws that were implemented in July 2013 to facilitate the issuance of alternative bond 
schemes and which ensure a tax framework for Sukuk that is similar to the existing laws for conventional bonds. This issuance 
was important as it sets a benchmark for future Sukuk issuances out of Hong Kong.

Honorable Mention: Oceanpick Private; Twin Start Mauritius Holdings; Perusahaan Penerbit SBSN Indonesia III; and Bumitama 
Agri.

INdoNESIA: REPUBLIC oF INdoNESIA US$1.5 BILLIoN 144A SUKUK
Deal Size: US$1.5 billion
Issuer: Perusahaan Penerbit SBSN Indonesia III
Arrangers: HSBC, CIMB, Emirates NBD Capital, Standard Chartered
Legal Counsel: Allen & Overy (US and English law) and Thamrin & Rachman Law Firm (Indonesian law) for the issuer and White & 

Case (US and English law) and AZP Legal Consultants (Indonesian law) for the arrangers
Rating: ‘Baa3’/’BBB-‘/’BB+’ (Moody’s/Fitch/S&P)
Date: 2nd September 2014
Shariah Advisors: Dar Al Sharia and the Shariah Committee of HSBC, CIMB, Emirates NBD Capital and Standard Chartered

As a G20 economy, much is expected from Indonesia. The Republic’s fifth US dollar global Sukuk since 2009 maintains a 
benchmark for global investment into Indonesia and shows innovation in style, who were eager buyers showing that Shariah 
structures are not an impediment for key conventional accounts. As with previous issues there is a 144A tranche to attract US 
institutional investors. 

The transaction is the first Wakalah issuance by the sovereign and incorporated elements of leasing and procurement within 
the structure, the latter of which is a first in the sovereign Sukuk space. The Sukuk assets consisted of (i) government-owned 
properties leased back to the republic and (ii) infrastructure project assets procured from the republic. 

Honorable Mention: Bumitama Agri; Garuda Indonesia (Persero); Lumbung Padi Indonesia; and Axiom Telecom.
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LUXEMBoURG: thE GRANd dUChy oF LUXEMBoURG EUR200 MILLIoN tRUSt CERtIFICAtES
Deal Size: EUR200 million (US$240 million)
Issuer: The Grand Duchy of Luxembourg
Lead Manager: BNP Paribas and HSBC
Co-Managers: Banque Internationale à Luxembourg and Qlnvest
Lawyers: Allen & Overy for the issuer and Linklaters for the arrangers
Rating: ‘AAA’
Date: 17th October 2013
Shariah Advisors: Shariah Supervisory Committee of BNP Paribas and the Executive Shariah Committee of HSBC Saudi Arabia Limited

This was a long awaited non-Muslim country transaction that featured strongly in IFN’s Sukuk Race throughout 2014. At one point 
leading the race, several constitutional, property and trust issues had to be overcome, which slowed the pace. 

The Grand Duchy of Luxembourg has been a strong supporter of the Islamic financial services industry, noteworthy for its founding 
membership in IILMC. Delivering the Sukuk was a further strong message from the government on the positioning of Luxembourg 
as a jurisdiction willing and able to support and service a variety of Islamic financial and investment products. 

The Ijarah structure involved the sale and lease of real estate assets by the Grand Duchy of Luxembourg. The Sukuk certificates 
are listed on the Luxembourg Stock Exchange and will be traded on the Euro MTF Market. As the second euro-denominated 
Sukuk after the Saxony Anhalt issuance of 2004, the transaction establishes a euro benchmark for the European market.

Honorable Mention: Morgan Stanley Islamic Finance and International Islamic Liquidity Management.

MALAySIA: MIdCItI RM1.555 BILLIoN SUKUK MURABAhAh
Size: RM1.555 billion (US$442 million) issued in RM3 billion (US$852.7 million) program
Issuer: KLCC REIT
Joint Lead Managers/
Joint Lead Arrangers/
Joint Principal 
Advisors: 

Maybank Investment Bank, AmInvestment Bank and CIMB Investment Bank

Arrangers: AmInvestment Bank, Maybank Investment Bank
Legal Counsel: Adnan Sundra & Low for the arrangers
Rating:  ‘AAA’
Date: 24th April 2014
Shariah Advisors: CIMB Islamic, Maybank Islamic and Dr Aznan Hasan

Representing more than two thirds of Sukuk issuances, Malaysia never gives easy choices to analysts when it comes to Deal 
of the Year. Repeat issuers like Cagamas and Khazanah typically perfect the tried and true, sometimes modulating their prior 
methods with small tweaks. Bank of Tokyo-Mitsubishi UFJ (Malaysia) represents a concerted effort from a global player to enter 
the Islamic markets in a meaningful way. Others like MEXIM and KLCC REIT bring issuers to the market in a way that should 
impact a specific subsector in a meaningful way. 

Although MEXIM brings important new resources for export oriented trade finance in Malaysia, KLCC REIT pips it given 
the wider proof of concept for all REITs to tap the Islamic capital market. KLCC REIT also represents a second foray, albeit 
indirectly, into the Islamic markets by Petroliam Nasional. The transaction’s complexity and success are tied to the nature of 
the stapled REIT units and shares of the sponsor. 

Honorable Mention: Bank of Tokyo-Mitsubishi UFJ (Malaysia); EXIM Sukuk Malaysia; Cagamas); Cahaya Capital (Khazanah).
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PAKIStAN: ISLAMIC REPUBLIC oF PAKIStAN US$1 BILLIoN SUKUK IJARAh
Deal Size: US$1 billion
Issuer: The Second Pakistan International Sukuk Company Limited
Joint Lead Managers: Citigroup, Deutsche Bank, Dubai Islamic Bank and Standard Chartered Bank
Legal Counsel: Norton Rose Fullbright (as to English law and US law) Khan & Associates (as to the laws of Pakistan) for the issuer; 

and Allen & Overy (as to English law and US law) Kabraji & Talibuddin (as to the laws of Pakistan) for the arrangers
Date: 3rd December 2014
Rating: ‘B-‘, ‘Caa1’
Shariah Advisors: Dar Al Sharia and Shariah Boards of Citi Islamic Investment Bank, Deutsche Bank, Dubai Islamic Bank and Standard 

Chartered Bank

The Islamic Republic of Pakistan priced a US$1 billion 144A/RegS Sukuk offering due 2019, which marks its successful return 
to the international Sukuk market after an absence of nine years. The government of Pakistan was taking advantage of the fast 
growing and highly liquid base of Sukuk investors in a bid to boost the country’s economy. 

Despite its non-investment grade rating, the deal appealed to global investors including US institutional investors. The deal is the 
largest non-investment grade rated Sukuk issued since 2008. 
The Sukuk were based on an Ijarah structure involving the sale and leaseback of the land comprising the M-2 Motorway in 
Pakistan. This transaction was unique because each of: 

(i) the sale of the land to the special purpose vehicle, 

(ii) the lease of the land back to the government, and 

(iii) the declaration of trust constituting the trust certificates, 

were registered with the Office of the Registrar in Islamabad in accordance with the requirements of the Registration Act, 1908 of 
Pakistan, thereby ‘perfecting’ such interests under Pakistani law. 

Preparing the disclosure for the Sukuk was complex because Pakistan had not gone to the Sukuk market since the financial crisis 
began. The Sukuk is a vital component of Pakistan’s commitment to raising funds under its obligations to the IMF. 

Honorable Mention: Engro Foods; Lalpir Power; Fatima Energy; and Cherat Cement.

QAtAR: EZdAN US$500 MILLIoN ISLAMIC INtERNAtIoNAL SyNdICAtEd IJARAh
Deal Size: US$500 million
Issuer: Ezdan Holdings
Bookrunners: Barwa Bank and Mashreq al-Islami
Joint Lead Managers: Ahli United Bank, Abu Dhabi Islamic Bank (QFC Branch), Bank Islam Brunei Darussalam, Qatar First Bank and Union 

National Bank
Lawyers: Dentons Qatar for the issuer and Baker & Mckenzie Bahrain for the arrangers
Rating: Unrated
Date: April 2014
Shariah Advisors: Bait-Al-Mashura Finance Consultations

This was the first ever 100% Islamic international syndication Ijarah for a Qatari corporate. This was also the first ever 100% 
Islamic international syndication for Qatari real estate. The transaction applies a very high and strict Ijarah standard, but still 
meets LMA standards. The deal was able to attract conservative accounts like ADIB and Qatar First Bank.  
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Honorable Mention: ALYSJ JV and Mesaieed Petrochemical Holding Company.

SAUdI ARABIA:  StC SAR2 BILLIoN FLoAtING RAtE SENIoR UNSECUREd SUKUK
Deal Size: SAR2 billion (US$532 million)
Issuer: Saudi Telecom Company
Joint Lead Managers: JPMorgan Saudi Arabia, NCB Capital Company, Standard Chartered Capital Saudi Arabia
Lawyers: Allen & Overy for the issuer and Clifford Chance for the arrangers
Rating: Unrated
Date: 14th June 2014
Shariah Advisors: Shariah Supervisory Committee of Standard Chartered Bank and NCB Capital

Saudi Arabia, consistently the second largest Islamic capital market and a key syndication market, enjoys growing issuances by 
its most trusted and often government-linked names. This happens despite the current thin capital market rules. The structure 
of the Saudi Telecom Company Sukuk program is a modification of the hybrid Mudarabah and Murabahah used widely in 2013 
and 2014. The profit amount/coupon is paid from the Mudarabah investment while the Murabahah covers the principal amount. 
As a regulated company, the structure required an ‘asset light’ approach in order to avoid regulatory issues.
STC is the first Saudi telecommunications company to access debt capital markets and the deal is the first debut Saudi Riyal 
issuance to access the 10-year maturity. 

Honorable Mention: SABIC & Exxon Mobil (KEMYA); APICORP; the ICD; and Dar Al-Arkan Sukuk Company.

tURKEy: tF vARLIK KIRALAMA RM800 MILLIoN MURABAhAh SUKUK
Deal Size: RM800 million (US$227.4 million)
Issuer: Turkiye Finans Katılım Bankası
Joint Lead Managers: HSBC Amanah Malaysia, Standard Chartered Saadiq
Legal Counsel: Zaid Ibrahim & Co, Paksoy Law Office for the issuer and Adnan Sundra Law Office for the arrangers
Rating: ‘AA3’ (RAM)
Date: 30th June 2014
Shariah Advisors: Shariah Committee of HSBC Amanah and Standard Chartered Saadiq

The Turkish market faced a number of challenges in the face of reduced dollar liquidity. As a result, players from this G20 
market explored international capital market alternatives. Turkiye Finans was the first with its RM3 billion (US$857.63 million) 
program. This represents the first issuance by a Turkish issuer of Malaysian ringgit-denominated Sukuk in the Malaysian debt 
capital market to date. Some of the deal milestones include: being the largest ever senior single tranche issuance by any 
foreign financial institution in the ringgit debt market to date and being the first ever ringgit-denominated Sukuk issued by a 
foreign fully fledged Shariah compliant bank in the ringgit market to date. The landmark issuance is expected to pave the way 
for other issuers from Turkey and Europe into the Malaysian Sukuk market. 

Honorable Mention: ACWA Power International and Republic of Turkey.

UAE: AL hILAL BANK US$500 MILLIoN ShARIAh CoMPLIANt AddItIoNAL tIER 1 CAPItAL CERtIFICAtES
Deal Size: US$500 million
Issuer: Al Hilal Bank
Joint Lead Managers: Abu Dhabi Islamic Bank, Al Rayan Investment, Sharjah Islamic Bank, HSBC, Al Hilal Bank, Citigroup, Emirates NBD 

Capital, National Bank of Abu Dhabi and Standard Chartered Bank
Lawyers: Allen & Overy, Maples & Calder (Cayman Law) for the issuer and Linklaters for the managers
Date: 24th June 2014
Rating: Unrated
Shariah Advisors: Shariah supervisory boards of joint lead managers

The number three Islamic capital market, one determined to move up, the UAE offers a wide range of deals. But Al Hilal’s Basel 
III-compliant offering shows elements of risk taking, regulatory management and process improvement: together the package 
cannot be ignored. The first of its kind in the UAE, the deal features loss-absorption and non-viability. 

Honorable Mention: Emirates National Factory for Plastic Industries; Abu Dhabi Islamic Bank (acquisition of Barclays); DIFC 
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Investments; and Amlak Finance.

UK: hM tREASURy UK GBP200 MILLIoN SovEREIGN SUKUK 
Size: GBP200 million (US$306.5 million)
Issuer: HM Treasury UK
Joint Lead Managers: Barwa Bank, CIMB Bank, HSBC, National Bank of Abu Dhabi, and Standard Chartered Bank
Lawyers: Linklaters for the issuer and Clifford Chance for the arrangers
Rating: Unrated, implied sovereign rating
Date Closed: 25th June 2014
Shariah Advisors: Bait Al-Mashura Finance Consultation Company; CIMB Islamic Bank; HSBC Saudi Arabia and Standard Chartered 

Bank

Following the UK’s 2009 enabling legislation, the inaugural issuance gave proof of concept. The transaction validates the role 
of the UK as a key hub for the Islamic markets. 

The transaction also serves a number of ancillary benefits including providing high quality instruments for the investment by 
the UK’s domestic Islamic banks and sets a benchmark for the domestic banks, allowing them to be more efficient in pricing 
their liabilities and credit transactions. 

The Sukuk uses an Ijarah structure, the most commonly used structure among sovereign Sukuk. 
The Sukuk was issued by HM Treasury UK Sovereign Sukuk, a special purpose vehicle with The Secretary of State for 
Communities and Local Government (DCLG) as the obligor and The Lords Commissioners of Her Majesty’s Treasury (HMT) 
as the co-obligor on the transaction.

Perfected transfer — the head lease/sublease structure was legally perfected and registered at HM Land Registry, making it 
one of the most legally robust Sukuk in the international markets. Some of the unique features of the transaction include the 
removal of the delegate giving direct rights against HMT in the event of non-payment. Another feature includes a procurement 
undertaking. A completely new instrument in Sukuk, the procurement undertaking was introduced to ensure that even though 
HMT could not own the underlying property involved, it would nevertheless be HMT that faced the investors. 

Honorable Mention: International Finance Facility for Immunization Company; Gatehouse Bank Sigma Capital Joint Venture; 
Battersea Phase 3 Holding Company; and QDD Athletes Village UK.

Nearly 30 transactions were nominated for the 2014 IFN Deal of the Year. As expected the leading candidates such as Luxemburg 
Treasury Securities on behalf of The Grand Duchy of Luxembourg; Bank of Tokyo-Mitsubishi UFJ (Malaysia); Varlik Kiralama 
Anonim Sirketi; International Finance Facility for Immunization Company; HM Treasury UK Sovereign Sukuk; Hong Kong Sukuk 
2014; the Republic of Senegal; and AHB Tier 1 Sukuk, Al- Hilal Bank all performed well in other categories. 

Each of these nominees represented a significant contribution to the market. A major theme this year is the cross-border activity 
within the Islamic markets and the integration of conventional centers like London, Hong Kong and Luxembourg. The UK Sovereign 
Sukuk, Luxembourg Treasury Securities and Republic of Senegal deals all established local and regional currency benchmarks. 
The Bank of Tokyo-Mitsubishi UFJ and Turkiye Finans deals issued in Malaysia show the vibrancy of the Malaysian global hub in 
attracting global players to settle there and Islamic frontier market institutions to play there. And Al Hilal gave proof of concept that an 
Islamic bank may easily issue Basel III-compliant perpetual securities. 

Since the 1980s, Gulf-based Islamic banks and their international partners have made London their preferred center for liquidity 
management. Islamic investors have long preferred London as an investment destination. As much as Islamic investors love 
London real estate, they have long used London representative offices from which to stage their investments into Europe, the 
UK and Africa. Over the past 14 years, Islamic investors have established five Islamic banks in London with more branches and 
subsidiaries of GCC banks on the way. None of these developments have been ignored by the various UK governments, which 
have gone from grudgingly welcoming in the 1980s to full embrace in the 21st century.  

This meant that a next step was necessary. In 2009, the UK took the necessary steps for the introduction of Sukuk in the domestic 
market. Immediately, the discussion of a sovereign issuance began. Yet, in a precursor of the 2012 debate in Egypt, opposition arose 
to the ‘selling of state’ assets to foreign investors. Quite a few other issues delayed the topic until UK prime minister David Cameron 
announced at the opening of the World Islamic Economic Forum in London that the UK would indeed issue Sukuk in 2014. 
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Issued on the 26th June, the transaction validated the UK’s role. The validation, however, came in an unexpected manner, at least for 
HM Treasury. The issuance was kept small at a mere GBP200 million (US$311.53 million). But, it was quickly gobbled up by investors 
in a subscription that was for GBP2.3 billion (US$3.5 billion). Although 39% was domiciled by UK investors, 37% was subscribed by the 
same type of Middle Eastern investor who voted with their money to make London an Islamic finance hub years ago. Another 24% were 
Asian, non-Middle Eastern investors. A transaction that putatively meets the Basel III criteria for a high-grade security was sold widely 
to central banks (25% of the Sukuk), and fund managers (16%). This left banks, prospectively the target investors with only 59% of the 
issuance. The 2014 HM Treasury UK Sovereign Sukuk PLC issuance assures that London remains a leading global hub of Islamic 
finance. 

Therefore, we are delighted to announce that the debut Sukuk of the UK wins the crown of the 2014 Islamic Finance news Deal 
of the Year for 2014.

dEAL oF thE yEAR: hM tREASURy UK GBP200 MILLIoN SovEREIGN SUKUK 
Size: GBP200 million (US$306.5 million)
Issuer: HM Treasury UK
Joint Lead Managers: Barwa Bank, CIMB Bank, HSBC, National Bank of Abu Dhabi, and Standard Chartered Bank
Lawyers: Linklaters for the issuer and Clifford Chance for the arrangers
Rating: Unrated, implied sovereign rating
Date Closed: 25th June 2014
Shariah Advisors: Bait Al-Mashura Finance Consultation Company; CIMB Islamic Bank; HSBC Saudi Arabia and Standard Chartered 

Bank

The transaction served a number of ancillary benefits including:

1. Providing a high quality instrument for the investment by the UK’s domestic Islamic banks;
2. Setting a sovereign GBP benchmark for domestic banks, allowing them to be more efficient in pricing their liabilities and credit 

transactions; and 
3. Demonstrating the Islamic marketplace’s confidence in London as one of its three top hubs, and the main hub outside of the 

OIC member states. 

Honorable Mention for Deal of the Year: Luxembourg Treasury Securities on behalf of The Grand Duchy of Luxembourg; Varlik 
Kiralama Anonim Sirketi; Bank of Tokyo-Mitsubishi UFJ (Malaysia); International Finance Facility for Immunization Company; 

The IFN DOTY is one of the most rigorous and highly contested awards in the industry. Winners are selected on the basis of a 
comprehensive selection of criteria looking at all aspects including structure, location, deal size, participants, assets and more. 
Key rules and regulations include: 

• Deals must have closed between 1st January and 31st December 2014;
• All deals must be Shariah compliant;
• The Awards Boards decision is final;
• The Awards Board decision is independent;
• A minimum of three transactions per category (including country and region) are required for the deal to be considered.



dubai office: 3rd Floor, X2 Tower, Jumeirah Lake Towers (JLT), Jumeirah Bay, PO Box 126732, Dubai, UAE
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Malaysia office: Suite 22-06, 22nd Floor, Menara Tan & Tan, 207, Jalan Tun Razak, 50400 Kuala Lumpur, Malaysia
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Islamic Capital Markets & Sukuk
Course name Date Venue
Structuring Sukuk & Islamic Capital Market Products 15th - 17th March 2015 Dubai
Shariah Audit for Islamic Investment & Capital Market Instruments 19th - 20th March 2015 Kuala Lumpur
Structuring Sukuk & Islamic Capital Market Products 20th - 22nd April 2015 Kuala Lumpur
Structuring Sukuk & Islamic Capital Market Products 26th - 28th April 2015 Muscat 

Capital Markets
Course name Date Venue
Fixed Income Products & Bond Markets 9th - 10th March 2015 Kuala Lumpur
Fixed Income Products & Bond Markets 11th - 12th June 2015 Istanbul 

Islamic Trade Finance & Corporate Banking
Course name Date Venue
Structuring Islamic Trade Finance Solutions 26th - 28th April 2015 Riyadh
Structuring Islamic Trade Finance Solutions 27th - 29th May 2015 Kuala Lumpur 

Islamic Treasury & Hedging
Course name Date Venue
Islamic Treasury & Risk Management Products 17th - 19th March 2015 Riyadh
Islamic Treasury & Risk Management Products 10th - 12th May 2015 Dubai 

Treasury Management & derivatives
Course name Date Venue
Understanding & Applying Structured Products 11th - 13th March 2015 Kuala Lumpur
Funds Transfer Pricing 26th - 28th April 2015 Dubai
Bank Asset & Liability Management Simulation 4th - 6th May 2015 Kuala Lumpur
Funds Transfer Pricing 8th - 10th June 2015 Istanbul
Asset Liability Management 9th - 11th June 2015 Kuala Lumpur
Funds Transfer Pricing 6th - 8th July 2015 Hong Kong
Funds Transfer Pricing 5th - 7th October 2015 Kuala Lumpur

Risk Management
Course name Date Venue
Managing Counterparty Credit Risk, Basel III and Recent Regulatory Issues 29th - 30th April 2015 Dubai
Managing Counterparty Credit Risk, Basel III and Recent Regulatory Issues 7th - 8th May 2015 Kuala Lumpur
Managing Counterparty Credit Risk, Basel III and Recent Regulatory Issues 9th - 10th July 2015 Hong Kong
Trading Book Market Risk Management for Financial Institutions 8th - 9th October 2015 Kuala Lump

Islamic Wealth Management & Takaful
Course name Date Venue
Understanding, Developing & Marketing Takaful Products 22nd - 24th March 2015 Dubai
Shariah Issues for Takaful: Trends, Legislation and Governance 26th - 27th March 2015 Kuala Lumpur

Fund & Asset Management
Course name Date Venue
Structuring Wealth Management & Private Banking Products 27th - 29th April 2015 Kuala Lumpur 

Islamic Finance Management, Audit & Accounting
Course name Date Venue
Recovery of Islamic Finance Facilities 21st April 2015 Kuala Lumpur 

Islamic Legal & Regulatory
Course name Date Venue
International Best Practices & Regional Standards in Regulation, Corporate 
Governance, AML, Sanctions & Compliance 

22nd - 23rd March 2015 Dubai

Structuring Islamic Legal Documentation 25th - 26th March 2015 Kuala Lumpur
Islamic Law of Business Transactions & Sharia`a Governance 29th - 31st March 2015 Dubai
Islamic Financial Products: Current Trends, Regulation & Practices 27th - 28th May 2015 Kuala Lumpu

visit redmoneytraining.com for more courses.

training
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The results are in and the findings are clear – our readers 
are more positive than ever before about the state of the 
industry and the forecast for the Islamic finance sector. The 
11th annual IFN Best Banks Poll follows in a long line of 
illustrious awards but 2014 proved itself to be the best yet, 
with record number of 20,603 votes – a huge jump from the 
previous year’s 13,480 votes and emphasizing the optimism 
that has characterized our industry this year. With the banks 
themselves taking an unusually proactive approach to get 
clients and colleagues voting, LAUREN MCAUGhtRy looks 
at the dedication and determination that Islamic banks have 
shown over the past 12 months and brings you the biggest 
players of each market – as voted for by their peers.  

With discarded votes of 5,775 (making total counted votes 14,828) 
the process has also been tightened this year with strict due 
diligence and a robust screening process that characterizes the 
IFN Best Banks Poll as one of the most prestigious awards of the 
industry.

This year the results show the significant strides of the past 12 
months; with key pillars of the industry standing alongside new 
entrants and surprise winners to demonstrate that as the sector 
swims ever closer to the mainstream, there are still ample 
opportunities and everything to play for. 

Come on down…
Moving on to the winners themselves, 2014 threw up some 
interesting choices to show that size does not always matter, 
as traits such as innovation and expansion are also key driving 
forces. 

In the category of Best Regulator in Promoting Islamic 
Finance, Indonesia Financial Services Authority / otoritas 
Jasa Keuangan (oJK) exemplifies this attitude with a surprisingly 
comfortable win, demonstrating that perseverance pays off. With 
its consistent sovereign issuance and recent regulatory reforms, 
Bank Indonesia has shown dedication towards the development 
of its domestic industry which should hopefully start to reap 
substantial dividends. Runner-up Bank Negara Malaysia last 
won the award in 2011, while last year’s winner the Central Bank 
of the UAE took third place.

Indonesia has put in a strong showing this year, and in an 
unexpected victory Best Islamic Retail Bank went to stalwart 
participant (and 2012 victor) Bank Muamalat Indonesia, with last 
year’s winner AdIB coming a close second and CIMB Islamic 
Bank following in third place. 

In a rapidly up-and-coming sector, the number of Islamic banks 
providing private banking services is multiplying, and this is 
becoming an increasingly important part of the industry. Repeat 
winner Standard Chartered Saadiq took the crown again for 2014, 
building on its 2013 victory and closely chased by Bank Muamalat 
Indonesia and Abu dhabi Islamic Bank (AdIB), last year’s runner 
up. 

Best Private Equity house in a surprise showing went to 
Singapore’s Islamic Bank of Asia, with CIMB Islamic in second 
place and Qatar First Bank in third. With a record number of votes 
coming from across the globe, the win suggests that there could 
be hidden potential in as yet unexplored corners of the Islamic 
financial industry that promise an exciting time for 2015.

Most Innovative Islamic Bank went to the ever-popular 
Maybank Islamic, which has taken strides throughout the past 
year including the launch of a new Islamic asset management arm 
as well as introducing numerous new retail products and launching 
a RM20 billion (US$5.6 billion) Waqf fund in October of last year. 
Runners up include AdIB and Kuwait Finance house (KFh). 

In an unsurprising victory, Best Islamic Bank for treasury 
Management went to AdIB for its comprehensive range of 
bespoke treasury products and its firm focus on innovation. 
The group’s treasury division offers customers an unrivalled 
range including 100% capital protected investment based on 
pioneering assets such as the performance of smartphone and 
car manufacturers. The group was also one of the first to pioneer 
collateralized Murabahah agreements, and has driven its treasury 
offering forward through a focus on tailor-made products and 
customer satisfaction. Runners up include Al Rajhi Bank in 
second place and Bank Islam Malaysia in third. 

Moving on to Best Islamic trustee/Custodian, four-time winner 
deutsche Bank was pipped at the post this year by CIMB Islamic 
trustee on the back of a concerted effort by the bank to boost 
its custodian services in 2014. However, Deutsche still got a 
strong mention as runner up, accompanied by stalwart hSBC 
Corporate trustee. As one of the most experienced specialists 
in the administration of financial instruments, CIMB’s trust and 
securities services have demonstrated their ability to provide 
support, leadership and excellence.

Best Islamic Leasing Provider, in a turn of events that will come 
as a shock to very few, was taken by Amanah Leasing; with 2013 
winner Gulf International Bank and last year’s runner up LoLC 
Al-Falaah (the Islamic business unit of Lanka oRIX Finance) 
coming second and third, respectively. Sri Lanka has a strong 
leasing industry and the Ijarah sector has gathered pace in 2014, 
boosted by the significant investment globally from the ICD and 
IDB Group to build nascent Islamic economies.

Country leaders 

Moving on to the best banks in their respective countries, and this 
year threw up few surprises as the major players continue to forge 
forwards in the ongoing growth surge for the industry.

IFN Best Banks: An overwhelming response!
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In Australia, the Muslim Community Cooperative Australia 
(MCCA) once more took home the prize, with National Australia 
Bank coming in second place. Although the institution currently 
only has a 2% market penetration rate and the industry has been 
slow to take off in the country, it is looking to expand its services 
from being a mortgage provider to extending a wider suite of 
Islamic banking business and the recent inclusion of Shariah 
funds to the superannuation stable of Australian pensions has 
opened the door for it to do just that. 

It comes as no surprise that industry stalwart Al Baraka yet again 
wins Best Islamic Bank for Bahrain, with KFh coming in second. 
In Brunei also, Bank Islami Brunei darussalam (BIBd) again 
takes the crown, with Maybank following, in a routine unchanged 
from last year. The bank, which has the largest network of ATMs 
across the country, was formed in 2005 through a merger of the 
Islamic Bank of Brunei and the Islamic Development Bank of 
Brunei and is partly owned by private equity firm Fajr Capital. 
However, with a spate of new international banks showing interest 
in Brunei including Standard Chartered and with BIBD reported to 
be looking further afield to foreign shores, can we expect perhaps 
a different result next year?

In Indonesia Bank Muamalat again took the prize, followed by 
CIMB Niaga Syariah – unsurprising, given the rigorous rules 
recently introduced to curtail foreign involvement and encourage 
the domestic banking industry. The currently tiny market of 
Singapore saw victory for the Islamic Bank of Asia (followed 
closely by Maybank) while the Islamic Bank of thailand took 
an unsurprising lead in its own country, distantly chased by CIMB. 
To conclude the journey around ASEAN, the most hotly contested 
category was of course Malaysia, in which last year’s victor CIMB 
Islamic beat all other comers to the post: while Maybank Islamic 
followed a close second. 

Moving south, and Islami Bank Bangladesh won the top award 
for its own market with ICB Islamic Bank coming second; while 
energetic player Meezan Bank won in Pakistan with Al Baraka 
Islamic Bank as runner up. In Sri Lanka, Amana Bank yet again 
won the prize, while LoLC Al-Falaah (Islamic Banking Unit of 
Lanka oRIX Finance) again came second – without taking away 
from their valuable achievements, is it not perhaps time we saw 
some new faces on the market? 

Moving to Africa and Egypt’s winner is again unchanged with 
AdIB (Egypt) taking the top spot – although Faisal Islamic Bank 
of Egypt this year knocked out Al Baraka Egypt for second 
place. ADIB (Egypt) has built an exceptional foundation based 
on its strength in multiple core markets across personal banking, 
microfinance, wholesale banking and treasury, and remains one 
of the leading lights of the North African Islamic finance industry. 
In Kenya, dubai Bank (Kenya) takes home the prize while 2013 
winner Gulf African Bank was a close contender. In Sudan Al 
Baraka again took the crown with Al Salam Bank a close second; 
while in South Africa in comes as no surprise that Absa won the 
award yet again, with Al Baraka again snapping at its heels. 

Lebanon saw Al Baraka Lebanon win with Arab Finance 
house in second place; while Bank Al Jazira (Jeddah) and 
2013 winner Bank Mellat) took the two top spots in Iran; two-time 
winner Jordan Islamic Bank and the Islamic International Arab 

Bank won in Jordan. In struggling Syria the crown was voted to 
go to the Syrian International Islamic Bank with Albaraka Syria 
in second place. In yemen the Islamic Bank of yemen again 
took first place followed by Saba Islamic Bank; and the Palestine 
Islamic Bank and Arab Islamic Bank saw off the competition in 
beleaguered Palestine. 

Finishing up strong with the GCC region and oman showed 
us that it can offer up independent opinion: with a strong voting 
performance bringing last year’s runner up Bank Muscat into first 
place while Muzn Islamic Banking (from the National Bank of 
Oman) came second, beating 2013 winner Bank Nizwa back into 
the crowd. Qatar Islamic Bank once again took home the award 
for Best Islamic Bank in Qatar, building on its strong win in 2013; 
followed by Qatar International Islamic Bank. 

Over in Saudi Arabia and 2013 runner up National Commercial 
Bank swapped places with last year’s winner Al Rajhi Bank to 
take home the prize; while in Kuwait it was Al Ahli Bank and Bank 
Boubyan who brought up the rear with strong performances while 
Kuwait Finance house, the country’s first ever Islamic bank, yet 
again surged ahead to win the gold.  In the UAE, things remain 
unchanged from 2013 with AdIB yet again winning the top award 
and dubai Islamic Bank taking second place.

While Asia and the Middle East are the key regions for Islamic 
finance, 2014 has been the year of the breakthrough bar and a 
number of non-Muslim majority markets have made their mark on 
the industry. While the US market has been slow to recover from 
the beating it took during the financial crisis, a number of banks 
remain active in the domestic market. Lariba Bank, one of the 
pioneers of the North America industry, was yet again voted Best 

Best Islamic Bank by Sector
BESt ovERALL ISLAMIC BANK
1st: *Abu Dhabi Islamic Bank; 2nd: CIMB Islamic Bank; 3rd: Bank 
Muamalat Indonesia; 4th: Maybank Islamic; 5th: Dubai Islamic Bank
BESt REGULAtoR IN PRoMotING ISLAMIC FINANCE
1st: Indonesia Financial Services Authority / Otoritas Jasa 
Keuangan (OJK); 2nd: Bank Negara Malaysia; 3rd: Central Bank of 
the UAE
BESt ISLAMIC REtAIL BANK
1st: Bank Muamalat Indonesia; 2nd: Abu Dhabi Islamic Bank; 3rd: 
CIMB Islamic Bank
BESt ISLAMIC PRIvAtE BANK
1st: *Standard Chartered Saadiq; 2nd: Bank Muamalat Indonesia; 
3rd: Abu Dhabi Islamic Bank
BESt PRIvAtE EQUIty hoUSE
1st: Islamic Bank of Asia; 2nd: CIMB Islamic; 3rd: Qatar First Bank
MoSt INNovAtIvE ISLAMIC REtAIL BANK
1st: Maybank Islamic; 2nd: Abu Dhabi Islamic Bank; 3rd: Kuwait 
Finance House
BESt ISLAMIC BANK FoR tREASURy MANAGEMENt (New 
category)
1st: Abu Dhabi Islamic Bank; 2nd: Al Rajhi Bank; 3rd: Bank Islam 
Malaysia
BESt ISLAMIC tRUStEE/CUStodIAN
1st: CIMB Islamic Trustee; 2nd: HSBC Corporate Trustee; 3rd: 
Deutsche Bank
BESt ISLAMIC LEASING PRovIdER
1st: Amanah Leasing; 2nd: Gulf International Bank; 3rd: LOLC Al-
Falaah (the Islamic business unit of Lanka ORIX Finance)
Note: Red, Bold: winner;   * Repeat winner
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Best Islamic Bank by Country

thE AMERICAS
USA
*Lariba
Devon Bank

ASIA PACIFIC
AUStRALIA
*Muslim Community Co-operative Australia
National Australia Bank
JAPAN
*Bank of tokyo Mitsubishi UFJ
Sumitomo-Mitsui Banking Corporation

SoUthEASt ASIA
BRUNEI
*Bank Islam Brunei darussalam
Maybank
INdoNESIA
*Bank Muamalat Indonesia
CIMB Niaga Syariah
MALAySIA
*CIMB Islamic Bank
Maybank Islamic
SINGAPoRE
Islamic Bank of Asia
Maybank Islamic
thAILANd
Islamic Bank of thailand
CIMB

EURoPE
tURKEy
*turkiye Finans Katilim 
Bankasi
Kuveyt Turk Katilim Bankasi
UK
*BLME 
Gatehouse Bank

INdIAN SUBCoNtINENt
BANGLAdESh
*Islami Bank Bangladesh
 ICB Islamic Bank
PAKIStAN
*Meezan Bank
Al Baraka Islamic Bank
SRI LANKA
*Amana Bank
LOLC Al-Falaah (Islamic Banking Unit of Lanka ORIX Finance)

Note: Red, Bold: winner;   Unbold: Runner-up;   *: Repeat winner

MIddLE EASt
BAhRAIN
*Al Baraka Islamic Bank 
Kuwait Finance House 
(Bahrain)
IRAN
Bank Al Jazira (Jeddah)
Bank Mellat
JoRdAN
Jordan Islamic Bank
Islamic International Arab Bank
KUWAIt
Kuwait Finance house
Al Ahli Bank of Kuwait
Bank Boubyan
LEBANoN
*Al Baraka Lebanon
Arab Finance House
oMAN
BankMuscat
Muzn Islamic Banking (National 
Bank of Oman)
PALEStINE
*Palestine Islamic Bank
Arab Islamic Bank
QAtAR
*Qatar Islamic Bank
Qatar International Islamic Bank
SAUdI ARABIA
National Commercial Bank
Al Rajhi Bank
SyRIA
*Syrian International Islamic 
Bank
Albaraka Syria Bank
UAE
*Abu dhabi Islamic Bank
Dubai Islamic Bank
yEMEN
*Islamic Bank of yemen
Saba Islamic Bank

AFRICA
EGyPt
*AdIB (Egypt)
Faisal Islamic Bank of Egypt
KENyA
dubai Bank (Kenya)
Gulf African Bank
SUdAN
*Al Baraka Bank Sudan
Al Salam Bank
SoUth AFRICA
*Absa Islamic Bank
Al Baraka Bank

Islamic Bank in the US, while devon Bank came second place 
– both repeating their performance of 2013.

In turkey, turkiye Finans repeated its 2013 win on the back of 
a concerted effort in 2014 to overcome the country’s economic 
struggles including its recent announcement of intentions to 
issue Sukuk; while Kuveyt turk replaced Al Baraka Turk as 
runner up. Bank of tokyo-Mitsubishi UFJ once again took 
home the award for Best Japanese Bank in Islamic Finance, 
with leading player Sumitomo-Mitsui Banking Corporation 
again coming second.

And, in a win that seems almost inevitable, the great strides 
made by the UK this year with its sovereign Sukuk and multiple 
new legislative changes for Islamic finance have been supported 
by yet another win from Bank of London & The Middle East 
(BLME), followed by Gatehouse Bank in what was, we must 
stress, an extremely closely contested struggle with 2013 runner 
up Gatehouse Bank snapping at BLME’s heels and closing the 
gap considerably since last year. With the recent sovereign 
issuance acting as a gamechanger for the UK market, who 

knows what we might expect for 2015?

And now for our final, biggest, and most important award of the 
year – and the one you have all been waiting for. In 2014, as 
voted for by a record number of its peers and making the award 
one of the most highly prized and hotly sought in the industry: 
the title of IFN Best overall Islamic Bank goes to… Abu dhabi 
Islamic Bank! 

The win is closely followed by a plethora of competitors including 
last year’s winner CIMB Islamic Bank, multiple award-winner 
Bank Muamalat Indonesia, Maybank Islamic and dubai 
Islamic Bank. The global spread, range and size of the 
shortlisted banks highlight the strengths of the Islamic finance 
industry today: in terms of ethical strength, innovation and 
development. IFN commends ADIB on its success, and all other 
participants and nominees on a sterling performance that has 
made the IFN Best Banks Poll 2014 the most representative, 
rewarding and successful in its long history. Congratulations to 
all! www.IslamicFinanceConsulting.com

www.IslamicFinanceEvents.com

www.IslamicFinanceNews.com

www.IslamicFinanceTraining.com

www.MIFforum.com

www.MIFmonthly.com

www.MIFtraining.com

www.REDmoneyBooks.com

consulting  
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the results are in, and once again Islamic Finance news 
leverages its unrivalled industry network to bring you 
the best in sector provider performance over the past 12 
months: as voted for by a comprehensive cross-section of 
peers, experts and industry leaders from across the globe. 
LAUREN MCAUGhtRy writes. 

Throughout the month of July, IFN conducted its 10th annual 
IFN Service Providers Poll amongst its readers. An exceptional 
6,070 votes were cast, with 1,466 being eliminated due to 
irregularities: leaving a record-breaking 4,606 votes counting 
towards the final results. This outstanding result continues 
a trend that has seen participation levels in the IFN Service 

Providers Poll increase exponentially since its inception a 
decade ago: with this year’s valid votes representing a 60% 
increase on last year’s results. 

Recognized as the industry’s leading poll, the IFN Service 
Providers Poll prides itself on being the only comprehensive 
and unbiased guide to the leading supporting providers to the 
Islamic financial services industry: as voted by the readers. For 
the first time this year, we are also announcing second and third 
places along with the percentage of votes, in order to provide 
greater clarity. 

This year saw strength in numbers, as the previous winner’s 
in seven out of the 10 categories once again took home the 
prize: demonstrating a trend in 2014 towards consolidation 
and stability rather than innovation and exploration. However, 
while the results may showcase a range of familiar faces, their 
achievements are anything but ordinary: and the success of 
many of our winners over multiple consecutive years highlights 
the exceptional leadership, support and strength which 
has done so much to develop and drive forward the Islamic 
finance industry through a turbulent and volatile economic 
and geopolitical landscape. In addition, the high number of 
nominations for multiple categories emphasizes the increasing 
breadth and depth of Islamic finance, with an ever-widening 
pool of providers emerging to push the current leaders forward 
and a consistent atmosphere of competition ensuring an 
absence of complacency.

* = 2013 winner

Setting the standard

Most outstanding Standard Setting Body
1st Accounting & Auditing organization for Islamic 

Financial Institutions (AAoIFI)*
50%

2nd Islamic Financial Services Board (IFSB) 35%
3rd International Islamic Financial Markets (IIFM) 15%

 
Once again the Bahrain-based Accounting & Auditing 
Organization for Islamic Financial Institutions (AAOIFI) won the 
category of ‘Most Outstanding Standard Setting Body’; taking 
the top spot for the fourth consecutive year by a comfortable 
margin. In 2014 AAOIFI extended its lead over rivals IFSB and 
IIFM, which last year took the same places but in a somewhat 
closer race. 

While the runners up occupy invaluable positions in the industry, 
participants in the Poll continue to support AAOIFI’s respected 
leadership in the role of standard setter and industry arbiter: 
which as the sector grows both in depth and geographical 
spread is becoming more important than ever. With a new 
secretary-general in the process of being elected following the 

IFN Service Providers Poll 2014: 
Building on victory

IFN Service Providers Poll 2014: Winners
% votes

Most outstanding Standard Setting Body

Accounting & Auditing Organization for Islamic 
Financial Institutions (AAOIFI)

50%

Best Islamic Consultancy Firm  
Dar Al Sharia 27%
Best takaful Provider  
Etiqa Takaful 12%
Best Re-takaful Provider  
Swiss Re Retakaful 18%
Best Islamic Index Provider  
S&P Dow Jones Indices 59%
Best Interbroker for Islamic transactions  
DDCAP 37%
Best Islamic Rating Agency  
Standard & Poor`s 40%
Best Islamic Research Firm  
International Shariah Research Academy for Islamic 
Finance (ISRA)

62%

Best Shariah Advisory Firm  
Amanie Advisors 23%
Best Islamic technology Provider  
Path Solutions 19%
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departure of Dr Khaled Al-Fakih this year, we can look forward 
with interest to a new direction for the agency in the months to 
come. 

“AAOIFI is committed to discharging our responsibilities in 
developing and issuing high-quality standards.  In order to 
support the growth of the international Islamic finance industry, 
the standards development process must be robust and 
accompanied by effective consultation with the industry and the 
esteemed Shariah scholars,” said Shaikh Ebrahim Bin Khalifa 
Al Khalifa, the chairman of the board of trustees for AAOIFI, 
regarding the change of leadership. During the transition period 
until the appointment of a new secretary-general, AAOIFI’s 
activities and operations will be overseen by Khairul Nizam, 
current deputy secretary-general. 

Consulting the best

Best Islamic Consultancy Firm
1st dar Al Sharia* 27%
2nd Amanie Advisors 17%
3rd IFAAS 12%

Building on a lengthy winning streak, Dar Al Sharia won 
the category of ‘Best Islamic Consultancy Firm’ for the fifth 
consecutive year. Established in 2007 as a subsidiary of Dubai 
Islamic Bank, Dar Al Sharia has built a sterling reputation as 
one of the sector’s most valued advisory and consultancy firms 
and a leading global provider of Shariah compliant solutions. 

The award for Best Islamic Consultancy Firm, while dominated 
by Dar Al Sharia, has seen competition increase rapidly over 
the past few years: with the growing number of nominations 
standing testament to the increasing demand for innovative 
and flexible Islamic solutions as the sector develops in 
sophistication. This year 19 organizations were nominated, 
with a close contest seeing Dar Al Sharia once again pull ahead 
of last year’s runner’s up, Amanie Advisors.

Insuring performance

Best takaful Provider
1st Etiqa takaful* 12%
2nd Prudential BSN Takaful 9%
3rd Abu Dhabi National Takaful Company 6%

In one of the most fiercely contested categories of the 
competition, Etiqa Takaful beat a record 80 nominated firms 
to win the category of ‘Best Takaful Provider’ for the third 
consecutive year. Edging out over Prudential BSN Takaful by 
just 3% of the vote and narrowly beating last year’s runner 
up Abu Dhabi National Takaful Company, Etiqa Takaful 
demonstrated not only its own domestic strength but also 
the exceptional potential and growth within the increasingly 
competitive global Takaful industry. 

The firm distinguishes itself through its ‘Etiqa Way’ brand, which 
permeates its work culture and customer service and focuses 
on a simplified, streamlined and service-based approach. “This 
award is the result of all our combined effort and is a strong 
testimony of Etiqa Takaful’s leadership position in the Takaful 

industry,” commented CEO Ahmad Rizlan Azman. 

“Winning this award for the third consecutive year is definitely 
a huge success for us, and it further drives us to work towards 
maintaining our title. Even though we are ranked No. 1 in the 
Takaful business in Malaysia, we are grounded by the core of the 
Etiqa brand, which is humanizing insurance and Takaful, where 
we believe in placing people over policies.”

New entry

Best Re-takaful Provider
1st Swiss Re Retakaful 18%
2nd Takaful Re* 16%
3rd Saudi Reinsurance Company 11%

In one of the few new moves in this year’s contest, Swiss Re 
Retakaful won the category of ‘Best Re-Takaful Provider’ for 
the very first time. However, the firm is no stranger to success, 
having come in second place in 2013 to this year’s runner up, 
Takaful Re, in close contest. 

This year was another photo finish, with just 2% separating 
the leaders and sector stalwart Saudi Reinsurance Company 
yet again putting in another strong performance to finish third.  
Although not as open a field as the Takaful provider category 
it is notable this year that with 18 companies nominated, 
the reTakaful space is growing apace in both provision and 
competition. 

“We are very happy to receive this prestigious award,” confirmed 
Marcel Papp, the head of Swiss Re ReTakaful. “It shows that 
our clients appreciate the efforts Swiss Re and its reTakaful 
team have put in in the past five years since the establishment 
of the reTakaful office in Kuala Lumpur. 

This award will give us even more motivation to continue 
working together with our Takaful clients to grow the Islamic 
finance industry further.”
Sterling stalwart

Best Islamic Index Provider
1st S&P dow Jones Indices* 59%
2nd MSCI 27%
3rd Russell-IdealRatings 13%

Despite the dominance of 
S&P Dow Jones, the Islamic 

index landscape has seen some 
significant shifts in recent months 
that suggest that next year might 
see a shake-up in the 
sector
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From new face to old favorite: in 2014 the category of ‘Best 
Islamic Index Provider’ was yet again won by S&P Dow Jones 
Indices – for an impressive eighth consecutive year. With one 
of the biggest margins in the contest, S&P Dow Jones took over 
half the votes to storm home in a resounding victory. 

Of the rest of the field, MSCI again took second place, extending 
its lead over 2013’s third runner up, Russell-IdealRatings – two 
providers that joined forces in March of last year. These top 
three players dominate the sector: between them accounting 
for 99% of total votes despite a field of eight nominated firms. 

Alka Banerjee, the managing director of strategy and global 
equity indices at S&P Dow Jones Indices, commented that: 
“S&P Dow Jones Indices is proud to have won the ‘Best Islamic 
Index Provider’… which recognizes our leadership position 
and dedication in this area. Islamic finance is a dynamic and 
promising segment in the global financial market.” She also 
confirmed that: “We are committed to continuously providing 
high quality and innovative Islamic and Shariah indices that 
bring greater transparency and accessibility to the investment 
community.”

However, despite the dominance of S&P Dow Jones, the 
Islamic index landscape has seen some significant shifts in 
recent months that suggest that next year might see a shake-up 
in the sector. In June of this year the London Stock Exchange 
Group’s FTSE Indexes partnered with Russell Investments 
index business to create the third-largest global index provider 
in terms of exchange-traded assets under management. 

With a combined global ETF AUM of US$339 billion as of 
April 2014, the new entity comes just behind MSCI (US$356 
billion) and draws closer to S&P Dow Jones (US$705 billion). 
With Russell’s strength in the US market opening new horizons 
for the combined FTSE/Russell/IdealRatings Islamic index 
families, the consolidation in the sector could see an eventual 
challenge to the ongoing dominance of the current index giant. 

Platform for success

Best Interbroker for Islamic transactions
1st ddCAP* 37%
2nd Bursa Suq al Sila 23%
3rd Eiger Trading 14%

Another service provider stalwart, DDCAP in 2014 won the 
category of ‘Best Interbroker for Islamic transactions’ for the 
fifth consecutive year, marking its continued dominance in 
the brokerage space. Managing director Stella Cox however 
highlighted the keen competition in the sector, noting that: “Given 
that they are industry voted, IFN’s awards are of significant 
market relevance. The original shortlist demonstrated that 
DDCAP operates within a highly competitive market segment, 
where wholesale clients rightly have access to the service they 
require from a geographically diverse and proficient group of 
providers. We are hugely appreciative that our customers elect 
to work with us, many having done so for over 15 years, and 
we offer our sincere thanks to all those who voted for us in this 
year’s Poll.”

While the top three faces are all familiar, this year saw a switch 
around as Malaysian Bursa Suq al Sila slid past the UK’s Eiger 
Trading to take second place. While the total field numbered 
seven nominations, the top three contestants took almost 
two thirds of the vote this year, demonstrating their continued 
dominance of the global Islamic brokerage market. 

Making the grade

Best Islamic Rating Agency
1st Standard & Poor`s* 40%
2nd Islamic International Rating Agency (IIRA) 24%
3rd Moody`s Investors Service 14%

Standard & Poor’s also won the category of ‘Best Islamic 
Rating Agency’ for the third consecutive year, building on its 
2013 success and extending its lead to an impressive 40% of 
the total vote. 

“S&P is delighted to win the award for Best Islamic Ratings 
Agency”, said Stuart Anderson, Managing Director & Regional 
Head Middle East at Standard & Poor’s Ratings Services.  “This 
is the fourth time that S&P has won this award, acknowledging 
our team’s deep understanding of and commitment to the 
Islamic finance industry.”

Its closest competitor, the Islamic International Rating Agency 
(IIRA) won 24% to come runner up for the second year in a row. 

The IIRA continues to beat major players including Moody’s 
(third runner up) and Fitch Ratings as well as domestic 
players including RAM and the Malaysian Rating Corporation, 
suggesting a continued concern and demand by industry 
players for a Shariah-specific focus in their ratings provision. 

With the top three firms taking almost 80% of the vote out of a 
field of eight, it is clear that especially for the two leaders; the 
market remains very happy with their performance. 

Researching results

Best Islamic Research Firm
1st International Shariah Research Academy for 

Islamic Finance (ISRA)
62%

2nd KFH Research 27%
3rd Gulf Investment House 9%

In a category that has seen the winner swing back and forth 
between the top players in a compelling contest; this year the 

With one of the biggest 
margins in the contest, S&P 

Dow Jones took over half the 
votes to storm home in a 
resounding victory
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International Shariah Research Academy for Islamic Finance 
(ISRA) yet again reclaimed the category of ‘Best Islamic 
Research Firm’ from last year’s winners KFH Research – a 
firm who itself took the prize from ISRA following its 2012 
win. However, in a surprise turn given the photo finish of last 
year’s competition, this year ISRA pulled ahead to cement 
its lead beyond a doubt: taking almost two thirds of the vote 
compared to 27% for KFH Research and just 9% for the third 
runner up, Gulf Investment House. 

Dr Mohamad Akram Laldin, executive director, commented 
that: “We at ISRA are very proud of this recognition and would 
like to take the opportunity to thank all who have supported 
us in our research and consultancy work. We also thank Bank 
Negara Malaysia for their endless support.”
Advising the industry

Best Shariah Advisory Firm
1st Amanie Advisors 23%
2nd Dar Al Sharia* 21%
3rd IFAAS 17%

In another category that is continuously closely contested, 
Amanie Advisors won the category of ‘Best Shariah Advisory 
Firm’ for the first time, taking the top spot away from former 
winners Dar Al Sharia. “Personally, and on behalf of my 
colleagues, we are very pleased to be voted by our peers, 
clients and friends around the world as the IFN Best Shariah 
Advisory Firm 2014,” commented Dr Daud Bakar, CEO of 
Amanie Advisors. “As a global company we aim to contribute 
much more in the future, particularly within the new emerging 
markets for Islamic finance.”

Amanie has been creeping up for the last several years, closing 
the gap further in each consecutive poll, culminating in its 2014 
win. 

However with just 2% between the two leaders and Islamic 
Finance Advisory & Assurance Services (IFAAS) coming a 
very close third with 17% of the vote, the advisory field is still 
highly competitive, especially on a geographical basis: with 

Malaysia-based Amanie spreading its international wings in 
recent years while Dar Al Shariah continues to dominate in the 
Gulf and UK-based IFAAS building on its surprise third place 
last year to close the gap between the leaders with expansion 
into Europe, Africa and the Middle East. However, with a total 
of 14 nominations in the category and the three leaders taking 
61% of the vote, we can perhaps expect increased competition 
to push next year’s contest even further. 

Technical strength

Best Islamic technology Provider
1st Path Solutions* 19%
2nd Oracle FSS 9%
3rd 3i Infotech 6%

Rounding off our Service Providers Poll as always, is the 
category upon which the execution and operations of the 
industry depend and, although often unsung, without which 
Islamic finance could not exist. And yet again, for the seventh 
year in a row, Path Solutions took home the prize for ‘Best 
Islamic Technology Provider’, exceeding its closest competitor 
Oracle FSS by a 10% margin. 

Mohammed Kateeb, group chairman & CEO of Path Solutions, 
commented that: “We are honored to be acknowledged by IFN 
readers. This award is a reflection of our commitment to the 
global Islamic finance industry; having played a pivotal role 
in developing cutting-edge and innovative Shariah-compliant 
software solutions that still lead the way in this growing sector.”

Despite the continued dominance of the winner however, 
the top three firms this year captured just over a third of the 
total votes in a field that comprised 31 competitors – as the 
technological race continues to exceed itself and the contest 
grows ever fiercer. 

Congratulations to all

The fierce competition and fast-growing field of nominations in 
this year’s Poll stands testament to the growing sophistication 
and spread of the Islamic finance industry, and the increasing 
power and influence which its players wield in the wider financial 
markets. 

The feedback this year was once again extraordinary, and IFN 
are humbled by the exceptional response and overwhelming 

support from across the globe. We are proud and delighted to 
be able to represent the voices of the industry, and to provide a 
channel through which participants can recognize, reward and 
review performance over the past year through an unequaled 
audience of peers. 

We would like to congratulate all winners and nominees for their 
outstanding achievements, and thank all our voters for taking 
part. We look forward with anticipation to next year’s contest. www.IslamicFinanceConsulting.com

www.IslamicFinanceEvents.com

www.IslamicFinanceNews.com

www.IslamicFinanceTraining.com

www.MIFforum.com

www.MIFmonthly.com

www.MIFtraining.com

www.REDmoneyBooks.com

consulting  

The feedback this year was 
once again extraordinary, 

and IFN are humbled by the 
exceptional response and 
overwhelming support 
from across the globe





70 March 2015

special awards repOrT
islamic invesTOr

IFN is delighted to announce the distinguished winners 
of the inaugural Islamic Investor Awards, honoring the 
key players driving forward the fast-growing Shariah 
compliant funds industry. LAUREN MCAUGhtRy rounds 
up the leading lights of the landscape as elected through 
its most prestigious accolades. 

Previously the IFN Asset Management Poll, this year IFN 
took the radical step of readjusting. In an industry becoming 
indundated with polls and prizes that no longer focused on the 
primary issues of performance, progression, innovation and 
originality, we saw the online polls become a platform for the 
biggest and best-recognized firms to reiterate their positions 
while smaller managers struggled for recognition. While 
recognizing the achievements of the major players, we realized 
it was time to shake things up. 

Following IFN’s policy of promoting independent and unbiased 
analysis across the industry, based on the success of the 
similarly-structured IFN Deals of the Year and leveraging our 
unrivalled network, we therefore assembled a confidential 
global advisory board of non-competing experts to review the 
industry and select the foremost players in their fields based on 
real performance and progress. Asset management firms with 
Shariah funds were invited to submit in a series of categories, 
following which the board undertook a rigorous process of 
assessment and exclusion to identify award-winners based on 
a wide range of factors including but not limited to range, reach, 
returns and relevance. 

Collated and reported by IFN, the results represent a 
comprehensive overview of industry activity over the past year: 
with industry stalwarts and old favorites standing alongside 
neophytes and new entrants. The breadth of entries and range 
of global markets and sectors illustrate the exciting advances 
made by Islamic asset management; and we extend our most 
sincere congratulations to all our award-winners. 

Industry leaders

A global leader in asset management with offices in over 150 

countries worldwide and a track record spanning over 65 
years, Franklin Templeton Investments is one of the biggest 
names in the game. Winner of both Best overall Islamic 
Asset Management Company and Best Islamic Asset 
Management Company in Asia, the firm stands out for its 
global multi-manager capabilities, broad geographical presence 
and focus on size and strength of performance. 

The group has made a concerted commitment to the Islamic 
industry with major offices in Malaysia and the Middle East; 
nine lead portfolio managers under its Global Equity, Emerging 
Markets and Local Asset Management teams; and a range 
of 12 funds including three Shariah compliant, Luxembourg-
domiciled SICAV funds (FTS) and nine Shariah mandates. With 
Shariah compliant global assets under management of US$2.01 
billion out of a total US$922.2 billion the group may not be the 
biggest player on the market, but with annual AUM growth of 
28.49% over the past year it has demonstrated exceptional and 
consistent performance along with an admirable commitment 
to growing its global mandate and maintaining quality rather 
than pushing quantity. In an industry where fund sizes are small 
and critical mass is difficult to achieve, all three FTS funds 
surpassed the US$50 million mark within two years of inception 
and are all currently ranked in the top five largest Shariah 

IFN Islamic Investor Awards 2014: 
Bringing you the best 

Category Winner

Best Overall Islamic Asset Management 
Company

Franklin Templeton 

Best Islamic Asset Management 
Company in Asia

Franklin Templeton 

Best Islamic Asset Management 
Company in the Middle East

Al Rayan 

Best Islamic Asset Management 
Company in Africa

Oasis Crecent Capital 

Best Islamic Asset Management 
Company in Europe

BLME

Best Islamic Asset Management 
Company in the Americas

Saturna Capital

Best Investor Relations Public Mutual

Best Investment Strategist AmInvest 

Most Innovative Islamic Asset 
Management Company

Arabesque Asset 
Management

Best Institutional Solutions Provider EPF 

Best Fund Distributor CIMB-Principal Islamic 

Best Regional Fund Performance Al Meezan 

Best Thematic Fund Performance Asiya Investments 

Best Sector Fund Performance Azimut

Best Funds Domicile Luxembourg

4
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cross-border funds in their category: with total gross year-to-
date sales exceeding US$100 million. 

Its global strategic Shariah hub was launched in Malaysia in 
2010 and the group has grown to account for around 14% of the 
total institutional market share in the country, making it a force 
to be reckoned with. The firm has a longstanding focus on Asia 
with a global center for emerging markets based in Singapore 
and numerous offices throughout the region: and based on 
its track record of Shariah commitment we feel sure that with 
the ongoing opening up of the industry (including new ASEAN 
and Asia Pacific passporting agreements) we will continue 
to see exciting developments. Sandeep Singh, country head 
and CEO of Franklin Templeton GSC Asset Management and 
head of Islamic business, commented that: “We are absolutely 
delighted and honored to be recognized for our Islamic asset 
management capabilities. On behalf of Franklin Templeton 
Investments, I would like to thank our investors for reposing 
faith in us and for their continued support. We look forward to 
growing our presence in this segment and delivering value to 
our investors.”

Honorable mention for Best Overall Islamic Asset Management 
Company also goes to CIMB-Principal Islamic Asset 
Management for its international reach and strong growth 
(with 12.1% growth over the past year) and commendable 
commitment to encouraging emerging market development 
(including the recent MoU signed with Rhea Asset Management 
of Turkey). 

Honorable mention for Best Islamic Asset Management 
Company in Asia goes to AmInvest for its size and coverage 
(with 53 Shariah compliant funds including 10 new launches) 
and exceptional AUM improvement (30% for Islamic AUM 
compared to 7% for conventional). 

Regional winners

In an interesting turn of events, Qatar-based Al Rayan 
Investments took the award for Best Islamic Asset Management 
Company in the Middle East. The first Shariah compliant 
institution to be authorized by the Qatar Financial Center 
Regulatory Authority, the subsidiary of Masraf Al Rayan is a 
pioneer of the Qatari market and has achieved impressive 
growth since inception, securing over US$3 billion-worth 
of advisory and asset management mandates since 2008. 
Although the fund family is currently small compared to some 
of its contemporaries, the fully Shariah compliant firm has 
demonstrated commitment and consistency across its markets 

and mandates: with AUM of US$884 million as 
of September 2014 and year-on-year AUM 

growth of 100%. Building a notable niche 
among institutional investors and an 
innovative pioneer currently developing 
new products including the first Shariah 
compliant Qatari ETF, its existing 
products are also impressive: with the 
Al Rayan GCC Fund seeing returns of 

34.7% in the past 12 months. 

Best Islamic Asset Management 
Company in Africa this year went 

once again to South Africa’s Oasis 
Crescent Management Company, for its 
undeniable dominance in a market that 
has struggled to see regional players 
develop. With Shariah compliant AUM 
of US$1.6 billion out of a total US$3.6 
billion and annual AUM growth of 
12%, the group manages 20 Shariah 
compliant funds and has seen several 
new launches this year including the 
Oasis Crescent Hajj Policy and 
Umrah Policy, the first products of 
their kind in Africa, demonstrating a sensitive response to the 
needs and demands of its specific client market in the region. 
Adam Ebrahim, CEO and CIO of Oasis Crescent, commented 
that: “We are extremely honored that Oasis has retained its 
position as the best Islamic asset management company in 
Africa. The past 17 years have borne testimony to our focus 
on protecting and growing the real wealth of our clients over 
the long-term. Our unwavering commitment towards customer 
satisfaction and performance excellence continues to be the 
cornerstone of our business.” Honorable mention also goes to 
Nigeria’s Lotus Capital for its landmark steps to develop the 
asset management industry in sub-Saharan African: including 
the launch of the first Shariah compliant mutual fund, sub-
sovereign Sukuk fund and ETF in Nigeria. 

Europe has been one of the spotlights for growth in the industry 
over the past year, with new developments including the recent 
sovereign issuances from the UK and Luxembourg bringing 
renewed investor focus to the region. While there are limited 
numbers of domestic banks and asset 
managers playing a material role in the 
sector so far, one player stands out as 
a pioneer in the European Islamic asset 
management industry. IFN’s advisory 
board this year unanimously awarded 
Best Islamic Asset Management 
Company in Europe to the UK’s 
BLME for its efforts in developing 
the UK market: not least through 
offering European investors access 

Europe has been one of the 
spotlights for growth in 
the industry over the past 

year, with new developments 
including the recent sovereign 
issuances from the UK and 
Luxembourg bringing renewed 
investor focus to the 
region
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to an extensive range of Islamic funds — 
including traditional options such as the 
BLME Global Sukuk Fund and US$ 
Income Fund, but newer and more 
innovative options leveraging UK 
market strengths, such as its Light 
Industrial Building Fund. Humphrey 
Percy, CEO of BLME, noted that: 
“BLME is delighted to have been the 
inaugural winner of this prestigious 
IFN award. The award recognizes 
BLME’s asset management 
capabilities, in particular in fixed 

income and real estate management, and it is a tribute to 
the dedication and expertise of our investment teams. As the 
business expands, we are looking forward to delivering some 
new and exciting investment products during 2015.”

Across the pond, and one of the most familiar faces in the 
industry once again wins Best Islamic Asset Management 
Company in the Americas. Although the US in particular has 
seen a number of interesting and exciting new participants 
enter the sector in the past year, Saturna Capital stands out 
for the continued performance of its respected Amana fund 
family. Providing a stable refuge for investors during the past 
periods of high volatility, the Amana Income Fund in particular 
has demonstrated its commitment to investor protection, 
providing returns of 16.83% over the past year. “At Saturna, 
we follow a principled and disciplined investment management 
process,” said Jane Carten, the president of Saturna Capital, 
to IFN. “We are honored to have been chosen to receive 
this esteemed award, recognizing our commitment to putting 
shareowner interests first. We continue to launch new 
products to meet investors’ demands.” With total 
Shariah compliant AUM of US$3.8 billion, the firm 
continues to be one of the stalwarts of the US 
scene and can be relied upon to promote the 
values and advantages of Shariah compliant 
investing to an increasingly receptive audience. 
“Saturna benefits from deep expertise in analyzing 
investments, and the long-term results achieved by 
remaining steadfast in our strategies,” added 
Carten. “We believe the criteria outlined 
by our faith-based products increase our 
ability to thrive because they inherently 

make us better risk managers.”

Customer service champions

The second-biggest Islamic fund manager in the world, Public 
Mutual (a wholly-owned subsidiary of Public Bank) is Malaysia’s 
largest private unit trust company and its biggest Islamic unit 
trust fund firm with a market share of 52.1% and total NAV of 
US$8.5 billion as of September 2014. Selected by the advisory 
board as the firm offering Best Investor Relations, the group 
is distinguished by its exceptional array of 35 Shariah-based 
funds along with three Shariah-based PRS funds, offering a 
wide range of equity, balanced, mixed asset, bond and money 
market funds to its investors. Surveys show that the firm is 
a “top-of-the-mind” brand among unit trust investors, and 
its strong retail focus has made it a major player in driving 
awareness and acceptance of Islamic investment within the 
wider market. 

In terms of strategy however, Malaysia’s AmInvest (a subsidiary 
of AmBank Group) took the top award for Best Investment 
Strategist this year. One of the biggest regional managers with 
RM6.45 billion (US$1.92 billion) in Islamic AUM, the fund has 
launched 10 new funds in the past 12 months including a range 
of cash, equity, dynamic Sukuk, balanced and fixed income 
mandates. With Shariah compliant AUM growing 
at 30% over the past 12 months compared to 
7% for its conventional funds, the group has 
seen an exceptional performance of 45% 
CAGR for Islamic AUM over the past five 
years. Founder of Malaysia’s first Shariah 
compliant fund in 1993, AmInvest has 
maintained its pioneering approach 
with a range of new strategies 
coming up: including a planned 
expansion into the UAE and wider 
Middle East, along with setting up a Dublin-based UCITS 
platform for European distribution, working towards white 
labeling funds for GCC distribution and focusing on a new 
focused strategy. Maznah Mahbob, CEO of AmInvest, told IFN 
that: “We are honored and very delighted to be recognized as 
the Best Investment Strategist. This award truly validates the 
effort our company is taking to the international level which is to 
bring UCITS compliant funds with high value and low volatility 
investment strategies to the Middle East and beyond.”

Innovation and originality

Moving from the pioneering founders of the industry to the 
brash new players making waves at the forefront, the award 

for Most Innovative Islamic Asset Management Company 
goes this year to exciting new entrant Arabesque Asset 
Management, for its outstanding work in uniting the twin 
themes of Shariah compliant and socially responsible 
investing using a firm quantitative basis and demonstrating 

that ethical investing does not have to cost clients returns. 
One of the newest funds on the market, the Arabesque 

Prime is a passive equity fund launched in August 2014 
that tracks the performance of the Arabesque Prime 

League, a globally diversified index of around 1,100 
blue chip equities selected from over 70,000 stocks 
through a rigorous and systematic proprietary 

We are honored to have 
been chosen to receive 
this esteemed award, 

recognizing our commitment to 
putting shareowner interests 
first. We continue to launch 
new products to meet 
investors’ demands
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selection procedure. Dr Dominic Selwood, partner and 
general counsel for Arabesque Asset Management, 
commented that: “It is an enormous privilege to win 
the 2014 award. We are delighted the judges share our 
belief that sustainability is a core strategy shaping the 
future of asset management, and we are honored to 
be recognized for applying quantitative technology 
to make it global.” With assets of US$1 billion 
expected by December 2015 the fund is one of 
the fastest-growing on the market, as investors are 
drawn by its combination of responsible practice and reward 
focus, and we look forward to seeing its performance over the 
next 12 months.  

Institutional influence

The award for Best Institutional Solutions Provider was 
a close call this year, but the Malaysian giant Employees 
Provident Fund Board (EPF) edged out due not only to its size 
and scope, but its efforts towards making Shariah compliant 
investment available to a wider audience. EPF is an ethical 
fund with total AUM of RM569.69 billion (US$169.57 billion) 
as of June 2014, an increase of 5.77% in the six months 
since December 2013. Of this, 38.97% (RM222.01 billion 
or US$66.07 billion) is Shariah compliant (92% internally 
managed and 8% externally managed). In comparison, the 
total Shariah AUM of fund management companies in Malaysia 
is less than half this at RM105.2 billion (US$31.3 billion). EPF 
has long been a supporter of the Islamic finance industry as 
a whole: and has issued three Shariah mandates to external 
fund managers with total AUM of RM17.74 billion (US$5.27 
billion) as of June 2014: including a global Sukuk, domestic 
Sukuk and global Shariah equity mandate. In August 2014 
EPF successfully converted RM20 billion (US$5.95 billion) of 
its conventional loans to Shariah compliant financing, in line 
with its agenda to increase its Shariah compliant assets, and 
is currently looking into the potential offering of fully Shariah 
compliant fund options to its members. 

Special mention for institutional solutions however must 
also go to index provider IdealRatings, which has been very 
busy over the past 12 months with new  Sukukscreening 
methodologies, a new suite of Sukuk indices, a new REITs 
screening solution and a partnership with Russell Indexes for 
a ne co-branded global Islamic index family. 

On the distribution side, CIMB-Principal Islamic takes home 
the prize for Best Fund distributor based on its extensive 
reach and activities with multi-national advisors from Malaysia, 
Saudi Arabia, Bahrain, Canada and Indonesia (among others) 

along with European access through its Dublin-
based platform. The firm is also to be praised 
for its work in encouraging the development 
of the industry in emerging markets: such 
as through its recent MoU with Rhea Asset 
Management to develop the Turkish market. 
“At CIMB-Principal, we firmly believe that 

client servicing is the foundation of a 
long-term relationship,” said CEO 
Ramli Kamsari. “To reinforce the 
importance of cross-border offerings, 

CIMB-Principal Islamic products are available 
internationally and distributed away from where 
the company is located.” UCITS funds remain an 
important long-term strategy for CIMB-Principal 

Islamic to expand beyond its familiar markets, and 
its three UCITS funds are currently registered 
in Ireland, the UK, Switzerland and Singapore; 
while cross-border mandates and products 
are managed out of offices in Kuala Lumpur, 

Singapore and the US. 

Getting down to business

From international reach focusing down to individual 
performance, this year the IFN Islamic Investor Awards for 
the first time also looked at regional, sector and thematic 
performance to identify the firms forging forwards in their 
individual specialties. 

Best Regional Fund Performance was awarded to 
Pakistan’s Al Meezan Investment Management, which 
currently has total Islamic AUM of US$520 million and 
annual growth of 14.09%. The firm has been a pioneer in the 
Pakistani space with 11 funds including two new launched 
this year: the Meezan Capital Preservation Fund II and III. 
The performance of the firm and its funds in a market strained 
by political pressure and other challenges is admirable and 
demonstrates the resilience and dedication of investors 
in the sector. Honorable mentions in this category also go 
to Malaysia’s PMB Investments for the 114% AUM growth 
(to US$142 million) seen across its eight Malaysia-focused 
Islamic funds; and to RHB Islamic for the pioneering launch 
of Hong Kong’s first Shariah compliant, actively managed 
Islamic balanced fund, the RHB-OSK Islamic Regional 
Balanced Fund, in April 2014 — with its mandate 
allowing the purchase of Hong Kong’s 
maiden sovereign Sukuk significantly 
raising awareness of the issuance among 
investors. 

Best Thematic Fund Performance goes 
to new entrant Asiya Investments, an 
Emerging Asia specialist based in the 
GCC and providing a gateway for capital 
flows to and from growing markets 

EPF has long been a 
supporter of the Islamic 
finance industry as a 

whole: and has issued three 
Shariah mandates to external 
fund managers with total AUM of 
RM17.74 billion (US$5.27 
billion) as of June 2014
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in Asia. With Shariah compliant AUM of 
US$35 million only a small proportion 
of its US$1.07 billion total, the firm has 
nevertheless seen growth of 138% in the 
past year. Its Asia Islamic Trade Finance 

Fund, concluded the IFN board, is 
commendable in demonstrating 
the opportunities available for 
those brave enough to leverage 
new trends. 

The fund provides investors with access to uncorrelated 
income returns from financing short-term, self-liquidating 
and fully Shariah compliant trade deals, as well as providing 
its SME businesses with a dedicated funding source to 
support their activities. The fund has grown in size by 50% 
over the last 12-months with net annualized returns of 
3.67% and no negative months; with its 3.42 Sharpe ratio 
placing it as the highest-ranked US dollar-denominated fund 
on Eurekahedge’s trailing 12 month ranking. The highly 
differentiated nature of the fund, despite its small size, along 
with its support of the Shariah compliant fundamentals of real 
economy investment and SME support, make it one of the 
most exciting innovations in the industry. Brian Luck, director 
of investment advisory, commented that: “We are delighted to 
have received this prestigious award. As a firm we challenge 
ourselves to look for innovative Islamic solutions to deliver 
value to our clients and we appreciate IFN’s recognition of 
these efforts.”

Sector focus

In the final fund award of the series, another new player 
becomes champion as Azimut (formerly AZ Global), the 
Turkish asset management platform of independent global 
asset management firm Azimut, wins Best Sector Fund 
Performance for its AZ Multi-Asset Global Sukuk Fund. 
Since its launch in November 2013 the fund has raised more 
than US$100 million (primarily from European and Turkish 
investors), making it the world’s largest UCITS-compliant 
cross-border Sukuk fund and playing a vital role in raising 
awareness of the asset class outside of the traditional OIC 
economies. CEO and Turkey country manager Giorgio 
Medda commented to IFN that: “The success of Azimut 
clearly proves that Sukuk have now become a universal 
asset class with the benefits of enhanced liquidity and 
diversification potential now adding to its underlying attractive 
profit opportunities. As we approach the first anniversary of 
the fund, we are planning to expand its distribution to MENA 
and ASEAN regions with the aim of becoming a product of 
choice for Islamic asset management’s portfolio solutions 

upon its absolute profit driven strategy 
invested in almost 50 listed Sukuk, with 
a focus on investment grade issuers 
and medium-term maturities that 
also leverages the strengths of our 
Luxembourg funds infrastructure.” 
With offices in 12 countries and total 

AUM of over US$37 billion, Azimut is 
testament to the growing number of 

conventional players in further afield 

markets that are not only tapping the Islamic 
asset management sector, but developing 
it beyond its current boundaries.  

To conclude the IFN Islamic Investor 
Award series for 2014, IFN is 
finally delighted to announce that 
Luxembourg has been selected 
as Best Funds Domicile for 2014, 
reflecting its exceptional commitment 
to the Islamic finance space and 
its growing influence in the sector. 
The leading investment fund center in Europe and second-
biggest in the world after the US, the country has a highly 
tuned legal and regulatory framework that combines rigorous 
investor protection with an unequalled degree of flexibility in 
fund design, a flexibility that allows products to be tailored 
to the needs of Islamic clients, while its 79 international tax 
agreements make it a compelling location and have pushed 
it into the top five Islamic fund domiciles worldwide. As its 
finance minister this month continues his tour of the Middle 
East to discuss possible passporting opportunities and 
further investment fund relationship developments, with 
further sovereign Sukuk issuances expected next year and 
with the first continental European Islamic bank set to launch 
in Luxembourg in the next few months, we expect that the 
country will continue to play a leading role in the European 
Islamic investment industry.

Congratulations to all our winners

We hope you will agree that the comprehensive and wide-
ranging list of winners represents all angles and aspects of 
an asset management industry that is developing at one of 
the fastest rates in the world. We are proud and pleased to be 
able to recognize and reward the innovation, dedication and 
enthusiasm of its participants, and we extend our admiration 
and appreciation not only to our winners and nominees, 
but to all the firms across the industry who are 
persevering so tirelessly to push the Islamic 
asset management industry forward. 

Congratulations to all, for an exceptional 
year that demonstrates the social, 
financial and economic strength of 
Shariah compliant investment.

The fund has grown in 
size by 50% over the 
last 12-months with net 

annualized returns of 3.67% 
and no negative months
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the results are in, the word is out: and once again the 
industry-leading IFN Law Awards cut a cross-section 
through the elite of Islamic finance law to bring you the 
foremost legal leaders in global, regional and sectoral 
expertise for 2013-14. Read on to discover who was the 
best, where came the rest – and why this year Islamic 
Finance news has put a whole new model to the test. 

In the sixth year of what has grown to be one of the most 
prestigious accolades in the industry, IFN held firm to its 
principles of independence, objectivity and innovation by 
introducing a radical departure from the former framework on 
which the previous five years of polls have been based. 

Launched in 2011, the IFN Law Poll originally awarded the 
awards based on votes cast by readers online for a nominated 
shortlist in each category. However, after considerable debate 
it was decided to depart from this framework in 2014 to make 
the contest as impartial and open as possible. This year, 

therefore, the polls were renamed the IFN Law Awards and 
made submissions-based: with an independent and industry-
wide panel of expert judges deciding the winners in a process 
that we believe is the fairest for all parties. 

Submissions took place during the month of June, with the 
judging process taking place during the month of July. In another 
exceptional year that confirmed the influence these awards 
have for the industry, 105 law firm submissions were received 
for 14 categories: each for which one winner and one runner-
up were then selected. Although some results may come as 
no surprise, this year brought an exceptionally comprehensive 
cross-section which enabled a level playing field – from which 
the real groundbreakers in each category could emerge. 

Unbroken run for A&O

Despite 2014 being one of the most hotly contested years so 
far, and even across the new format of the awards, leading Big 
Five firm Allen & Overy held its ground to retain the top spot by 
a comfortable margin. Winning three out of the 13 individual 
categories (Capital Markets, Structured Finance and Insolvency 
& Restructuring) as well as second place in two more (Project 
Finance and Energy & Natural Resources) and with the breadth 
of expertise and global stretch of the firm as well as its constant 
focus on new horizons led to its achievement – for the fourth 
year in a row – of IFN Law Firm of The Year. 

With 44 lawyers in its Islamic finance department, headed by 
partner Anzal Mohammed, Allen & Overy has been involved 
in some of the largest and most complex Islamic finance 
transactions over the past 12 months, across diverse locations 
and multiple sectors. These include the March 2014 US$10 

IFN Law Awards 2014: 
Weighing the Scales

List of winner
Category Winner Runner  Up

1 Law Firm of the Year Allen & overy Norton Rose Fulbright
2 Capital Markets Allen & overy Linklaters
3 Banking Norton Rose Fulbright Latham & Watkins
4 Asset Management King & Spalding Herbert Smith 
5 Takaful & reTakaful Norton Rose Fulbright n/a
6 Mergers & Acquisitions Latham & Watkins n/a
7 Private Equity Freshfields, Bruckhaus & Deringer Norton Rose Fulbright
8 Real Estate herbert Smith Foot Anstey
9 Trade Finance dLA Piper Latham & Watkins
10 Offshore Finance Maples & Calder n/a
11 Project Finance White & Case Allen & Overy
12 Energy & Natural Resources Latham & Watkins Allen & Overy
13 Insolvency & restructuring Allen & overy Linklaters
14 Structured Finance Allen & overy Clifford Chance

2014
Law



76 March 2015

special awards repOrT
law awards

billion restructuring of Dubai Group; the dual tranche US$2.5 
billion Sukuk issued in April this year by Saudi Electricity 
Company; energy and power bids like the November 2013 
ACWA Power bid for the Second Independent Power Project 
at Rabigh, Saudi Arabia; the first international corporate 
hybrid Sukuk in the world with GEMS’ US$200 million hybrid 
issuance; the first Mubadala real estate investment fund in 
the GCC; and the Ijarah financing for four Bombardier aircraft 
for Ethiopian Airlines. Allen & Overy has also been involved in 
pushing forward the edge of innovation this year, working on 
deals such as the hybrid perpetual SAR1.7 billion (US$453.2 
million) Sukuk issuance for Almarai, the largest consumer food 
producer in the Middle East: which was the first corporate hybrid 
issuance in the MENA region and the first riyal-denominated 
corporate issuance in the world. The firm has advised on 
more international Sukuk issues than any other law firm for 
this period, including every single international issuance from 
Saudi Arabia and every publicly offered Saudi Sukuk issue. 
It has expert energy, real estate, project finance, structured 
finance and infrastructure teams, and operates a global finance 
group from nine countries across Europe, the Middle East and 
Asia. “We believe the breadth, sophistication and volume of 
our work across all of Islamic finance… puts us ahead of our 
competitors,” said Anzal. 

Runner up for the top award went to Norton Rose Fulbright, 
snatching the spot from last years’ Clifford Chance. It was 
a close contest as Norton Rose has had a fantastic year, 
with a lead role in several big ticket deals (including acting 
for Emaar in the US$1.5 billion refinancing of the world’s 
largest shopping mall on a Shariah compliant basis) bringing 
it forward as one of the big boys – especially following its 
merger with US firm Fulbright & Jaworski in June 2013 to 
create a top 10 global legal practice with over 3,800 lawyers 
including a notable presence in the US which has strongly 
boosted its real estate presence. “Over the course of the 
past 12 months, we have seen growth in all our Islamic 
finance teams,” said a spokesperson for the firm. The 
firm is also favored by many new entrants and corporates 
looking to establish themselves in Islamic finance: including 
participation in the Shariah compliant de-merger of UK bank 
Lloyds TSB into two separate entities; and the creation 
of an Islamic operation for BMW Group in the UAE. The 
firm is differentiated by its diversity, geographic reach and 
accessibility to all levels of client.  

Honorable mentions for law firm of the year must also go to 
Clifford Chance, Latham & Watkins and King & Spalding, 
who were all among the most popular contestants for multiple 
categories and have impressed over the past year by their 
dedication and drive to further Islamic finance.

Capital markets

This year IFN decided to split the Banking & Capital Markets 
award into two categories, in which Allen & Overy once emerged 
dominant on the capital markets side. Its team of 22 has led 
some of the key deals over the past 12 months including the 
June 2014 SAR2 billion (US$533.18 million) Bank Saudi Fransi 
Sukuk, the US$750 million Emaar Malls Group Sukuk and the 
October 2013 US$2.5 billion Al Hilal Bank Sukuk program. 

Runner up was Linklaters, edging out Latham & Watkins, with 
transactions including the Dubai Investment Partners Sukuk of 
February 2014, the GEMS MEA Sukuk, the Khazanah Nasional 
exchangeable trust certificates, and the Dana Gas restructuring 
of May 2013 – the only exchangeable bond issued over the last 
12 months. This award was one of the closest fought of the 
contest, with the eventual decision coming down to a choice 
between participation in corporate deals (where Allen & Overy 
shone) and sovereign deals (where Linklaters dominated). In 
the end Allen & Overy edged out through sheer breadth of 
deals, but special notice must be taken of Linklaters’ exceptional 
inroads into Islamic finance this year, led by its head of global 
Islamic finance Neil Miller. Its participation in the landmark UK 
sovereign Sukuk cemented a reputation which we expect to 
see it take a leading role on larger deals in the future.

Honorable mention also goes to Albar & Partners for its strong 
performance in the Malaysian capital markets, and Morgan 
Lewis & Bockius for its strides forward in the sector throughout 
the year. 

Banking 

Unsurprisingly, banking was another of the most fiercely 
contested categories this year, with a number of strong 
contenders. Norton Rose Fulbright wrested the prize from its 
2013 winner Allen & Overy: with its strong team of over 50 
lawyers handling deals of impressive breadth and cross-border 
spread: including the GBP130 million (US$220.63 million) 
ABC Bank facility for South Bank Tower, the largest Shariah 
compliant development taking place in London; the two 
Gatehouse Bank Sukuk of December 2013; the January 2014 
Sukuk Murabahah for Al-Baraka Turk, and the triple-listed IDB 
US$10 billion Sukuk program, the largest ‘AAA’-rated issuance 
in the world. 

Latham & Watkins came runner-up, maintaining its 2013 
position, with honorable mentions going to King & Spalding for 

Unsurprisingly, banking 
was another of the most 

fiercely contested categories this 
year, with a number of strong 
contenders. Norton Rose Fulbright 
wrested the prize from its 2013 
winner Allen & Overy: with its 
strong team of over 50 lawyers 
handling deals of impressive 
breadth and cross-border 
spread
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its diversity of deals, Ahmed & Qazi in Pakistan for its increase 
in activity and Freshfields Bruckhaus Deringer for notable 
growth and innovative deals in the aviation sector. 

Asset Management 

Asset Management saw King & Spalding take the top spot, from 
2013 winners SJ Berwin. King & Spalding have been highly 
active in the investment space this year, led by partner Nabil 
Issa: participating in deals such as the Emirates NBD Capital 
SAR800 million (US$213.27 million) real estate fund  and the 
new Pinebridge Investments Middle East US$200 million fund, 
which have been instrumental in driving forward Islamic asset 
management in the Gulf region. Second place went to Herbert 
Smith Freehills, headed by partner Nadim Khan, as it advised on 
a number of notable deals including the Emirates REIT IPO. 

Takaful and re-Takaful 

The award for best firm for Takaful and reTakaful went to Norton 
Rose Fulbright for the second year in a row, as it demonstrated 
once again its unrivalled expertise in corporate tax and 
insurance. The firm handled the launch of Cobalt Underwriting 
Services in the UK in 2013, the world’s first Shariah compliant 
underwriting service, along with a number of other deals 
including the Absa Insurance Company Takaful indemnity claim 
in South Africa in August 2013. “We are innovators in this sector 
and possess unrivalled technical and commercial knowledge,” 
commented a spokesperson. The firm won the award by a wide 
margin, and no runner up was selected. 

Mergers & Acquisitions 

Another award which saw one firm dominate the field was the 
category of Mergers & Acquisitions, which was swept away by 
Latham & Watkins from last year’s winners Allen & Overy. The 
firm, led by partners Craig Nethercott and Ahmad Anani, has 
built a strong practice in a challenging field and led innovation 
in an industry that has undergone high volatility in recent times. 
Notable transactions the US$15 merger by Mubadala of Dubai 
Aluminium and Emirates Aluminium to create the world’s fifth-
largest aluminium company by production – one of the largest 
M&A deals ever done in the Middle East. 

Honorable mentions however also go to Albar & Partners in 
Malaysia and White & Case in Abu Dhabi for their originality 
and innovation in a field of difficult and complex deals. 

Private Equity 

Private Equity is another challenging category, which this 
year posed a challenge due to the nature of the sector: which 
being broadly Shariah compliant without necessarily requiring 
any specific Islamic conditions means that firms often select 
legal representation based on a wide range of factors – from 
individual relationships to more conventional choices – meaning 
that the field is broad and no one firm stands out. 

Having said that, several of the leading Islamic finance law 
firms have made inroads into this sector, and after careful 
deliberation IFN for 2014 awards the Best Law Firm for Private 
Equity to Freshfields, Bruckhaus & Deringer for its work with 
some of the leading GCC private equity firms. In second place 

is Norton Rose Fulbright, while Allen & Gledhill also receives an 
honorable mention. 

Real Estate 

Real Estate & Property is always one of the most popular 
categories, and this year was no exception. From last year’s 
winners Allen & Gledhill, this year Herbert Smith Freehills took 
the top spot due to its exceptional geographical remit with work 
across Europe in interesting new locations and projects, as well 
as deals in the Middle East including advising Al Salam Bank – 
Bahrain on a number of property financings. 

Foot Anstey of the UK took second place, led by partner Imam 
Qazi, but although the contest was very close the firm was 
pipped at the post due to Herbert Smith’s free hill’s geographical 
diversity: with the majority of Foot Anstey’s impressive portfolio 
located in the UK. Honorable mentions in this category also 
go to Norton Rose Fulbright, Allen & Overy and Baspinar & 
Partners, who all put in an exceptional performance over the 
last 12 months in their respective regions. 

Trade Finance 

Trade Finance is a new category introduced this year to 
recognize a growing field in Islamic finance that is increasing 
in importance as the industry develops. IFN is delighted to 
announce that the inaugural award goes to DLA Piper Middle 
East, led by partner Paul McViety, based on its strong presence 
in the field: with deals over the past 12 months including 
advising Anham FZCO on a US$42 million Trade Murabahah 
facility from QInvest; and Emirates Islamic on a US$25 million 
Murabahah facility for ABV Rock Group Company. Runner 
up in this new category was Latham & Watkins, whose work 
with Etihad Etisalat Company should be recognized, while 
honorable mention also goes to Albar & Partners in Malaysia 
led by managing partner Syed Zaid Albar.

Offshore Finance 

Continuing the international focus, the award for Best Law Firm 
for Offshore Finance this year went once again to Maples & 
Calder, the first offshore law firm to open an office in the Middle 
East, for the third year running. The firm has demonstrated 
its dominance in the field beyond debate: with participation in 
almost every major offshore deal over the last 12 months.

Project Finance 

Project Finance, in comparison, is one of the most strongly 

Trade Finance is a new 
category introduced this 

year to recognize a growing 
field in Islamic finance that is 
increasing in importance as 
the industry develops
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contested categories in the awards. This year the crown was 
taken by White & Case, away from last year’s winners Latham 
& Watkins, based on deal size and diversity: with stand-out 
transactions including the Gulf Marine Services US$140 million 
financing in February 2014 and the EMAL Smelter Project 
US$10 billion Phase II expansion of July 2013. 

Second place goes to Allen & Overy for its active and diverse 
participation in the field including with the winning bid by 
ACWA Power for the second independent power project at 
Rabigh, Saudi Arabia in November 2013. Honorable mention 
also goes to Albar & Partners of Malaysia which was a very 
strong contender due to its work with Malakoff Power and 
SapuraKencana Petroleum. 

Energy & Natural Resources 

In a related category, the highly popular Energy & Natural 
Resources Award for 2014 goes to Latham & Watkins (from 
2013 winner Vinson & Elkins). The firm has seen an impressive 
year with an exceptional array of deals across the Middle East 
region: including work with The Public Investment Fund in Saudi 
Arabia for the IPC Plant Project; the US$31 million facility for 
Microsol International; the US$662 million refinancing for Maran 
Nakilat’s fleet of LNG carriers in Qatar; the representation of 
Qatar Petroleum in Mesaieed Petrochemical’s IPO and the 
restructuring of the Dana Gas Sukuk. 

]Second place goes to Allen & Overy for a year which has seen 
participation in some landmark deals and sizeable transactions 
including the ACWA Power deal and the Saudi Elastomers 
US$3.2 billion expansion of its Kenya petrochemical plant. A 
close runner-up was Norton Rose Fulbright for second place, 
but the firm was edged out by the wider geographical spread of 
Allen & Overy’s activities. 

Insolvency & Restructuring 

Allen & Overy continued its winning streak with the award for 
Insolvency & Restructuring, which it took for the second year in 
a row – with second place going to Linklaters for its work with 
Dubai Group and the International Diol Company. Honorable 
mention in this field also goes to K&L Gates for its work with 
Arcapita, as well as Freshfields Bruckhaus Deringer for its 
advice to The Investment Dar on its settlement-in-kind offer of 
around US$1.2 billion of existing debt in November 2013. 

Structured Finance 

Finally, and in one of the most hotly contested categories of the 
year, we come to the award for Best Law Firm for Structured 
Finance: which this year saw some of the highest numbers of 
submissions and was extremely fiercely fought. The award 
eventually went to Allen & Overy, our overall winner: based on 
a focus towards breaking boundaries and driving innovation in 
the field. 

The firm has put in sterling participation over the last 12 months 
with landmark projects such as the development of the Saudi 
Arabian Monetary Authority’s Shariah compliant derivatives 
documentation; as well as working on developing Shariah 

compliant repo transactions and utilizing equity derivatives 
technology to create portfolio options. 

Despite the strong competition, Allen & Overy remains 
the global leader in the structured finance field: advising  
a wide number of firms across the spectrum of the sector 
from Shariah compliant FX to derivatives, profIt rate swaps, 
structured products, margin financings and structured 
deposits. It consistently pushes the limits of what can be 
achieved and seeks new methods to deliver client demands: 
making it the clear winner in a challenging and complex 
category. 

Second place in this sector goes to Clifford Chance, based 
in its work with JPMorgan on its US$40 million collateralized 
Islamic total return swap with Sukuk as the underlying asset. 
Led by partner Habib Motani, the total return swap incorporated 
both profit rate and credit default swap features and settlement 
mechanics as well as Wa’ad and Murabahah structures, 
and was an exceptional example of complex cross-sectoral 
communication. 

Honorable mentions also go to Herbert Smith Freehills, Norton 
Rose Fulbright and Latham & Watkins, who were all close 
contenders in the race.

Congratulations

IFN would like to extend its warmest congratulations to the 
winners, and indeed to all the firms who were nominated this 
year. The continued growth and popularity of these awards 
are testament to the rising power and prestige of the Islamic 
finance industry, and we are proud to be able to recognize 
the vital and valuable work that the legal sector provides to 
promote the industry’s onward progression.

The awards will be presented at the annual IFN Awards 
Ceremonies held in Dubai and Kuala Lumpur in March 2015, 
and we look forward to seeing you there. www.IslamicFinanceConsulting.com

www.IslamicFinanceEvents.com

www.IslamicFinanceNews.com

www.IslamicFinanceTraining.com

www.MIFforum.com

www.MIFmonthly.com

www.MIFtraining.com

www.REDmoneyBooks.com

consulting  

The continued growth and 
popularity of these awards 

are testament to the rising power 
and prestige of the Islamic finance 
industry, and we are proud to 
recognize the vital and valuable 
work that the legal sector provides 
in promoting the industry’s 
onward progression
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IFN Awards 2014 
Winner List

CoMPANy CAtEGoRy dEAL NAME AWARd tyPE
Absa Islamic Bank Best Islamic Bank in South Africa Best Islamic Banks Poll
Abu dhabi Islamic Bank Best Islamic Bank for Treasury Management Best Islamic Banks Poll
Abu dhabi Islamic Bank Best Islamic Bank in UAE Best Islamic Banks Poll
Abu dhabi Islamic Bank Overall Best Islamic Bank Best Islamic Banks Poll
Abu dhabi Islamic Bank Perpetual Deal of the Year Al Hilal Bank US$500 million 

Shariah compliant Additional Tier 
1 Capital Certificates

Deals of the Year

Abu dhabi Islamic Bank Qatar Deal of the Year Ezdan US$500 million Islamic 
International Syndicated Ijarah

Deals of the Year

Abu dhabi Islamic Bank Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Abu dhabi Islamic Bank UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Abu dhabi Islamic Bank Corporate Finance Deal of the Year Barclays Bank disposal of its retail 
and business banking products to 

Abu Dhabi Islamic Bank

Deals of the Year

Abu dhabi Islamic Bank 
(Egypt)

Best Islamic Bank in Egypt Best Islamic Banks Poll

Abu dhabi Islamic Bank 
(Egypt) 

Infrastructure & Project Finance Deal of the 
Year

Al Sharkiya Sugar Manufacturing 
Company  Multi-layer financing

Deals of the Year

Accounting & Auditing 
organization for Islamic 
Financial Institutions 
(AAoIFI)

Most Outstanding Standard Setting Body Service Providers Poll

Adnan Sundra & Low Malaysia Deal of the Year Midciti RM1.555 billion Sukuk 
Murabahah

Deals of the Year

Adnan Sundra & Low Real Estate Deal of the Year Midciti RM1.555 billion Sukuk 
Murabahah

Deals of the Year

Adnan Sundra & Low Hybrid Deal of the Year Cahaya Capital US$500 million 
Exchangeable Sukuk

Deals of the Year

Adnan Sundra & Low Turkey Deal of the Year TF Varlik Kiralama RM800 million 
Murabahah Sukuk

Deals of the Year

Ahli United Bank Qatar Deal of the Year Ezdan US$500 million Islamic 
International Syndicated Ijarah

Deals of the Year

Al Baraka Bank Sudan Best Islamic Bank in Sudan Best Islamic Banks Poll
Al Baraka Islamic Bank Best Islamic Bank in Bahrain Best Islamic Banks Poll
Al Baraka Lebanon Best Islamic Bank in Lebanon Best Islamic Banks Poll
Al hilal Bank Perpetual Deal of the Year Al Hilal Bank US$500 million 

Shariah compliant Additional Tier 
1 Capital Certificates

Deals of the Year
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Al hilal Bank Perpetual Deal of the Year Al Hilal Bank US$500 million 

Shariah compliant Additional Tier 
1 Capital Certificates

Deals of the Year

Al hilal Bank Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Al hilal Bank Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Al hilal Bank UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Al hilal Bank UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Al hilal Bank Commodity Murabahah Deal of the Year DSI Sukuk US$120 million Senior 
Unsecured 5-year Certificates 

Deals of the Year

Al Meezan Investment 
Management

Best Regional Fund Performance Islamic Investor Awards 

Al Rayan Investment Best Islamic Asset management Company 
in the Middle East

Islamic Investor Awards 

Al Rayan Investment Perpetual Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Al Rayan Investment Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Al Rayan Investment UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Al Sharkiya Sugar 
Manufacturing Company - Al 
Nouran Group

Infrastructure & Project Finance Deal of the 
Year

Al Sharkiya Sugar Manufacturing 
Company Multi-layer financing

Deals of the Year

Al tamimi & Co Corporate Finance Deal of the Year Barclays Bank disposal of its retail 
and business banking products to 

Abu Dhabi Islamic Bank

Deals of the Year

Allen & overy Best Law Firm in Capital Markets Law Awards
Allen & overy Best Law Firm in Insolvency & Restructuring Law Awards
Allen & overy Best Law Firm in Structured Finance Law Awards
Allen & overy Indonesia Deal of the Year Republic of Indonesia US$1.5 

billion 144A Sukuk
Deals of the Year

Allen & overy Law Firm of the Year Law Awards
Allen & overy Emerging Asia Deal of the Year Hong Kong US$1 billion Sukuk 

Ijarah
Deals of the Year

Allen & overy Ijarah Deal of the Year DIFC Sukuk US$700 million 
Musharakah Fixed Rate Trust 

Certificates

Deals of the Year

Allen & overy Luxembourg Deal of the Year The Grand Duchy of Luxembourg 
€200 million Trust Certificates

Deals of the Year

Allen & overy Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijarah

Deals of the Year
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Allen & overy Restructuring Deal of the Year Amlak Finance US$2.7 billion 

restructuring
Deals of the Year

Allen & overy Saudi Arabia Deal of the Year STC SAR 2 billion Floating Rate 
Senior Unsecured Sukuk

Deals of the Year

Allen & overy Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year
Allen & overy Perpetual Deal of the Year Al Hilal Bank US$500 million 

Shariah compliant Additional Tier 
1 Capital Certificates

Deals of the Year

Allen & overy Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Allen & overy Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

Allen & overy UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Allen & overy Hybrid Deal of the Year Cahaya Capital US$500 million 
Exchangeable Sukuk

Deals of the Year

Amana Bank Best Islamic Bank in Sri Lanka Best Islamic Banks Poll
Amanah Leasing Best Islamic Leasing Provider Best Islamic Banks Poll
Amanie Advisors Best Shariah Advisory Firm Service Providers Poll
AmInvestment Bank Malaysia Deal of the Year Midciti RM1.555 billion Sukuk 

Murabahah
Deals of the Year

AmInvestment Bank Real Estate Deal of the Year Midciti RM1.555 billion Sukuk 
Murabahah

Deals of the Year

AmInvestment Management Best Islamic Investment Strategist of the 
Year

Islamic Investor Awards 

Amlak Finance Restructuring Deal of the Year Amlak Finance US$2.7 billion 
restructuring

Deals of the Year

Arab Petroleum Investments 
Corporation (APICoRP)

Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

Arabesque Asset 
Management

Most Innovative Asset Management 
Company

Islamic Investor Awards 

Asiya Investments Best Thematic Fund Performance Islamic Investor Awards 
Azimut Best Sector Fund Performance Islamic Investor Awards 
AZP Legal Consultants Indonesia Deal of the Year Republic of Indonesia US$1.5 

billion 144A Sukuk
Deals of the Year

Bank Al Jazira (Jeddah) Best Islamic Bank in Iran Best Islamic Banks Poll
Bank Audi Egypt Infrastructure & Project Finance Deal of the 

Year
Al Sharkiya Sugar Manufacturing 
Company  Multi-layer financing

Deals of the Year

Bank Islam Brunei 
darussalam

Best Islamic Bank in Brunei Best Islamic Banks Poll

Bank Islam Brunei 
darussalam

Qatar Deal of the Year Ezdan US$500 million Islamic 
International Syndicated Ijarah

Deals of the Year

Bank Muamalat Indonesia Best Islamic Bank in Indonesia Best Islamic Banks Poll
Bank Muamalat Indonesia Best Islamic Retail Bank Best Islamic Banks Poll
Bank Muscat Best Islamic Bank in Oman Best Islamic Banks Poll
Bank of London & the 
Middle East

Best Islamic Bank in the UK Best Islamic Banks Poll

Bank of London & the Middle 
East

Best Islamic Asset Management Company 
in Europe

Islamic Investor Awards 
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Bank of tokyo Mitsubishi 
UFJ

Best Islamic Bank in Japan Best Islamic Banks Poll

Bank of tokyo-Mitsubishi 
UFJ (Malaysia) 

Cross Border Deal of the Year ICD US$100 million Commodity 
Murabahah

Deals of the Year

Banque Internationale à 
Luxembourg

Luxembourg Deal of the Year The Grand Duchy of Luxembourg 
EUR200 million Trust Certificates

Deals of the Year

Banque Misr Infrastructure & Project Finance Deal of the 
Year

Al Sharkiya Sugar Manufacturing 
Company  Multi-layer financing

Deals of the Year

Banque Saudi Fransi Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

Barclays Bank plc Corporate Finance Deal of the Year Barclays Bank plc disposal of 
its retail and business banking 
products to Abu Dhabi Islamic 

Bank

Deals of the Year

Barwa Bank Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Barwa Bank Sovereign Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Barwa Bank Sukuk Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Barwa Bank UK Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Barwa Bank Qatar Deal of the Year Ezdan US$500 million Islamic 
International Syndicated Ijarah

Deals of the Year

Barwa Bank Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year
BNP Paribas Luxembourg Deal of the Year The Grand Duchy of Luxembourg 

EUR200 million Trust Certificates
Deals of the Year

BNP Paribas Malaysia Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

BNP Paribas Malaysia Trade Finance Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

CIMB Investment Bank Emerging Asia Deal of the Year Hong Kong US$1 billion Sukuk 
Ijarah

Deals of the Year

CIMB Investment Bank Indonesia Deal of the Year Republic of Indonesia US$1.5 
billion 144A Sukuk

Deals of the Year

CIMB Investment Bank Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year
CIMB Investment Bank Trade Finance Deal of the Year EXIM US$300 million Sukuk 

Wakalah
Deals of the Year

CIMB Investment Bank Hybrid Deal of the Year Cahaya Capital US$500 million 
Exchangeable Sukuk

Deals of the Year

CIMB Investment Bank Malaysia Deal of the Year Midciti RM1.555 billion Sukuk 
Murabahah

Deals of the Year

CIMB Investment Bank Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

CIMB Investment Bank Real Estate Deal of the Year Midciti RM1.555 billion Sukuk 
Murabahah

Deals of the Year

CIMB Investment Bank Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

CIMB Investment Bank Sovereign Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

CIMB Investment Bank Sukuk Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year
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CIMB Investment Bank UK Deal of the Year HM Treasury UK GBP200 million 

Sovereign Sukuk 
Deals of the Year

CIMB Islamic Bank Best Islamic Bank in Malaysia Best Islamic Banks Poll
CIMB Islamic trustee Best Islamic Trustee/Custodian Best Islamic Banks Poll
CIMB-Principal Islamic Asset 
Management

Best Fund Distributor Islamic Investor Awards 

Citigroup Africa Deal of the Year Republic of Senegal CFA100 
billion Sukuk

Deals of the Year

Citigroup Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijarah

Deals of the Year

Citigroup Perpetual Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Citigroup Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Citigroup UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Clifford Chance Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Clifford Chance Saudi Arabia Deal of the Year STC SAR2 billion Floating Rate 
Senior Unsecured Sukuk

Deals of the Year

Clifford Chance Trade Finance Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Clifford Chance Africa Deal of the Year Republic of Senegal CFA100 
billion Sukuk

Deals of the Year

Clifford Chance Mudarabah Deal of the Year EMPOWER US$127.8 million 
Mudarabah Facility

Deals of the Year

Clifford Chance Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Clifford Chance Infrastructure & Project Finance Deal of the 
Year

Al Sharkiya Sugar Manufacturing 
Company  Multi-layer financing

Deals of the Year

Clifford Chance Restructuring Deal of the Year Amlak Finance US$2.7 billion 
restructuring

Deals of the Year

Clifford Chance Sovereign Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Clifford Chance Sukuk Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Clifford Chance UK Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

dar Al Sharia (dIB) Best Islamic Consultancy Firm Service Providers Poll
dar Al Sharia (dIB) Mudarabah Deal of the Year EMPOWER US$127.8 million 

Mudarabah Facility
Deals of the Year

dar Al Sharia (dIB) Ijarah Deal of the Year DIFC Sukuk US$700 million 
Musharakah Fixed Rate Trust 

Certificates

Deals of the Year

dar Al Sharia (dIB) Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijarah

Deals of the Year

dar Al Sharia (dIB) Indonesia Deal of the Year Republic of Indonesia US$1.5 
billion 144A Sukuk

Deals of the Year

ddCAP Best Interbroker for Islamic Transactions Service Providers Poll
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dentons Cross Border Deal of the Year ICD US$100 million Commodity 

Murabahah
Deals of the Year

dentons Qatar Deal of the Year Ezdan US$500 million Islamic 
International Syndicated Ijarah

Deals of the Year

deutsche Bank Equity Deal of the Year Mesaieed Petrochemical Holding 
IPO

Deals of the Year

deutsche Bank Hybrid Deal of the Year Cahaya Capital US$500 million 
Exchangeable Sukuk

Deals of the Year

deutsche Bank Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijarah

Deals of the Year

dIFC Investments Ijarah Deal of the Year DIFC Sukuk US$700 million 
Musharakah Fixed Rate Trust 

Certificates

Deals of the Year

dLA Piper Best Law Firm in Trade Finance Law Awards
drake & Scull International Commodity Murabahah Deal of the Year DSI Sukuk US$120 million Senior 

Unsecured 5-year Certificates 
Deals of the Year

dubai Bank (Kenya) Best Islamic Bank in Kenya Best Islamic Banks Poll
dubai Islamic Bank Mudarabah Deal of the Year EMPOWER US$127.8 million 

Mudarabah Facility
Deals of the Year

dubai Islamic Bank Ijarah Deal of the Year DIFC Sukuk Limited US$700 
million Musharakah Fixed Rate 

Trust Certificates

Deals of the Year

dubai Islamic Bank Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijarah

Deals of the Year

Emirates Central Cooling 
Systems Corporation 
(EMPoWER)

Mudarabah Deal of the Year EMPOWER US$127.8 million 
Mudarabah Facility

Deals of the Year

Emirates NBd Capital Perpetual Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Emirates NBd Capital Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Emirates NBd Capital UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Emirates NBd Capital Ijarah Deal of the Year DIFC Sukuk US$700 million 
Musharakah Fixed Rate Trust 

Certificates

Deals of the Year

Emirates NBd Capital Commodity Murabahah Deal of the Year DSI Sukuk US$120 million Senior 
Unsecured 5-year Certificates 

Deals of the Year

Emirates NBd Capital Indonesia Deal of the Year Republic of Indonesia US$1.5 
billion 144A Sukuk

Deals of the Year

Employee Provident Fund 
(EPF) Malaysia

Best Institutional Solutions Provider of the 
Year

Islamic Investor Awards 

Etiqa takaful Best Takaful Provider Service Providers Poll
Export-Import Bank of 
Malaysia 

Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Export-Import Bank of 
Malaysia 

Trade Finance Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year
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Ezdan holdings Qatar Deal of the Year Ezdan US$500 million Islamic 

International Syndicated Ijarah
Deals of the Year

Fawaz Abdulaziz Al hokair 
& Co

Structured Finance Deal of the Year Fawaz Abdulaziz Al Hokair & 
Co US$190 million Murabahah 

Financing 

Deals of the Year

FdKA Africa Deal of the Year Republic of Senegal CFA100 
billion Sukuk

Deals of the Year

First Gulf Bank Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

Franklin templeton 
Investments

Best Overall Islamic Asset Management 
Company

Islamic Investor Awards 

Franklin templeton 
Investments

Best Islamic Asset Management Company 
in Asia

Islamic Investor Awards 

Freshfields, Bruckhaus & 
deringer

Best Law Firm in Private Equity Law Awards

helmy hamzah & Partners (a 
member of Baker & Mckenzie 
International)

Infrastructure & Project Finance Deal of the 
Year

Al Sharkiya Sugar Manufacturing 
Company Multi-layer financing

Deals of the Year

helmy hamzah & Partners (a 
member of Baker & Mckenzie 
International)

Qatar Deal of the Year Ezdan US$500 million Islamic 
International Syndicated Ijarah

Deals of the Year

herbert Smith Freehills Best Law Firm in Real Estate Law Awards
hM treasury UK Deal of the Year HM Treasury UK GBP200 million 

Sovereign Sukuk 
Deals of the Year

hM treasury UK Sovereign Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

hM treasury UK Sukuk Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

hM treasury UK UK Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

hogan Lovells Africa Deal of the Year Republic of Senegal CFA100 
billion Sukuk

Deals of the Year

hong Kong Sukuk 2014 
Limited

Emerging Asia Deal of the Year Hong Kong US$1 billion Sukuk 
Ijarah

Deals of the Year

hSBC Luxembourg Deal of the Year The Grand Duchy of Luxembourg 
EUR200 million Trust Certificates

Deals of the Year

hSBC Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

hSBC Emerging Asia Deal of the Year Hong Kong US$1 billion Sukuk 
Ijarah

Deals of the Year

hSBC Indonesia Deal of the Year Republic of Indonesia US$1.5 
billion 144A Sukuk

Deals of the Year

hSBC Perpetual Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

hSBC Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

hSBC Sovereign Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

hSBC Sukuk Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

IFN Awards 2014
Winner List
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hSBC UAE Deal of the Year Al Hilal Bank US$500 million 

Shariah compliant Additional Tier 
1 Capital Certificates

Deals of the Year

hSBC UK Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

hSBC Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

hSBC Amanah Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

hSBC Amanah Trade Finance Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

hSBC Amanah Turkey Deal of the Year TF Varlik Kiralama RM800 million 
Murabahah Sukuk

Deals of the Year

Indonesia Financial Services 
Authority / otoritas Jasa 
Keuangan (oJK)

Best Regulator in Promoting Islamic Finance Best Islamic Banks Poll

INoKS Capital Most Innovative Deal of the Year OPES Holding EUR7.5 million 
Debt-Equity Conversion 

Deals of the Year

International Finance Facility 
for Immunisation Company 
(IFFIm)

Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year

International Shariah 
Research Academy for 
Islamic Finance (ISRA)

Best Islamic Research Firm Service Providers Poll

Islami Bank Bangladesh Best Islamic Bank in Bangladesh Best Islamic Banks Poll
Islamic Bank of Asia Best Islamic Bank in Singapore Best Islamic Banks Poll
Islamic Bank of Asia Best Private Equity House Best Islamic Banks Poll
Islamic Bank of thailand Best Islamic Bank in Thailand Best Islamic Banks Poll
Islamic Bank of yemen Best Islamic Bank in Yemen Best Islamic Banks Poll
J.P. Morgan Saudi Arabia Deal of the Year STC SAR 2 billion Floating Rate 

Senior Unsecured Sukuk
Deals of the Year

Jordan Islamic Bank Best Islamic Bank in Jordan Best Islamic Banks Poll
Kabraji & talibuddin Pakistan Deal of the Year Islamic Republic of Pakistan US$1 

billion Sukuk Ijara
Deals of the Year

Khan & Associates Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijara

Deals of the Year

Khazanah Nasional Hybrid Deal of the Year Cahaya Capital US$500 million 
Exchangeable Sukuk

Deals of the Year

King & Spalding Commodity Murabahah Deal of the Year DSI Sukuk Limited US$120 
million Senior Unsecured 5-year 

Certificates 

Deals of the Year

King & Spalding Structured Finance Deal of the Year Fawaz Abdulaziz Al Hokair & 
Co US$190 million Murabahah 

Financing 

Deals of the Year

King & Spalding Best Law Firm in Asset Management Law Awards
KLCC REIt Malaysia Deal of the Year Midciti RM1.555 billion Sukuk 

Murabahah
Deals of the Year

KLCC REIt Real Estate Deal of the Year Midciti RM1.555 billion Sukuk 
Murabahah

Deals of the Year

Kuwait Finance house Best Islamic Bank in Kuwait Best Islamic Banks Poll
Lalpir Power Musharakah Deal of the Year Lalpir Power PKR2 billion Short‐

term CP Sukuk
Deals of the Year

IFN Awards 2014
Winner List
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Lariba Best Islamic Bank in US Best Islamic Banks Poll
Latham & Watkins Best Law Firm in Energy & Natural 

Resources
Law Awards

Latham & Watkins Best Law Firm in Mergers & Acquisitions Law Awards
Latham & Watkins Corporate Finance Deal of the Year Barclays Bank disposal of its retail 

and business banking products to 
Abu Dhabi Islamic Bank

Deals of the Year

Latham & Watkins Equity Deal of the Year Mesaieed Petrochemical Holding 
IPO

Deals of the Year

Latham & Watkins Structured Finance Deal of the Year Fawaz Abdulaziz Al Hokair & 
Co US$190 million Murabahah 

Financing 

Deals of the Year

Latham & Watkins Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

Law offices of Mohammed 
Al Ammar in affiliation with 
King & Spalding

Structured Finance Deal of the Year Fawaz Abdulaziz Al Hokair & 
Co US$190 million Murabahah 

Financing 

Deals of the Year

Law offices of Salman Al 
Sudairi in association with 
Latham & Watkins 

Structured Finance Deal of the Year Fawaz Abdulaziz Al Hokair & 
Co US$190 million Murabahah 

Financing 

Deals of the Year

Linklaters Hybrid Deal of the Year Cahaya Capital US$500 million 
Exchangeable Sukuk

Deals of the Year

Linklaters Ijarah Deal of the Year DIFC Sukuk US$700 million 
Musharakah Fixed Rate Trust 

Certificates

Deals of the Year

Linklaters Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Linklaters Trade Finance Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Linklaters Corporate Finance Deal of the Year Barclays Bank disposal of its retail 
and business banking products to 

Abu Dhabi Islamic Bank

Deals of the Year

Linklaters Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Linklaters Luxembourg Deal of the Year The Grand Duchy of Luxembourg 
EUR200 million Trust Certificates

Deals of the Year

Linklaters Perpetual Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Linklaters Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Linklaters Sovereign Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Linklaters Sukuk Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Linklaters UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

IFN Awards 2014
Winner List
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Linklaters UK Deal of the Year HM Treasury UK GBP200 million 

Sovereign Sukuk 
Deals of the Year

Luxembourg Best Funds Domicile Islamic Investor Awards 
Maples & Calder Best Law Firm in Offshore Finance Law Awards
Maples & Calder Commodity Murabahah Deal of the Year DSI Sukuk US$120 million Senior 

Unsecured 5-year Certificates 
Deals of the Year

Maples & Calder Ijarah Deal of the Year DIFC Sukuk US$700 million 
Musharakah Fixed Rate Trust 

Certificates

Deals of the Year

Maples & Calder Perpetual Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Maples & Calder Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

Maples & Calder Restructuring Deal of the Year Amlak Finance US$2.7 billion 
restructuring

Deals of the Year

Maples & Calder Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year
Maples & Calder UAE Deal of the Year Al Hilal Bank US$500 million 

Shariah compliant Additional Tier 
1 Capital Certificates

Deals of the Year

Mashreq Commodity Murabahah Deal of the Year DSI Sukuk US$120 million Senior 
Unsecured 5-year Certificates 

Deals of the Year

Mashreq Al-Islami Qatar Deal of the Year Ezdan US$500 million Islamic 
International Syndicated Ijarah

Deals of the Year

Matouk Bassiouny Legal 
Consultants

Infrastructure & Project Finance Deal of the 
Year

Al Sharkiya Sugar Manufacturing 
Company Multi-layer financing

Deals of the Year

Maybank Investment Bank Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Maybank Investment Bank Trade Finance Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Maybank Investment Bank Malaysia Deal of the Year Midciti RM1.555 billion Sukuk 
Murabahah

Deals of the Year

Maybank Investment Bank Real Estate Deal of the Year Midciti RM1.555 billion Sukuk 
Murabahah

Deals of the Year

Maybank Islamic Most Innovative Islamic Bank Best Islamic Banks Poll
Meezan Bank Best Islamic Bank in Pakistan Best Islamic Banks Poll
Meezan Bank Musharakah Deal of the Year Lalpir Power PKR2 billion Short‐

term CP Sukuk
Deals of the Year

Mesaieed Petrochemical 
holding Company

Equity Deal of the Year Mesaieed Petrochemical Holding 
IPO

Deals of the Year

Mohsin tayebaly and Co Musharakah Deal of the Year Lalpir Power PKR2 billion Short‐
term CP Sukuk

Deals of the Year

Muslim Community Co-
operative Australia

Best Islamic Bank in Australia Best Islamic Banks Poll

National Bank of Abu dhabi Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

National Bank of Abu dhabi Emerging Asia Deal of the Year Hong Kong US$1 billion Sukuk 
Ijarah

Deals of the Year

IFN Awards 2014
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National Bank of Abu dhabi Perpetual Deal of the Year Al Hilal Bank US$500 million 

Shariah compliant Additional Tier 
1 Capital Certificates

Deals of the Year

National Bank of Abu dhabi Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

National Bank of Abu dhabi Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year
National Bank of Abu dhabi Sovereign Deal of the Year HM Treasury UK GBP200 million 

Sovereign Sukuk 
Deals of the Year

National Bank of Abu dhabi Sukuk Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

National Bank of Abu dhabi Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

National Bank of Abu dhabi UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 

1 Capital Certificates

Deals of the Year

National Bank of Abu dhabi UK Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

National Commercial Bank Best Islamic Bank in Saudi Arabia Best Islamic Banks Poll
National Commercial Bank Syndicated Deal of the Year APICORP Syndicated Murabahah 

Financing
Deals of the Year

National Commercial Bank 
Capital

Saudi Arabia Deal of the Year STC SAR2 billion Floating Rate 
Senior Unsecured Sukuk

Deals of the Year

National Commercial Bank 
Capital

Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year

Noor Bank Ijarah Deal of the Year DIFC Sukuk Limited US$700 
million Musharakah Fixed Rate 

Trust Certificates

Deals of the Year

Noor Bank Commodity Murabahah Deal of the Year DSI Sukuk Limited US$120 
million Senior Unsecured 5-year 

Certificates 

Deals of the Year

Norton Rose Fulbright Best Law Firm in Banking Law Awards
Norton Rose Fulbright Best Law Firm in Takaful & re-Takaful Law Awards
Norton Rose Fulbright Emerging Asia Deal of the Year Hong Kong US$1 billion Sukuk 

Ijarah
Deals of the Year

Norton Rose Fulbright Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijarah

Deals of the Year

oasis Crescent Capital Best Islamic Asset Management Company 
in Africa

Islamic Investor Awards 

oPES holding SA Most Innovative Deal of the Year OPES Holding EUR7.5 million 
Debt-Equity Conversion 

Deals of the Year

Paksoy Law Turkey Deal of the Year TF Varlik Kiralama RM800 million 
Murabahah Sukuk

Deals of the Year

Palestine Islamic Bank Best Islamic Bank in Palestine Best Islamic Banks Poll
Path Solutions Best Islamic Technology Provider Service Providers Poll
Perusahaan Penerbit SBSN 
Indonesia III

Indonesia Deal of the Year Republic of Indonesia US$1.5 
billion 144A Sukuk

Deals of the Year

Pinsent Masons Mudarabah Deal of the Year EMPOWER US$127.8 million 
Mudarabah Facility

Deals of the Year

Public Mutual Best Investor Relations by an Asset 
Management Company

Islamic Investor Awards 
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Qatar First Bank Qatar Deal of the Year Ezdan US$500 million Islamic 

International Syndicated Ijarah
Deals of the Year

Qatar Islamic Bank Best Islamic Bank in Qatar Best Islamic Banks Poll
Qlnvest Luxembourg Deal of the Year The Grand Duchy of Luxembourg 

EUR200 million Trust Certificates
Deals of the Year

QNB Capital Equity Deal of the Year Mesaieed Petrochemical Holding 
IPO

Deals of the Year

Republic of Senegal Africa Deal of the Year Republic of Senegal CFA100 
billion Sukuk

Deals of the Year

Riyad Bank Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

S&P dow Jones Indices Best Islamic Index Provider Service Providers Poll
Samba Financial Group Syndicated Deal of the Year APICORP Syndicated Murabahah 

Financing
Deals of the Year

Saturna Capital Best Islamic Asset Management Company in 
the Americas

Islamic Investor Awards 

Saudi telecom Company Saudi Arabia Deal of the Year STC SAR2 billion Floating Rate 
Senior Unsecured Sukuk

Deals of the Year

Sharjah Islamic Bank Perpetual Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 1 

Capital Certificates

Deals of the Year

Sharjah Islamic Bank Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 1 

Capital Certificates

Deals of the Year

Sharjah Islamic Bank UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 1 

Capital Certificates

Deals of the Year

Sidra Capital Most Innovative Deal of the Year OPES Holding EUR7.5 million 
Debt-Equity Conversion 

Deals of the Year

Simmons & Simmons Commodity Murabahah Deal of the Year DSI Sukuk US$120 million Senior 
Unsecured 5-year Certificates 

Deals of the Year

Slaughter & May Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year
Societe Generale Structured Finance Deal of the Year Fawaz Abdulaziz Al Hokair & 

Co US$190 million Murabahah 
Financing 

Deals of the Year

Standard & Poor’s Best Islamic Rating Agency Service Providers Poll
Standard Chartered Saadiq Ijarah Deal of the Year DIFC Sukuk US$700 million 

Musharakah Fixed Rate Trust 
Certificates

Deals of the Year

Standard Chartered Saadiq Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year
Standard Chartered Saadiq Deal of the Year HM Treasury UK GBP200 million 

Sovereign Sukuk 
Deals of the Year

Standard Chartered Saadiq Emerging Asia Deal of the Year Hong Kong US$1 billion Sukuk 
Ijarah

Deals of the Year

Standard Chartered Saadiq Hybrid Deal of the Year Cahaya Capital US$500 million 
Exchangeable Sukuk

Deals of the Year

Standard Chartered Saadiq Indonesia Deal of the Year Republic of Indonesia US$1.5 
billion 144A Sukuk

Deals of the Year

Standard Chartered Saadiq Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijarah

Deals of the Year

Standard Chartered Saadiq Perpetual Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 1 

Capital Certificates

Deals of the Year
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Standard Chartered Saadiq Regulatory Capital Deal of the Year Al Hilal Bank US$500 million 

Shariah compliant Additional Tier 1 
Capital Certificates

Deals of the Year

Standard Chartered Saadiq Saudi Arabia Deal of the Year STC SAR2 billion Floating Rate 
Senior Unsecured Sukuk

Deals of the Year

Standard Chartered Saadiq Sovereign Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Standard Chartered Saadiq Sukuk Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Standard Chartered Saadiq UAE Deal of the Year Al Hilal Bank US$500 million 
Shariah compliant Additional Tier 1 

Capital Certificates

Deals of the Year

Standard Chartered Saadiq UK Deal of the Year HM Treasury UK GBP200 million 
Sovereign Sukuk 

Deals of the Year

Standard Chartered Saadiq Best Islamic Private Bank Best Islamic Banks Poll
Standard Chartered Saadiq Turkey Deal of the Year TF Varlik Kiralama RM800 million 

Murabahah Sukuk
Deals of the Year

Swiss Re Retakaful Best Re-Takaful Provider Service Providers Poll
Syrian International Islamic 
Bank

Best Islamic Bank in Syria Best Islamic Banks Poll

thamrin & Rachman Law 
Firm

Indonesia Deal of the Year Republic of Indonesia US$1.5 
billion 144A Sukuk

Deals of the Year

the Grand duchy of 
Luxembourg

Luxembourg Deal of the Year The Grand Duchy of Luxembourg 
EUR200 million Trust Certificates

Deals of the Year

the Islamic Corporation 
for the development of the 
Private Sector (ICd)

Africa Deal of the Year Republic of Senegal CFA100 
billion Sukuk

Deals of the Year

the Islamic Corporation 
for the development of the 
Private Sector (ICd)

Cross Border Deal of the Year ICD US$100 million Commodity 
Murabahah

Deals of the Year

the Saudi British Bank Syndicated Deal of the Year APICORP Syndicated Murabahah 
Financing

Deals of the Year

the Second Pakistan 
International Sukuk Company

Pakistan Deal of the Year Islamic Republic of Pakistan US$1 
billion Sukuk Ijarah

Deals of the Year

turkiye Finans Katilim 
Bankasi

Best Islamic Bank in Turkey Best Islamic Banks Poll

turkiye Finans Katilim 
Bankasi

Turkey Deal of the Year TF Varlik Kiralama RM800 million 
Murabahah Sukuk

Deals of the Year

Union National Bank Qatar Deal of the Year Ezdan US$500 million Islamic 
International Syndicated Ijarah

Deals of the Year

White & Case Best Law Firm in Project Finance Law Awards
White & Case Indonesia Deal of the Year Republic of Indonesia US$1.5 

billion 144A Sukuk
Deals of the Year

Wong & Partners Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Wong & Partners Trade Finance Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Zaid Ibrahim & Co. Social Impact Deal of the Year IFFIm US$500 million Sukuk Deals of the Year
Zaid Ibrahim & Co. Hybrid Deal of the Year Cahaya Capital US$500 million 

Exchangeable Sukuk
Deals of the Year

Zaid Ibrahim & Co. Murabahah Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Zaid Ibrahim & Co. Trade Finance Deal of the Year EXIM US$300 million Sukuk 
Wakalah

Deals of the Year

Zaid Ibrahim & Co. Turkey Deal of the Year TF Varlik Kiralama RM800 million 
Murabahah Sukuk

Deals of the Year
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Arabesque Asset Management Ltd.
68 Brook Street
London W1K 5DZ, UK

ISIN: LU1023699983
Bloomberg: ARASYUS LX
www.arabesque.com

Arabesque (Deutschland) GmbH
Zeppelinallee 15
60325 Frankfurt, Germany 

Contact Andreas Feiner 
Andreas.Feiner@arabesque.com 
Tel: +49 69 2474 77610



Leading the way in Shariah-compliant solutions
At Standard Chartered Saadiq, our dedicated Islamic Banking team combines 
Shariah expertise with strong business acumen to offer our clients the best of 
both worlds – comprehensive international banking services with a wide range 
of Shariah-compliant financial solutions.

Let our expertise power your ambition.

sc.com/saadiq


